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Late  September  will  see 
the  launch  of  PREMPAK,  a  sister  product 
to  Premann  —  the  most  widely  prescribed 
product  in  the  field  of  Hormone  Replacement 
Therapy. 

It  is  anticipated  that  the  demand  for  Prempak, 
which  is  Premann  combined  with  the 
progestogen  dl-norgestrel,  will  reflect  the 
position  of  Premarin  in  the  menopause  market. 


From  launch  date  Ayerst's  representatives 
will  be  informing  doctors  of  this  excellent 
new  product  and  they  will  be  supported  by 
an  extensive  advertising  campaign  in 
medical  journals. 

Make  sure  you  stock  PREMPAK. 

Two  strengths  are  available  —  0.625  and  1.25. 


PREMPAK,  since  it 
contains  two  separate  compounds, 
attracts  two  prescription  charges  and  two 
dispensing  fees. 

If  you  would  like  more  information  look  out 
for  the  Ayerst  representative  or  contact 
Ayerst  Laboratories  Limited,  Invincible  Road, 
Farnborough,  Hampshire. 
Telephone  (0252)511981. 


prempaK- 

A  Natural  Development  in  the  Treatment  of  the  Menopause. 

P  L.  0607/29,  30  Premarin  (natural  con|ugated  oestrogens)  and  Prempak  are  Registered  Trade  Marks. 
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Comment 


Research  in  practice 

Anyone  listening  to  the  practice  research  session  at  the 
British  Pharmaceutical  Conference  last  week  would 
understand  and  support  one  adjudicator,  Mr  David  Sharpe, 
in  his  comments.  Having  complained  in  his  professional 
session  paper  of  poor  communication  by  students  and  the 
newly  qualified  he  felt  compelled  to  "eat  his  words".  The 
speakers,  many  of  whom  were  preregistration  students, 
presented  their  papers  with  a  confidence  and  clarity  that 
would  be  envied  by  many  an  older  colleague.  Inevitably, 
their  eloquence  and  the  content  of  the  papers  in  general, 
must  have  provided  a  difficult  task  for  the  adjudicators  of  the 
C&D  Award — which,  for  the  first  time,  was  made  for  the 
presentation  of  a  paper  at  the  practice  research  session 
(see  p417  and  451). 

The  session  was  very  well  attended  for  a  "first" — much 
more  so  than  the  average  science  session— and  attracted 
discussion  from  a  hitherto  rarely  heard  part  of  the  audience, 
namely  the  "ordinary"  pharmacist.  Presumably  they  felt 
more  qualified  to  contribute  on  practice  topics  than  on  those 
more  theoretical  and  scientifically  based  papers  which  have 
traditionally  made  up  the  research  sessions. 

It  was  nevertheless  a  pity  that  only  one  of  the  seven 
papers  selected  for  presentation  (from  a  total  of  38 
submitted)  came  from  a  pharmacist  in  general  practice — six 
of  the  seven  accepted  were  from  schools  of  pharmacy  and 
four  from  Aston  University  alone.  Perhaps  some  of  the 
entries  from  pharmacists  in  practice  were  not  of  sufficiently 
high  research  calibre — in  which  case  we  hope  the  very 
success  of  the  session  will  have  provided  a  stimulus  for  joint 
papers  from  the  schools  in  combination  with  those  in  general 
and  hospital  practice,  so  that  in  future  years  the  validity  of 
the  results  of  the  research  can  be  assured.  In  any  case 
other  schools  of  pharmacy  will,  no  doubt,  attempt  to  halt 
Aston  University's  dominance  by  submitting  more  papers 
themselves  (at  least  one  head  of  school  was  privately 
promising  as  much  after  the  session). 

This  year  the  session  was  on  Wednesday  afternoon — not 
previously  noted  for  high  audience  attendance — and  had 
competition  from  a  discussion  forum  on  the  manufacture  of 
sterile  pharmaceutical  products  (itself  almost  a  practice 
topic?).  In  future  the  session  may,  we  hope,  be  considered 
to  have  earned  itself  promotion  to  "peak  time". 

The  practice  research  session  is  off  to  an  excellent  start 
and  was  a  talking  point  among  many  at  the  Conference  later 
in  the  week.  May  we  offer  thanks  to  all  those  who  took  the 
trouble  to  carry  out  research  and  submit  their  papers  for 
consideration  and  in  particular  congratulate  the  authors  of 
those  seven  papers  which  reached  the  "finals". 

Conference  delegates  will  have  carried  away  from 
Sheffield  their  own  particular  memories  of  the  week's 
highlights,  but  for  those  not  so  fortunate  as  to  have  attended 
there  must  be  one  outstanding  impression  this  year — the 
extent  of  media  coverage  received  by  the  speeches  and 
papers.  Over  40  radio  and  television  interviews,  extending  to 
well  over  two  hours  on  national  radio  and  nearly  four  on 
local  radio,  plus  over  half  an  hour  on  TV.  Items  found  time 
on  Today,  World  at  One,  PM,  You  and  Yours  and  Jimmy 
Young — to  select  just  a  few  programmes — and  more 
follow-ups  are  understood  to  be  "in  the  can".  All  credit  then 
to  Maureen  Tomison,  the  Society's  head  of  publicity. 

The  publicity  has  shown  the  pnarmacist's  involvement  with 
advice  to  doctors  and  patients — but  as  the  president  said  in 
closing  the  Conference:  "Our's  is  the  expertise  and  oui^s 
must  be  the  responsibility."  The  task  now,  said  Mrs  Leigh,  is 
to  implement  that  responsibility,  and  it  must  not  be  shirked 
by  any  member  of  the  profession. 
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Another  call  to  PSNC  lor 
industrial  action 


A  call  to  completely  reject  the  Depart- 
ment of  Health's  proposals  for  chemists' 
remuneration  and  to  initiate  industrial 
action  has  come  from  West  Glamorgan 
Chemist  Contractors'  Committee.  Fol- 
lowing a  meeting  this  week  chaired  by  Mr 
G.  T.  M.  David,  immediate  past  chairman 
and  present  treasurer,  Pharmaceutical 
Services  Negotiating  Committee,  West 
Glamorgan  delegates  to  the  Local  Phar- 
maceutical Committee  conference  on 
October  2,  are  to  call  for  some  form  of 
industrial  action  to  support  contractors' 
claims  for  an  increased  profit  margin  and 
to  urge  registration  of  PSNC  as  a  union. 

LPC  Conference:  further 
amendments 

The  following  amendments  to  resolutions 
for  the  Conference  of  Local  Phar- 
maceutical Committee  Representatives  to 
be  held  on  October  2  have  been  added  to 
the  agenda  (C&D,  September  10,  p368): 

Northumberland  have  amended  their 
resolutions  to  (a)  "This  conference 
accepts  in  principle  the  offer  made  by  The 
Secretary  of  State  but  instructs  the  PSNC 
to  (i)  seek  the  agreement  of  the  DHSS  to 
introduce  the  differential  on-cost  scale 
only  when  the  number  of  prescriptions 
dispensed  exceeds  750  per  month — as 
approved  in  principle  by  the  1976  Con- 
ference. The  money  thus  saved  (approx- 
imately £0.6m)  to  be  used  for  the 
improvement  of  the  Essential  Small 
Pharmacies  Scheme;  (ii)  request  the 
DHSS  to  refer  the  whole  matter  of  the 
profit  margin  to  arbitration."  (b)  "That 
this  Conference  request  the  PSNC  to 
investigate  as  a  matter  of  urgency  the 
benefits  likely  to  arise  on  becoming  regis- 
tered as  a  trade  union  and  to  report  all  the 
relevant  facts." 

Dorset  have  amended  the  East  Sussex 
resolution  to  delete  the  final  phrase  "with 
a  view  to  reporting  to  a  Conference  in 
early  spring  1978  of  progress  obtained". 

Hertfordshire  have  amended  the  East 
Sussex  resolution  to  insert  after  the  word 
"contract"  in  the  last  line  of  the  first  para- 
graph the  words  "incorporating  a  planned 
pharmaceutical  service". 

West  Sussex  have  amended  the  City  and 
East  London  resolution  1  to  "this  Con- 
ference urges  the  PSNC  to  press  the 
DHSS  to  adapt  the  Essential  Small  Phar- 
macy Scheme  to  avoid  indiscriminate  sub- 
sidising of  every  pharmacy  dispensing  a 
small  number  of  prescriptions".  Resol- 
utions 2  and  3  are  retained. 


Nineteen  committees  have  now  sub- 
mitted resolutions  or  amendments  of 
which  14  have  rejected  Mr  Ennal's  offer. 
All  but  one  of  the  accepting  resolutions  do 
so  with  some  qualification.  The  con- 
ference is  to  be  held  at  the  Pharmaceutical 
Society's  headquarters. 

'Observer'  on  closures 

The  consequences  to  the  public  when  a 
neighbourhood  pharmacy  closes  were 
highlighted  in  the  Observer  this  week.  The 
writer,  Christine  Doyle,  says  that  in  Tot- 
land  Bay,  Isle  of  Wight,  elderly  people 
have  to  walk  nearly  two  miles,  take  a  bus 
or  rely  on  goodwill  to  get  their  pre- 
scriptions to  a  pharmacy.  Their  own 
pharmacy  closed  a  few  months  ago.  Ms 
Doyle  continues  with  the  problems  found 
nationally  and  says  that  pharmacists  are  so 
alarmed  by  recent  government  proposals 
that  they  are  "talking  of  withdrawing  their 
Health  Service  work,  imposing  lOp  sur- 
charges on  prescriptions  or  not  co- 
operating with  the  endless  NHS  paper- 
work". 

Old  people  prescribed 
too  many  drugs 

Over-prescribing  of  drugs  for  elderly 
patients  is  widespread  and  the  dangers  of 
such  over-prescription  are  severe.  An  Age 
Concern  report  on  the  health  and  health 
services  of  the  elderly  says  that  it  is  esti- 
mated that  10  per  cent  of  old  people 
admitted  to  hospital  are  there  as  a  direct 
result  of  drugs  prescribed  by  their  general 
practitioner. 

Elderly  people  differ  from  younger 


people  in  their  response  to  drugs  and  the1 
generally  have  a  much  lower  toleranci 
limit.  The  report  says  there  should  be  bet 
ter  education  for  both  the  receivers  an< 
providers  of  drugs.  In  a  survey  quoted  ii 
the  report  3 1  per  cent  of  a  random  samph 
of  114  elderly  patients  admitted  mixinj 
different  tablets  in  a  single  container  an< 
65  per  cent  had  difficulties  in  reading  am 
understanding  directions  on  the  labels. 

The  problem  is  not  restricted  to  pre 
scribed  drugs.  Elderly  people  take  man 
drugs,  especially  analgesics,  by  self 
prescription.  They  have  been  reported  a 
taking  far  to  many  analgesics  and  ar 
unaware  of  the  side  effects.  Finally  th 
report  refers  to  the  growing  concern  ove 
pharmacy  closures  but  says  that  estimate 
of  the  extent  of  the  problem  remai 
"impressionistic  rather  than  statisticall 
valid." 


ICML  to  distribute 
Sunbrella  range 

Independent  Chemists  Marketing  Ltd  an 
distributing  the  Sunbrella  range  o 
sunglasses.  They  chose  this  range  afte 
careful  research  of  the  market,  because 
was  decided  that  it  offered  the  best  overal 
deal  to  the  independent  retailer.  Thi 
company  feels  that  the  sunglasses  will  bt 
able  to  counter  the  growing  percentage  o 
the  market  which  is  at  present  dominatei 
by  Boots,  Woolworths  and  other  multiple 
outlets  and  so  offer  the  independen 
chemist  an  opportunity  to  regain  his  shan 
of  the  market. 

Eleven  pre-priced  packages,  complete 
with  display  units,  are  offered  and  ever 
pair  of  sunglasses  has  a  pilfer  proof  iden 
tity  tag  and,  except  for  children's,  somi 
complete  with  a  case.  There  are  over  10< 
different  styles  covering  polarising 
photochange,  gradient,  impact  resistant 
children's  and  flips  &  clips.  The  displa; 
unit  consists  of  illuminated  stands,  witl 
mirrors  and  display  cards  individual^ 
designed  for  the  appropriate  range,  somi 
of  which  feature  such  well  known  per 
sonalties  as  Kojak  and  Noel  Edmunds. 


Mr  Vince  Moody 
MPS  (left)  receiving 
the  set  of  silver 
goblets  which  were 
the  first  prize  in  the 
Unichem  silver 
jubilee  competition, 
from  Mr  Norman 
Sampson  MPS, 
deputy  chairman  of 
Unichem.  Second 
prize,  two  silver 
candlesticks  was  won 
by  Mr  Douglas 
Spence  MPS  and  the 
third  and  fourth 
prizes  by  Mr  Terence 
Brown  MPS  and  Mr 
Malcolm  Espley  MPS 
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Mr  A.  Stow, 
president  of  the 
British 

Pharmaceutical 
Students 
Association, 
accepts  the  C&D 
Award  from  the 
Society's 
president,  Mrs 
Estelle  Leigh,  on 
behalf  of  the 
winning  authors 
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Health  centres 

still  a 
priority 

Health  centres  should  continue  to  be 
developed,  giving  priority  to  health  dep- 
rived areas  according  to  a  Department  of 
Health  report  published  this  week.  To 
make  best  use  of  capital,  health 
authorities  have  been  given  discretion  to 
adapt  existing  National  Health  Service 
premises  and  the  Government  are  con- 
sidering even  greater  flexibility  in  the 
application  of  health  centre  policy,  says 
"The  Way  Forward — Priorities  in  the 
Health  and  Social  Services".  It  provides 
further  discussion  of  the  Government's 
strategy  based  on  a  previous  consultative 
document. 

On  drug  costs  the  report  says  the  British 
Medical  Association  has  joined  in  the  con- 
sideration of  publicity  aimed  at  reducing 
the  drugs  bill  and  establishing  principles  of 
prescribing  to  which  doctors  might  attach 
greater  weight. 

Hospital  prescribing 

In  addition  to  its  intrinsic  cost,  hospital 
prescribing  had  a  considerable  influence 
on  patterns  of  treatment  in  the  com- 
munity. An  example  of  effective  use  of 
resources  was  where  a  number  of  hospitals 
had  after  consultation  between  doctors 
and  pharmacists,  produced  their  own  local 
formulary  and  only  drugs  on  the  list  were 
<ept  in  the  pharmacy.  The  development  of 
igreed  prescribing  policies  could  lead  to 
najor  savings  in  hospital  drug  costs.  Such 
policies  would  also  influence  follow-up 
prescribing  by  GPs.  Another  example  was 
he  circulation  of  information  locally 
pout  comparative  costs  of  drugs  with 
dentical  properties. 

Family  planning  services  costs  were 
ully  justified  by  the  benefits  from  a  reduc- 
ion  in  the  number  of  unplanned  preg- 
lancies,  the  report  says  and  there  was  evi- 
ience   that    many    people  receiving 
iomiciliary  service  were  able  and  willing 
o  visit  a  family  planning  clinic  or  general 
practitioner.  All  existing  domiciliary  pro- 
ision  should  therefore  be  reviewed  and 
ts  need  questioned.  In  future  health 
tuthorities  would  be  responsible  for  train- 
ng  of  staff  engaged  in  family  planning 
■ervices  a  commitment  formally  met  from 
Rentral  funds. 

Net  loss  of  8  pharmacies 

ft  net  total  of  S  pharmacies  were  deleted 
Irom  the  Pharmaceutical  Society  Register 
luring  August.  In  England  14  closed 
f  jlown  and  two  opened  up,  one  of  which 
I  ps  in  London.  In  Scotland  three  phar- 
Bnacies  opened  up  and  in  Wales,  one. 


The  Chemist  &  Druggist  Research  Award, 
this  year  presented  for  the  best  paper  in 
the  new  Conference  practice  research  ses- 
sion, has  been  made  to  a  team  from  Aston 
University  pharmacy  department.  Their 
paper  (see  also  p451 )  was  concerned  with 
the  light  protective  properties  of  some 
dispensing  containers. 

the  award-winning  presentation  was 
given  by  Miss  Lucy  Dudley,  who  gradu- 
ated from  Aston  this  year  and  has  now 
started  her  preregistration  year  at  Queen 
Elizabeth  Hospital,  Birmingham.  Her 
co-authors  were  Dr  W.  J.  Irwin,  senior 
lecturer,  who  graduated  BPharm  from 
Sunderland  in  1963  and  was  awarded  a 
PhD  in  medicinal  chemistry  in  1966,  and 
Mr  M.  H.  Jepson,  also  a  senior  lecturer, 
whose  main  topics  are  pharmacy  practice, 
law  and  ethics  and  packaging,  and  who 
spent  some  six  years  in  general  practice 


Some  opposition  to  the 
four-day  Conference 

The  British  Pharmaceutical  Conference 
will  be  a  four-day  event  from  1979,  when 
it  will  be  held  in  Exeter,  Mrs  Estelle  Leigh, 
president  of  the  Pharmaceutical  Society, 
confirmed  at  the  closing  session  in  Shef- 
field. But  the  decision  was  not  without  its 
critics,  and  the  two  or  three  speakers  who 
opposed  "truncation"  were  well 
applauded  in  their  assertion  that  the  prog- 
ramme should  remain  comprehensive 
(including  the  excursion)  and  that  the 
choice  of  events  should  be  left  to  the  indi- 
vidual. But  Mrs  Leigh  pointed  out  that  the 
number  of  people  attending  for  the  whole 
week  was  diminishing  because  of  the  ris- 
ing costs.  She  also  stated  that  a  charge 
would  be  made  in  future  for  pre-prints  of 
the  communications — except  in  the  case 
of  young  authors  under  the  age  of  30. 

This  year,  the  vote  of  thanks  to  the  Shef- 
field local  committee  was  proposed  for  the 
first  time  by  the  president  of  the  Phar- 
maceutical Society  of  Northern  Ireland, 
Mr  J.  Chambers.  Next  year's  conference  is 
in  Coventry  with  sessions  and  hall  of  resi- 


before  taking  up  his  post  at  Aston. 

Since  1971,  when  it  was  instituted,  the 
C&D  Award  (comprising  a  silver  medal 
and  monetary  award,  this  year  of  £50)  has 
been  for  the  best  oral  presentation  of  a 
science  paper,  but  with  increasing  num- 
bers of  science  papers,  it  had  become  dif- 
ficult to  adjudicate.  The  Award  this  year 
has  been  judged  by  a  panel  led  by  Pro- 
fessor A.  R.  Rogers,  head  of  the  school  of 
pharmacy  at  Heriot-Watt  University, 
Edinburgh,  and  including  DrT.  G.  Booth, 
Mr  D.  Knowles,  Mr  M.  Gordon,  Dr  D.  H. 
Maddock,  Mr  J.  A.  Myers  and  Mr  D.  N. 
Sharpe. 

In  reporting  on  the  session,  the  pres- 
ident. Mrs  Estelle  Leigh,  said  that  the  pre- 
sentation by  young  authors  had  been 
excellent  "showing  that  the  schools  are 
producing  some  extremely  able  com- 
municators." 


dence  accommodation  closely  associated 
on  the  campus  of  Warwick  University. 
The  dates  are  September  1 1-15,  1978. 

Further  batches  of 
babymilk  recalled 

Cow  &  Gate  Ltd  have  withdrawn  more 
batches  of  their  Premium  babymilk.  None 
of  these  batches  have  been  associated  with 
sickness  in  babies  but  on  testing  a  large 
number  of  batches,  it  was  decided  the  fol- 
lowing should  be  recalled;  all  batches 
marked  May  78;  all  batches  marked  July 
78;  batch  September  78  LS  and  Sep- 
tember 78  EES. 

Cow  and  Gate  have  written  to  all  phar- 
macists about  the  recall  (they  revised  their 
original  letter  before  sending  it  to  include 
these  batches)  and  the  method  of  credit 
and  replacement.  They  ask  pharmacists  to 
replace  any  packets  of  Premium  babymilk 
that  mothers  may  return  even  if  they  are 
not  of  the  batches  involved. 

The  Department  of  Health  said  last 
week  that  they  regard  the  health  hazard  as 
negligible:  mothers  who  are  concerned 
about  the  condition  of  their  baby  should 
consult  their  health  visitor. 
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Independent  chemists 
lose  more  ground 


Chemists'  volume  sales  in  1976  were 
about  a  third  higher  than  in  1971,  a  better 
comparative  performance  than  that  for 
non-food  shops  as  a  whole,  where  volume 
increased  by  15  per  cent.  The  latest  Retail 
Business  report  points  out  however  that 
no  separate  volume  figures  for  chemists 
and  photographic  shops  are  published  in 
official  statistics;  the  conclusions  are 
based  on  consumer  spending  on  chemists' 
goods  at  constant  prices  from  Department 
of  Trade,  and  Economic  Intelligence  Unit 
estimates. 

Turnover  for  chemists  and  photo- 
graphic shops  increased  by  14  per  cent 
over  1975  but  fell  behind  the  average  all- 
retailer  increase  by  about  1  per  cent  in 

1976  although  they  did  better  than  aver- 
age for  non-food  shops  (up  13.2  per  cent). 
The  report  says  that  such  an  achievement 
is  part  of  a  well  established  pattern.  Chem- 
ists and  photographic  shops  increased 
their  share  of  non-food  sales  to  6.18  per 
cent  in  1976  compared  with  6.1 1  per  cent 
in  1975.  Multiples  led  the  way  in  turnover 
increases  (19  per  cent)  with  Boots 
accounting  for  the  lion's  share.  Since  1971 
multiples  have  increased  share  from  49.7 
to  58.5  in  1976.  Independents  sales 
increased  by  8  per  cent  which  was  below 
the  non-food  shop  average  increase. 
Therefore,  the  report  says,  1976  was  a 
most  disappointing  year  for  independent 
pharmacists  because  they  lost  ground 
more  rapidly  to  multiples  and  against 
non-food  as  a  whole. 

Price  rises  less  than  average 

Prices,  from  January  1976  to  January 

1977  rose  by  16.6  per  cent  although 
medicines,  surgical  goods  and  toilet 
requisites  rose  by  15.2  per  cent. 

Boots  spent  far  more  on  promotion 
(£4V2m)  in  1976  than  any  other  organ- 
isation in  the  sector,  increasing  their  lead 
with  higher  appropriations.  Other  than 
Boots  only  Westons  received  appreciable 
promotional  support  (£35,000)  among 
chemists. 

Independents  are  being  squeezed  on 
two  fronts,  says  the  report.  Boots  have 
long  been  winning  business  moving  into 
all  sorts  of  new  fields  and  reducing  depen- 
dence on  typical  medicinal  products.  Wes- 
tons could  also  start  winning  business 
over  the  next  few  years  in  that  way,  the 
report  notes.  Supermarkets  have  also 
been  removing  business  from  chemists. 

Turning  to  future  prospects,  for  the 
independents  the  report  says  there  is  still  a 
noticeable  margin  between  rates  of  price 
inflation  and  rates  of  turnover  rise  which 


could  indicate  a  weak  volume  rise  for 
1977  even  if  there  were  a  second  half 
improvement.  A  10-12  per  cent 
improvement  in  value  terms  is  predicted 
for  independents  by  the  end  of  the  year. 
For  1978  much  depends  on  the  economy 
but  on  balance  increases  may  not  be  too 
different  from  1977  forecasts. 

NCT  seeks  protection  for 
small  firms  hit  by  strikes 

The  Minister  with  special  responsibility 
for  small  firms  (Mr  Bob  Cryer)  has  been 
asked  by  the  National  Chamber  of  Trade 
to  try  to  persuade  the  Government  and 
unions  to  do  something  to  prevent  the 
slaughter  of  small  businesses  through 
other  people's  industrial  action.  In  a  per- 
sonal letter  to  the  Minister,  the  director 
general  of  the  NCT  (Mr  Leslie  Seeney) 
referred  to  the  effects  of  the  Grunwick 
dispute  and  the  bakers'  strike  and  said  that 
"industrial  in-fighting  in  one  area  should 
not  destroy  the  livelihood  of  people  in 
another." 

Retailers  reject  Tory 
plan  for  sales  tax 

The  suggestion  by  Mr  Keith  Speed,  Con- 
servative Party  spokesman  on  local  gov- 
ernment, that  a  future  Tory  government 
could  be  expected  to  introduce  a  sales  tax 
to  replace  local  rates  has  been  rejected  by 
the  National  Chamber  of  Trade.  The 
director  general,  Mr  Leslie  Seeney,  said 
the  idea  would  get  no  support  from  his 
quarter-million  retailer  members,  and  he 
expected  their  reaction  to  be  made  evi- 
dent to  any  hopeful  candidate  who  can- 
vassed the  idea  between  now  and  the  next 
general  election. 

Mr  Seeney  added:  "Keith  Speed  should 
know — because  we  have  already  told 
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him — that  we  are  totally  opposed  to  am 
such  suggestion.  His  party  shouk 
know — because  our  affiliated  local  bus- 
iness communities  throughout  the  UK  wil 
leave  local  MPs  in  no  doubt — that  moves 
to  add  yet  another  tax  collection  burden  tc 
the  already  overloaded  business  sectoi 
will  be  strenuously  resisted.  There  is  nc 
way  they  could  convince  us  that  a  sales  ta> 
is  either  necessary  or  desirable;  nor  do 
imagine  our  customers  will  react  favour- 
ably to  the  notion  that  their  take-hom 
pay — and  pensions — will  be  taxed  ye 
again." 

Architects  reconsider 
advertising  policy 

The  president  of  the  Royal  Institute  o 
Architects  has  suggested  that  the  counci 
should  review  its  decision  to  alter  the  cod< 
of  conduct  which  would  allow  architects  tc 
advertise.  This  is  because,  although  loca 
branches  were  canvassed  for  their  opin 
ions  before  the  original  decision  wa 
made,  members,  especially  those  ir 
smaller  practices,  are  now  writing  in  tc 
object  to  the  change.  The  council  meets  oi 
October  4  and  a  spokesman  for  the  Insti 
tute  told  C&D  this  week  that  probably  i 
will  be  asked  to  suspend  its  decision  whils 
further  studies  are  undertaken. 

Philips  Piccadilly  photos 

Philips  Electrical  Ltd,  City  House,  42( 
London  Road,  Croydon,  Surrey,  an 
celebrating  the  "lighting  up"  of  their  nev 
illuminated  sign  in  Piccadilly  Circus  wit! 
an  amateur  photographic  competition 
Those  wishing  to  enter  are  asked  to  submi 
a  selection  of  three  black  and  white  o 
colour  photographs  of  Piccadilly  Circu 
which  they  have  taken  themselves.  Colou 
prints  should  be  mounted,  all  print 
should  be  10  by  12  inches  and  identifiec 
with  the  name  and  address  of  the  com 
petitor.  They  should  reach  Philips  b; 
October  7. 

Photographs  will  be  judged  on  thei 
technical  and  artistic  merit  and  Philips  wil 
hold  the  copyrights.  The  first  prize  is  J 
Philips  Gil  22in.  colour  television  and  J 
professional  flash  unit.  There  are  tw< 
runner-up  prizes  of  Philips  hipster  cas 
sette  recorders. 


The  Philips 
illuminated  sign  in 
Piccadilly  Circus 
was  switched  on 
with  the  help  of  Sir 
John  Mills  and 
guests  watched 
from  the  Cafe 
Royal  by  means  of 
microwave  link. 
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Braun  Micron. 


Braun  Curl  Control 


Braun  Hairstyling  Set  Plus  2. 


Braun  Round  Styler 


In  order  to  increase  your  sales 
we  will  not  be  advertising  one  of  our 
products  on  IV  this  autumn. 


Not  one,  butfour. 

FourTV  campaigns,  all  national. 

Modesty  aside,  that's  two  more  tha  n  a  ny 
other  shaver  or  haircare  manufacturer  has  ever 
run  at  Christmas. 

The  Micron  launch  alone  will  be  the  heaviest 
campaign  ever  seen  fora  shaver. 

While  the  separate  campaignsforthe  Round 
Styler,  the  Hairstyling  Set  Plus  2,  and  the  Curl 
Control,  will  bring  ourspendingto  over£lm. 

Ensuring  that  Braun  is  farand  away  the 


dominantadvertiserthis  autumn. 

The  advertising  breaks  in  October,  and  runs 
every  week  through  till  Christmas.  In  terms  of 
impact,  that  means  95%  of  all  adults  will  see 
Braun  advertised  at  least  25  times. 

So  now  we're  putting  our  products  where  your 
customers  can  see  them,  we'd  liketosuggestyou 
do  the  same  thing. 

By  stocking  up  with 
Braun  now,  before  the 
Christmas  rush. 


BRflUfl 


I 
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. . .  because  there's  the  biggest 
ever  Television  campaign  for 
Mentho  Lyptus  this  year. 

Be  ready  for  all  those  people 
with  stuffy  noses  and  sore  throats, 
who  will  be  looking  for  Mentho 
Lyptus  to  put  a  smile  back  on 
their  faces. 


Be  ready  with  the  full  range  of 
six  Mentho  Lyptus  flavours  to 
treat  any  cough  or  cold  discomfort 
Be  ready  to  collect  special  bonus 
prices  from  your  local  wholesaler 
or  direct  from  your  Halls-Hudnut 
representative. 
So  be  ready  for  the  big  suckers. 


The  N°1  sucker 


Original  Honey  and  Lemon,  Liquorice  and  Aniseed,  Blackcurrant,  Raspberry  and  Honey,  and  Extra  Strong. 

Halls-Hudnut,  Chestnut  Avenue,  Eastleigh,  Hampshire. 
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Topical  reflections 

BY  XRAYSER 


Informality 

A  recent  correspondence  column  carried  a  letter  from  Mr  Miall  E.  James  intimating 
that  the  local  Conference  committee  in  Sheffield  had  made  accommodation 
available  for  a  meeting  of  contractors  who  might  be  present  at  the  Conference  in 
order,  in  Mr  James's  words,  "to  acquaint  each  other  with  the  state  of  opinion  in  our 
own  areas."  I  have  no  doubt  that  the  importance  to  pharmacy  of  the  conference  of 
Local  Pharmaceutical  Committees  on  October  2  would  anyway  have  been  a  topic 
of  conversation  during  the  week.  Arrangements  are  in  hand  for  the  gathering  in 
Lambeth,  and  16  resolutions  are  to  be  put  before  the  representatives.  It  is  to  be 
assumed  that  a  policy  will  emerge  from  the  discussion. 

It  was  with  considerable  surprise  therefore  that  I  read  in  the  public  Press  that 
"chemists  may  increase  prescription  charges  by  10p  in  an  attempt  to  halt  pharmacy 
closures;  that  leaders  of  the  12,000  pharmacies  now  closing  at  the  rate  of  one  a 
day  are  also  considering  one-day  stoppages,  work-to-rule,  and  even  resignation 
from  the  Health  Service  in  an  attempt  to  get  more  money."  The  report  I  saw  says 
that,  at  an  informal  meeting  during  the  British  Pharmaceutical  Conference,  the 
various  courses  were  discussed.  How  informal  is  informal?  And  what  authority  is 
there  for  such  statements  when  the  meeting  of  the  conference  of  Pharmaceutical 
Committees  is  not  to  be  held  until  October?  It  seems  to  me  to  be  unfortunate  that 
publicity  should  have  been  given  to  a  meeting  which  was  completely  unofficial. 

In  commenting  on  the  motions  for  October  2,  you  say:  "How  representative 
these  motions  are  of  the  full  LPC  conference  opinion  remains  to  be  seen,  and 
there  is  no  means  of  knowing  just  how  far  the  committees  submitting  motions  went 
to  ensure  that  they  have  accurately  interpreted  the  reaction  of  their  electorate  to 
the  offer."  I  cannot  think  that  disclosure  of  the  informal  discussions  can  help 
anything  or  anybody  on  October  2,  or  contribute  to  the  accuracy  of  the  reaction  to 
which  you  refer.  From  C&D  I  learn  that  only  12  members  attended  the  meeting! 

New  formulation 

The  report  that  another  Benylin  is  to  make  its  appearance  is  an  indication  that  the 
controversy  caused  by  its  misuse  has  had  a  damaging  effect  on  its  sale,  admitted 
by  the  manufacturer  to  have  resulted  in  reduced  sales  of  the  order  of  70  per  cent. 
Viewed  purely  as  a  commercial  matter,  it  was  necessary  to  find  something  to  fill 
the  gap.  I  have  met  pharmacists  who,  rather  than  put  themselves  to  the  trouble  of 
recording  sales,  as  recommended  by  the  president  of  that  day,  simply  stopped 
stocking  the  codeine  product.  But  the  elimination  of  codeine  from  the  new  formula 
and  the  addition  of  dextromethorphan  in  its  place  may  not  be  the  answer. 

In  the  description  of  the  new  product,  the  statement  is  made  that  the  formulation 
will  not  require  a  signature  from  the  purchaser  under  the  scheme  recommended  by 
the  Pharmaceutical  Society.  The  codeine  product,  in  fact,  never  required  a 
signature — merely  the  supervision  of  a  pharmacist  when  the  sale  was  made.  And 
that  same  supervision  and  surveillance  will  continue  to  be  necessary  with  the 
reformulated  mixture,  for  that  is  the  essence  of  safety  in  the  sale  of  medicines.  A 
very  careful  watch  must  be  kept,  for  dextromethorphan,  according  to  the  literature, 
is  not  wholly  innocent — but  then,  what  drug  really  is? 
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People 

Mr  George  A.  Molson,  MPS,  6  New 

Road,  Spalding,  Lines,  is  retiring  after  50 
years  in  practice. 

Deaths 

Goodall:  On  September  7  after  a  pro- 
longed illness,  Mr  Bryan  Goodall,  group 
public  relations  manager,  Glaxo  Hold- 
ings, at  the  age  of  44.  He  had  served  with 
Glaxo  Group  companies  for  a  total  of  23 
years.  Born  and  educated  in  Liverpool,  he 
joined  Evans  Medical  in  1953  and  gained 
early  experience  in  marketing  through 
appointments  in  home  sales,  medical 
information  and  overseas  administration. 
Active  in  community  affairs  in  Liverpool, 
he  was  a  member  of  the  Junior  Chamber 
of  Commerce  and  its  president  for  1963- 
64.  He  became  public  relations  officer  of 
Vestric  in  1965,  public  relations  officer 
(overseas),  of  Glaxo  Group  in  1969,  and 
assistant  group  PR  manager  later  that 
year.  He  was  appointed  group  PR  man- 
ager in  1976. 

Murray:  Recently,  Dr  David  Stark  Mur- 
ray. MrT.  C.Thomas,  MPS,  writes:  "With 
the  death  of  Dr  Murray  the  National 
Health  Service  has  lost  perhaps  its  great- 
est champion.  Those  pharmacists  who  had 
the  privilege  of  knowing  and  working  with 
him  in  politics  will  be  deeply  grieved.  For 
well  over  40  years  his  speeches  and  writ- 
ings have  inspired  and  informed.  He  was, 
working  through  the  Socialist  Medical 
Association,  among  the  chief  pioneers  and 
architects  of  the  NHS  and  was  closely 
associated  with  Aneurin  Bevan  at  the  time 
of  the  Service's  inception.  In  all  that  he  did 
he  combined  a  natural  modesty  with  out- 
standing ability,  charm  and  integrity.  His 
memory  will  be  honoured  by  all  who  like 
myself,  had  the  privilege  of  working  with 
him  and  calling  him  'friend'.  Every  citizen 
of  this  country  has  reason  to  be  grateful  to 
him  for  his  part  in  creating  an  outstanding 
social  service." 

News  in  brief 

D  Oxygen  charges  and  dressings  were 
among  the  September  Scottish  Drug 
Tariff  price  revisions. 

□  Licences  are  now  required  for  the 
import  into  Barbados  of  cosmetics  and 
other  products  for  the  care  of  the  skin 
(Barbados  SI  1977  No  176). 

D  The  index  of  retail  prices  for  August 
was  184.7  (January  1974=100)  rep- 
resenting 0.5  per  cent  increase  on  July  and 
16.5  per  cent  on  August  1976. 

□  Northern  Ireland  chemists  and 
appliance  suppliers  dispensed  979,205 
prescriptions  (609,281  forms)  during 
June,  at  a  total  cost  of  £2,082,940  (£2.13 
per  prescription).  In  June  1976,  992,754 


prescriptions  were  dispensed  at  an  aver- 
age cost  of  £1 .74. 

□  Import  of  the  following  products  into 
Guyana  must  now  be  effected  through  the 
state-owned  Guyana  Pharmaceutical 
Corporation  Ltd  (National  Ordering 
Committee):  pharmaceuticals  and  drugs: 
intravenous  fluids,  sera  and  vaccines;  sur- 
gical and  general  hospital  equipment;  sur- 
gical goods  and  dressings;  and  veterinary 
products. 


IPM  still  growing 

Three  hundred  new  members  joined  the 
Institute  of  Pharmacy  Management  Inter- 
national in  1976,  and  membership  is  now 
50  per  cent  higher  than  in  1974.  That 
information  was  given  by  the  chairman  of 
the  social  committee.  Mr  Mervyn  Madge, 
at  the  Institute's  sherry  party,  now  an 
annual  event  at  the  British  Phar- 
maceutical Conference.  Guests  were  wel- 
comed by  Professor  D.  A.  Norton. 
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There  comes 
a  time  in 
every 

woman's  life 
when  she 
needs  some 
one  to  get  a 

good,firm 
grip  of  her 

legs. 

And  we're 
just  the 
ones  to  do  it! 


^  HE 

LASTONET  PRODUCTS  LIMITED 
Redruth,  Cornwall. 
Telephone:  Camborne7l4141  (std0209) 


A  wrong  assumption 

In  reply  to  Mr  P.  L.  A.  Smith  (C&D  Sep- 
tember 18,  p384),  I  would  point  out  that 
his  article  is  based  on  the  assumption  that 
the  additional  on-cost  scale  proposed  by 
Mr  Ennals  will  be  reduced  by  1 .5  per  cent 
at  all  levels  and  that  there  will  be  a  "com- 
pensatory" increase  of  2p  in  the  pro- 
fessional fee. 

The  assumption  is  quite  wrong.  This 
alternative  was  rejected  by  PSNC  for  the 
reason  that  Mr  Smith  illustrates,  that  is,  as 
the  net  increase  in  cost  increases,  the  1.5 
per  cent  on-cost  reduction  becomes  an 
increasingly  larger  sum  compared  with  the 
2p  increase  in  the  fee.  This  is  not  therefore 
an  issue  before  the  LPC  conference. 

I  should  also  say  that  the  transfer  in 
1964  of  a  large  proportion  of  the  on-cost 
to  the  professional  fee  is  irrelevant  to  the 
present  level  of  NHS  remuneration.  Fees 
and  on-cost  are  simply  the  means  of  pay- 
ing the  amounts  agreed  to  be  due  annually 
to  contractors  in  respect  of  NHS  costs  and 
the  negotiated  net  profit  margin.  The 
payment  of  NHS  remuneration  solely  by 
means  of  an  on-cost  percentage  will  not, 
perse,  generate  additional  remuneration. 

Finally,  the  PSNC  is  not  advising  accep- 
tance of  the  Minister's  proposal  of  a 
further  reduction  in  on-cost — the  prop- 
osal increases  the  average  percentage 
on-cost  payable  to  11.2  per  cent. 

M.  D.  Brining  MA  FCA 
Financial  executive,  PSNC 

Treatment  of  addiction 

May  I  correct  an  impression  that  may  have 
been  given  by  your  report  "Acupuncture 
used  in  drug  addiction"  in  the  August  6 
issue.  Firstly  I  do  not  give  "reducing  doses 
of  the  addictive  drugs";  in  fact,  as  soon  as 
the  patient  is  admitted,  I  stop  the  drug  of 
addiction  totally  and  immediately.  How- 
ever, the  confusion  may  have  arisen 
because  of  my  mentioning  one  exception 
to  this  viz  the  barbiturates.  I  still  cannot  be 
certain  (but  am  in  the  process  of  research- 
ing it  further)  that  the  neuro-electric 
therapy  (NET)  will  prevent  the  with- 
drawal convulsions  of  barbiturates  which, 
of  course,  can  be  fatal. 

Secondly,  the  purpose  of  giving  in- 
patient treatment  is  so  that  NET  can  be 
given  continuously  day  and  night,  thus 
preventing,  instead  of  lessening,  with- 
drawal symptoms.  Finally  the  purpose  of 
NET  is  not  merely  to  prevent  withdrawal 
symptoms;  it  appears  to  take  away  the 
actual  craving  for  the  drug  of  addiction. 

Dr  Margaret  Patterson 
Glasgow 
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Trip  for  ex-prisoners 

I  was  a  pharmacist  taken  a  prisoner  of  war 
by  the  Japanese  in  Singapore  in  1942. 1  am 
making  up  a  party  to  return  to  Singapore 
and  Thailand  where  most  of  us  were  kept 
in  captivity  building  the  notorious  Burma 
Railway. 

There  are  probably  many  pharmacists 
who  were  in  captivity  who  would  like  to 
join  this  special  trip  back,  which  is 
arranged  for  the  end  of  January  1978.  We 
are  flying  to  Singapore,  then  to  Penang 
and  Bangkok  and  the  remainder  of  the 
time  will  be  spent  travelling  to  the  old 
camp  areas  on  the  River  Kwai. 

Anyone  interested  in  receiving  par- 
ticulars may  contact  me  at  the  address 
below.  Kenneth  T.  Lewis 

1072  Christchurch  Road 
Bournemouth  BH7  6DS 


Support  for  campaign 

The  response  to  Unichem's  recently- 
announced  "Spot  the  Savings"  campaign 
has  exceeded  all  expectations,  the  com- 
pany says,  with  over  85  per  cent  of  all 
chemists  visited  agreeing  to  participate. 
Additional  ordering  of  the  products,  from 
supporting  manufacturers,  has  therefore 
been  necessary.  Managing  director,  Peter 
Dodd,  said  the  promotion  had  caused  a 
re-think  in  the  attitude  of  many  customers 
to  the  concept  of  merchandising  products 
by  use  of  today's  accepted  promotional 
techniques. 

Kodak  photo  courses 

Kodak  photographic  marketing  courses, 
beginning  in  October,  are  designed  for  all 
levels  of  staff  and  management.  The 
courses  are  held  at  the  Kodak  Marketing 
Education  Centre,  Hemel  Hempstead, 
Herts,  Kodak  sales  centres  throughout  the 
country,  or  in  selected  hotels. 

The  four  courses  include:  One-day  sales 
training  for  staff  with  less  than  nine 
months  retail  experience;  one-day  inter- 
mediate sales  training  for  staff  who  have 
already  attended  the  previous  course  and 
who  have  a  year's  active  selling  experi- 
ence; four-day  marketing  photography 
for  senior  sales  and  junior  managerial 
staff;  four-day  management  seminar  for 
shop  managers  and  proprietors.  Full 
details  and  reservations  may  be  obtained 
from  repiesentatives,  or  Kodak  Ltd, 
department  88A,  Gadebridge  Lane, 
Hemel  Hempstead,  Herts  HP1  3HQ. 

DITB  consultative  meetings 

The  Distributive  Industry  Training  Board  I 
state  that  two  of  the  venues  for  the  autumn  || 
consultative  meetings  given  in  their  orig- 
inal announcement  (C&D,  September  17, 
p381)  were  incorrect.  The  meeting  on 
November  29  will  be  at  Centre  Airport 
Hotel,  Langley  Drive,  Tushmore  Round- 
about, Crawley,  Sussex,  and  the 
November  30  meeting  will  be  at  Basing- 
stoke Mercury  Motor  Inn,  Aldermaston 
Roundabout,  Basingstoke,  Hants. 
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Fulford  Williams  and  thousands 

of  others  are  bent  on 
helping  you  make  more  profit. 

Fourteen  million  people  in  Britain  suffer  from  backache 
each  year. 

They  need  relief:  quickly  and  effectively 

Doan's  Backache  Pills  help  provide  that 
relief.  And  Fulford  Williams  are  all  set  to  tell 

people  how  much 
relief  they  give-in 

BA^K>AiV  S  i 1   advertisements  in 

The  ^1^**^  p«us     f  I   the  national  press 

NON      «TZ rscu^ pat6 '  IP   and  women's 
m^^^  magazines. 

The  profits 
you  can  make  from  this  campaign 
are  no  ordinary  profits. 
Fulford  Williams  are  offering  an  extra  Special 
Winter  Discount  on  Doan's, 

7%  %  on  36  dozen,  10%  on  60  dozen. 
Purchases  may  be  any  combination  of  small,  medium 
or  large  pack  sizes.  Most  major  wholesalers  have  taken 
advantage  of  this  offer  and  will 
be  passing  on  at  least  Tk  % 
discount  to  retailers  on  all  orders 


A  Fulford  Williams  Product. 


during  October  and  early 
November. 

So  order  Doan's  now. 
Order  plenty  while  the  offer  lasts. 

OFFER  AVAILABLE  FROM  VESTRIC,  SANGERS, 
UNICHEM  AND  HILLS  PHARMACEUTICALS. 


DOAN'S 

i  BACKACHE  PILLS  1 

SPECIAL  WINTER  DISCOUNT  OFFER 

To:  Fulford  Williams  (International)  Limited, 


Hatch  End,  Pinner,  Middlesex. 

From: 

Name 

Address  


Through  (wholesaler) 


Please  send  doz.  Doan's  Backache  Pills 

□  SMALLDMEDIUM 

Signed  □  large 


424   Chemist  &  Druggist 


24  September  197 


Why  LPCs  should 
PSNC  to  resign 


A  personal  appraisal  of  the  contractor's 
plight  by  Mr  Noel  Baumber,  member  of  the 
Pharmaceutical  Society's  Council  and  a 
contractor  in  Grantham. 

Strategy  is  when  you  are  out  of  ammun- 
ition but  you  keep  on  firing  so  the  enemy 
won't  know.  A  humorous  definition 
maybe  and  a  simple  enough  concept  which 
comes  to  mind  because  the  recent  utter- 
ances of  the  Pharmaceutical  Services 
Negotiating  Committee  have  produced  an 
unexpected  tactic — the  smokescreen,  a 
device  which  is  usually  intended  to  con- 
fuse the  enemy  and  conceal  retreat.  After 
a  careful  search  of  the  battlefield  the  con- 
fusion turns  out  to  be  amongst  the  general 
staff,  and  the  campaign  appears  to  be  a 
rearguard  defensive  action  completely 
lacking  in  strategy  while  being  fought  in 
the  mangrove  swamps  of  the  Department 
of  Health's  own  choosing. 

The  realities 

Alan  Smith's  attempt  to  clarify  the  situ- 
ation shows  that  PSNC  has  lost  both  inter- 
est and  hope  in  the  £1  lm  cut  which  infuri- 
ated every  contractor  and  provoked  the 
enormous  sympathetic  response  from  the 
House  of  Commons.  Before  the  end  of 
July,  thatfl  lm  had  gone  from  the  balance 
sheet  and  vanished  from  the  minds  of  the 
Department  and  PSNC.  David  Ennals  in 
his  letter  dated  July  26  was  dropping  the 
small  change  left  over  from  his  profit- 
taking  into  PSNC's  hat  with  a  word  of 
advice  that  it  would  be  best  spent  on  revis- 
ing the  scheme  of  distribution. 

Let  us  look  at  the  realities.  The  dif- 
ficulties of  the  moment  stem  from  the  con- 
sistently high  rate  of  inflation  for  which 
the  contract,  drawn  up  in  more  tranquil 
days,  does  not  cater.  In  normal  retailing 
the  pharmacist  would  increase  his  mark- 
up to  compensate  for  the  rising  require- 
ment to  replace  stock.  According  to 
PSNC,  the  chemist  is  not  in  a  position  to 
increase  his  mark-up  to  the  monopoly  cus- 
tomer and  must  consequently  suffer  a  cap- 
ital crisis.  If  the  capital  requirement  is 
likely  to  exceed  income,  the  company 
chemist  can  issue  shares  and  involve  fresh 
capital  in  the  business.  The  independent 
self-employed  pharmacist  not  only  loses 
his  disposable  income  but  has  three 
choices — to  expand  non-pharmaceutical 
income,  to  become  a  company  chemist,  or 
to  extend  his  overdraft.  In  the  long  term  if 
the  balance  is  not  redressed  the  bank  calls 
a  halt  to  the  deepening  debt  and  closure 
results.  This  trail  of  ruined  assets  further 
discourages   potential   successors  and 


ask  the 


compounds  the  threat  to  the  independent 
sector. 

The  Department  does  not  want  to 
accept  responsibility  for  providing  capital, 
but  it  must  accept  the  fact  that  its  current 
policy  is  rapidly  undermining  the  sources 
of  capital  investment  for  the  future  of  the 
service.  Eventually  it  will  have  the  sole 
responsibility  for  its  provision  and  not  a 
shred  of  goodwill  from  its  prospective 
employees.  We  need  a  fresh  approach  to 
financing  dispensing  stock  by  a  change  in 
the  contract  to  reflect  the  prevailing  rate 
of  pharmacy  cost  inflation.  Without  it,  the 
independent  sector  is  in  danger  of  for- 
feiting its  opportunity  to  sell  professional 
expertise,  not  by  its  own  commercial  fail- 
ings, but  because  of  the  failure  of  its 
negotiators.  PSNC  must  insulate  those 
responsible  for  the  distribution  of  drugs 
from  the  effects  of  the  pressures  intended 
to  reduce  the  cost  of  the  drug  bill.  In  this  it 
has  failed. 

PSNC  is  oblivious  to  the  changes  hap- 
pening around  it.  With  a  dwindling  inde- 
pendent sector  the  continued  existence  of 
the  National  Pharmaceutical  Association 
is  brought  into  question,  yet  it  retains  dis- 
proportionate representation  on  PSNC. 
The  electoral  regions  are  too  few  and  too 
large  and  the  combined  effect  is  to  make 
PSNC  a  closed  shop.  To  whom  is  it 


6.  Total  £  2,978 


Estimate  for  year  ending  September  30,  1977 

7.  Fees  (24.5p)  £  1,887 

8.  On-cost  (per  cent  as  line  1 .)       £  2,338 

9.  Total 


10.  Increase/fshortfall)  in  real 
terms 

11.  Additional  capital  require- 
ment 76/77 

12.  Additional  capital  require- 
ment 77/78  assuming  20  per 
cent  inflation 

13.  Increase  1977/78  (Annexe 
V  line  9) 

14.  Surplus/(shortfall) 
(line  13  minus  line  12) 


answerable?  The  Local  Pharmaceutic 
Committees?  The  conference?  The  ele 
tors?  None  of  these.  It  is  autonomou 
Until  it  can  become  democratically  sen 
sitive  and  responsive  under  a  new  cor 
stitution  it  does  not  represent  our  interesl 
as  it  should. 

Because  most  retail  pharmacists  arl 
now  employee  pharmacists  and  there  i] 
every  likelihood  under  the  present  man! 
agement  that  the  independent  will  shortll 
become  extinct,  there  is  a  good  case  fo|L 
allowing  employee  representation  oil 
PSNC.  Their  strength  in  matters  of  salarl 
negotiation  would  be  significant.  PSNC] 
however,  has  chosen  to  ignore  the  pail 
towards  a  "pharmacist-in-charge  conl 
tract"  in  spite  of  its  admitted  feasibilit 
and  its  growing  importance. 

Controversially,  Hereford  and  Wor 
cester  LPC  in  a  motion  submitted  to  th 
October  conference,  calls  on  the  chairmaillj 
to  resign.  Quite  rightly  they  wanted  J| 
Winston  Churchill  but  have  found  him  tJI 
be  a  Neville  Chamberlain.  Perhaps  if  Bol|| 
Worby  had  had  solidarity  from  his  owill 
colleagues  and  the  same  backing  he  hacll 
from  the  contractors,  things  might  havtll: 
been  different  and  the  £llm  would  noil 
have  been  forgotten. 

As  it  is,  PSNC  has  resorted  to  political! 
infighting  to  save  face  and  outsmart  thell 
conference.  A  call  for  resignation  castsll 
doubt  on  the  conference's  confidence  irll 
the  chairman  and  is  an  issue  that  shoukll 
come  first  on  the  agenda.  If  Bob  Worb)l[ 
does  not  take  the  motion  seriously  then  hej 
does  not  know  the  depth  of  feeling  of  thel 
contractors.  He  cannot  defend  himself  byl 
putting  the  Ennals  proposals  to  the  con-| 
ference  first.  The  behaviour  of  the  chair-l| 
man  and  the  motives  of  PSNC  need  to  bell 
scrutinised  as  a  major  issue.  They  seem  to 
be  far  too  ready  to  accept  the  offerings  of 

 1 

5  6 

10.0  9.0 
51,000  84,000 
68,848    1 13,400 


£  4,225  7,677  11,134 

£  1,247  1,102  692 

+41.9%  +16.8%  +6.6% 

£492  950  1,312 

£590  1,140  1,574 

£  1,714  1,804  1,597 

£  1,124  664  23 


14,902  19,380  30,786  1 

205  (344)  (1701)  ^ 

+  6.6%  -1.4%  -5.2%  I 

1,664  1,601  3,788  j 

1,997  1,921  4,546  j 

1 ,323  1 ,033  340 

(674)  (888)  (4,206) 


Effect  of  differential  on-cost  scale  per  Secretary  of  State's  letter 
Group  12  3  4 

1 .  Proposed  average  on-cost  %  22.5        15.3        12.4  10.9 

2.  Average  Rx  numbers  7,700  17,000  27,000  38,000 
3.I  Average  ingredient  cost              10,390     22,952     36,447  51,305 

WHS  income 

Estimate  for  year  ending  September  30,  1977 — current  on-cost  method 

4.  Fees  (24.5p)  £  1,887       4,165       6,615       9,310     12,495  20,580|3| 

5.  On-cost  (10.5  per  cent)  £  1,091       2,410      3,827      5,387      7,229  11,9071 


6,575     10,442     14,697     19,724  32,487 


—differential  on-cost  method 
4,165       6,615       9,310     12,495  20,580 
3,512       4,519       5,592       6,885  10,206 
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the  Department  and  have  even  structured 
the  crucial  table  Annex  V  of  the  agenda 
papers  to  lure  the  unwary  into  acceptance. 
By  comparing  like  with  like  a  much  more 
unfavourable  picture  emerges.  Those 
going  to  the  conference  might  like  to  com- 
pare the  table  with  Annexe  V  (C&D,  Sep- 
tember 10,  p365). 

For  the  average  chemist  (category  3) 
the  additional  capital  required  to  meet 
inflating  stock  costs  is  only  just  covered  by 
the  anticipated  increase  for  1978  leaving 
about  £23  of  "disposable"  income. 
Categories  4,  5  and  6  receive  increases 
which  nowhere  near  cover  their  extra  cap- 
ital burden.  The  affect  of  the  restructured 
on-cost  system  viewed  in  real  terms  (that 
is  applied  to  the  current  year  to  remove 
the  distorting  uplift  of  inflation)  shows  an 
increase  of  6.62  per  cent  for  category  3 
rather  than  the  optimistic  15  per  cent  bait. 

The  most  interesting  figure  of  £1,601, 
which  appears  as  the  PSNC  acknowledged 
additional  capital  requirement  for  categ- 
ory 5,  at  first  sight  seems  proportionally  to 
be  £600  too  low  and  amazingly  below  the 
category  4  requirement.  If  this  can  be  con- 
firmed then  it  means  that  by  far  the  most 
economical  pharmacy  is  the  category  5 
average  dispensing  5 1 ,000  prescriptions  a 
year.  It  follows  that  the  economic  goal  of 
the  future  service  to  dispense  300m  pre- 
scriptions annually  will  be  around  5,882 
pharmacies  of  a  similar  size.  Five 
thousand  fewer  than  we  have  now! 

It  has  been  said  that  no  man  is  so  vain  of 


his  own  religion  as  he  who  knows  no  other. 
Bob  Worby  et  al  are  unable  to  com- 
prehend leading  us  into  the  desert  to  find 
the  promised  land.  They  will  always  draw 
back  at  the  edge  as  they  have  done  since 
1948  because  they  are  not  masters  of 
brinkmanship;  they  are  ordinary  chemists 
afraid  of  committing  themselves. 

What  we  need  is  a  professional 
approach  to  securing  our  right  to  a 
reasonable  income,  a  PSNC  with  a  dif- 
ferent constitution  and  members  willing  to 
fight  reluctant  government.  It  is  not  just 
Bob  Worby  but  the  committee  as  a  whole 
that  should  resign  at  the  behest  of  the 
conference.  Nominations  would  be 
needed  from  the  floor  of  the  conference 
for  a  holding  committee  to  institute  a  new 
constitution  and  prepare  for  an  election. 
That  is  the  only  way  we  shall  achieve  the 
PSNC  we  need  with  credibility  in  the  eyes 
of  the  government  to  show  David  Ennals 
that  we  mean  business  and  we  mean  to 
stay  in  business. 


Bladder  cancer  related 
to  saccharin  use? 

A  study  by  Canadian  researchers  was  pub- 
lished in  The  Lancet  last  week  which 
appeared  to  show  an  association  between 
the  use  of  artificial  sweetners,  particularly 
saccharin,  and  bladder  cancer  in  human 
males  with  no  such  association  in  females. 
Although  rats  fed  with  large  quantities  of 


saccharin  developed  bladder  cancer,  this 
is  the  first  study  to  show  a  relationship 
with  artificial  sweetners  in  man. 

However  an  editorial  in  The  Lancet 
questions  the  conclusions  of  the  study, 
especially  as  no  non-hormonal  carcinogen 
in  man  is  known  to  affect  only  one  sex. 
Bladder  cancer  is  also  associated  with 
cigarette  smoking  and  coffee  consumption 
but  the  use  of  either  in  patients  and  con- 
trols is  not  clearly  indicated  in  this  study. 
Finally  The  Lancet  refers  to  a  recent  study 
in  the  United  States,  as  yet  unpublished, 
with  carefully  matched  hospital  controls 
which  found  that  the  risk  of  bladder 
cancer  was  lower  in  users  of  artificial 
sweetners  than  in  non-users. 

Embolism  and  smokers 

The  hypothesis  that  users  of  oral  con- 
traceptives who  smoke  are  at  greater  risk 
from  thromboembolism  than  non- 
smokers  was  not  borne  out  by  inves- 
tigations carried  out  by  workers  at  Glas- 
gow Royal  Infirmary  and  Boston  Uni- 
versity. Their  results,  published  in  last 
week's  British  Medical  Journal,  showed 
no  such  association,  nor  with  duration  of 
oral  contraceptive  use.  However  they 
suggest  that  the  differences  in  the  coa- 
gulation and  fibrinolytic  systems  in  smok- 
ers and  non-smokers  who  take  the  "pill" 
may  provide  an  explanation  for  the 
recently  observed  increased  risk  of 
myocardial  infarction  in  young  women 
who  use  oral  contraceptives  and  smoke. 


A  large  stock  of  medical  products 
are  just  hours  away  from  your 
pharmacy,  when  you  use  the 
Barclays  service.  Your  telephone 
order  will  be  dealt  with  quickly  by 
experienced  staff  and  delivered  by 
one  of  the  230  vehicles  in  our  national 
transport  fleet.  Why  not  ring  your  next 
order  to  the  local  Barclays  branch  - 
it  will  make  all  the  difference. 


Barnsley  0226  6055  Belfast  0231  65155  Birmingham  021  472  7171  Blackpool  0253  23961  Bolton  0204  73441  Brighton  0273  62251 
Cardiff  0222  564841  Coventry  0203  462832  Croydon  01  688  5116  Darlington  0325  61491  Eckington,  Sheffield  024  683  2175 
Edmonton,  London  N18 01  8034801  Grimsby  0472 58111  Horsforth,  Leeds 0532 589311  Leicester 0533 881354 
Leslie,  Fife  0592  743255  Liverpool  051  922  2732  Newport,  Gwent  0633  73391  Northampton  0604  31615  Nottingham  0602  862581 
Portchester,  Hants  07018  81124  Port  Dinorwic,  Gwynedd  0248  670401  Queensferry,  Clwyd  0244  812887 
South  Shields  0632  552473  Stoke  on  Trent  0782  659451  Swansea  0792  34831  Wednesbury  021  556  4471  York  0904  27451 


Barclays 


the  national  company  with  the  local  service 


426    Chemist  &  Druggist 


24  September  197' 


Another  record  year 

World  Sales  up  1 1 9%  -  Pre-tax  Profits  up  67% 
Wider  product  base  -  Significant  overseas  expansion 


Highlights  from  the  Review 
of  the  Chairman,  Stanley  Kalms 
for  the  year  1976/77 

•k  Profits  for  the  year  a  record 
at  £8,733,000. 

*  Outstanding  growth  record  -  profits 
increase  10  fold  in  the  last  6  years. 

*  Group  continues  to  invest  heavily  for 
future  growth  -  £7  million  capital 
expenditure  planned  this  year. 

•k  Selective  acquisition  programme 
to  continue. 

*  Bullock  report -monstrous  absurdity. 

*  Industrial  relations  built  on  joint 
consultative  committees  are  excellent. 
Sustained  progress  towards 
participation. 

•k  New  offices  and  distribution 
centre  opened  in  Holland. 
■k  Further  solid  progress  by  the  Group 
expected  for  the  year  1977/78. 


Dixons  Group  Worldwide 


.  ■  .  .  ■ . 


USA 

Chinon 
distributors. 


United  Kingdom 

Holding  Company 
Retail,  wholesale, 
processing  and 
manufacturing . 


Europe 

Retail:  Holland 
and  Belgium. 
Chinon  worldwn 
distribution" 
Switzerland. 


Far  East 

Purchasing 
companies 
Hong  Kong 
and  Tokyo 


•k  Over  400  photo,  audio,  optical  and 
chemist  shops  in  the  U.K.,  Holland  and 
Belgium. 

k  Worldwide  distribution  of  Chinon 

photographic  products. 

•k  U.K.  distribution  of  pharmaceutical 

products  from  28  depots  nationwide. 

k  One  of  the  largest  independent  film 

processors  in  Europe. 

■k  Manufacturing  division  exports  30% 

of  its  butane  fuel  production  worldwide. 


Summary  of  Group  Results 

for  the  52  weeks  to  30th  April  1977 


eooos 

SALES 

NET  PROFIT  B^°re 

Retail:  Dixons 

45,060 

2,836 

Westons 

20,953 

210 

Wholesale 

37,124 

1,538 

Processing 

1,932 

468 

Manufacturing 

1.679 

385 

Overseas 

45,366 

3,296 

Total 

£152,114 

£8,733 

Dividend  per  share  2.165p     Earnings  per  share  21. 4p 


Copies  of  Annual  Report  and  Accounts  available  from:  Company  Secretary,  Dixon  House,  18-24  High  Street,  Edgware,  Middlesex  HA8  7EG. 
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Trade 
News 


Aspro  Clear  for  migraine 

Nicholas  Laboratories  Ltd,  225  Bath 
Road,  Slough,  Berks,  are  putting  o\er 
£600,000  behind  Aspro  Clear  during  the 
coming  twelve  months.  Since  its  launch 
last  October,  the  company  says  that  Aspro 
Clear  has  climbed  steadily  in  brand  share 
and  now  represents  around  two  per  cent  of 
OTC  analgesic  sales  in  sterling  terms. 
"We  expect  this  steady  growth  to  continue 
during  the  coming  year,"  comments 
Graeme  Hannah,  Nicholas  marketing 
manager  pharmaceuticals.  "In  particular 
we  have  found  that  Aspro  Clear  is  becom- 
ing increasingly  widely  used  by  migraine 
sufferers.  Aspro  Clear  is.  in  tact,  the  first 
general  purpose  OTC  analgesic  to  be 
granted  a  full  product  licence  to  claim  the 
relief  of  migraine  headache." 

With  this  in  mind  Nicholas  mounted  a 
campaign  in  the  women's  Press  earlier  in 
the  year  aimed  at  migraine  sufferers.  The 
|  response  was  overwhelming  says  the  com- 
pany. "To  date  we  have  received  over 
4,000  requests  for  samples  and  have  sub- 
sequently had  a  number  of  letters  from 
grateful  sufferers  who  have  found  that  the 
product  brings  them  relief." 

This  led  them  to  restructure  the  adver- 
tising approach  to  reach  the  3  million  plus 
migraine  sufferers.  They  have  produced  a 
new  30-second  tele\ision  commercial 
j  with  the  theme  "New  Aspro  Clear.  Goes 
clear  in  water  to  go  clear  to  the  pain.  Helps 
relieve  migraine  headache  too".  The 
company  claims  that  Aspro  Clear  will  be 
the  first  analgesic  product  permitted  to 
make  a  specific  approach  to  migraine  suf- 
ferers via  television  advertising."  The 
national  television  advertising  burst  starts 
in  mid-September  and  the  campaign  will 
be  supported  by  Press  advertising. 

3p  off  Bathbrite 

A  reduction  of  3p  on  the  price  of  Bathrite. 
the  foam  and  nylon  bathroom  cleaner 
from  Bowater  Scott  Corporation  Ltd. 
Bowater  House,  68  Knightsbridge,  Lon- 
don SW1X  7LR,  is  designed,  the  company 
say,  "to  knock  a  little  off  the  household 
expenses"  and  will  run  through  to  mid- 
|November.  During  this  period  no  offer 
pack  should  be  selling  for  more  than 
£0.24  say  the  company. 


Aladdin  counter  unit 

Aladdin  Industries  Ltd.  Western  Avenue, 
Greenford.  Middlesex  UB6  8UJ,  have 
produced  a  counter  display  unit  for  their 
vacuum  flasks  which  is  being  mer- 
chandised by  Aladdin  representatives  in 
conjunction  with  their  sell-in  prior  to  the 


advertising  campaign  on  commercial 
radio  (C&D,  September  3,  p.  308). 
"Aladdin — the  name  to  insist  on"  is  the 
message  on  the  showcard  and  a  16oz  size 
Aladdin  flask  will  fit  into  the  cut-out  sec- 
tion. The  unit  will  stand  on  shop  counter 
or  shelf  and  the  retailer  can  write  his  own 
price  within  the  printed  flash. 

Five  thousand  chemist  and  hardware 
retailers  within  the  commercial  station 
areas  have  been  sent  a  four-colour  single 
fold  mailshot  explaining  the  details  of  the 
campaign  which  start  on  September  26. 

Travelling  babies  advice 

Robinsons  of  Chesterfield,  Wheat  Bridge 
Mills,  Chesterfield,  who  launched  the  dis- 
posable nappy  information  service  earlier 
this  year  have  published  a  free  babycare 
leaflet  called  "Tinies  on  the  move".  Writ- 
ten by  a  nurse-health  visitor  who  is  also  a 
working  wife  with  two  young  children,  the 
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leaflet  offers  advice  on  how  to  cope  when 
travelling  with  a  baby  or  toddler.  It  is 
available  free  from  the  above  address  and 
will  also  be  provided  through  pre-natal 
clinics  and  health  centres.  A  series  of  leaf- 
lets are  planned  by  the  information  service 
for  publication  later  this  year  and  in  1 978 
covering  several  aspects  of  motherhood. 


Gray's  orange  flower  lotion 

Interbeauty  Ltd,  202  Terminus  Road, 
Eastbourne,  East  Sussex  BN2 1  3DF,  have 
repackaged  Dorothy  Gray's  Orange 
Flower  skin  lotion  in  silver  capped  cylin- 
drical flasks,  which  are  said  to  be  non- 
breakable  and  ideal  lor  travelling.  The 
sizes  available  are  also  new,  the  smaller 
now  contains  125cc  (£1 .45)  and  the  larger 
250cc  (£2.65). 

Continued  on  p431 


You  need  CERUMOL 

...it's  the  most  widely  prescribed 
method  of  removing  ear  wax 


Why  not  recommend  to  your 
customers  the  number  one 
prescription  product7 

Clinical  trials  have  shown  that 
Cerumol  is  the  most  effective 
way  of  loosening 
accumulated  ear  wax. 

That's  why  after  25  years  it's 
still  first  choice  with  doctors. 

When  your  customers  ask  your 
advice  about  'blocked  ears'  you 
know  you  can  recommend 
Cerumol  with  confidence. 


CERUMOL' 


proven 
in  practice 


Laboratory  for  Applied  Biology 
91  Amhurst  Park.  London  N16  5DR 


looks  as  well  as 


fost 
grai 


The  fastest  selling 
rbster  Grants  sunglasses 
:an  be  re-ordered  from 
your  local  wholesale 
stockist  instantly  and  in 
any  quantity  upwards  of 
three  pairs. 


looks  as  well  as  th 

lost 
grar 


E  SLOWEST  SELLERS 

If  for  any  reason 
u  find  yourself  with  a 
particularly  slow-moving 
style,  your  Wilkinson 
Sword  representative  will 
exchange  it  for  a  fast- 
moving  line- 
Foster  Grants. 

We' ve  got  the  looks,  the  lens 
and  the  sales. 
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Spot  the 
selling 
difference 


iff) 


I  I 

P  >OPA  PH 


met 


<£L»9  IN  TREATMENT  OF  AC 
SIMPLES  AND  BLACK  HEADS 


C0H1WNSI* 


Support  and  profits  for  you 
with  Propa  RH. 

Propa  RH:  the  anti-spot,  anti -blackhead 
lotion  that's  in  big  teenage  demand  -  and  sold 
only  through  chemists. 

Propa  P.H:  gives  you  your  full  33%  margin. 

Propa  P.H:  supports  you  with  on -target 
Radio  Luxembourg  summer-through-autumn 
advertising -four  30-second  commercials, 
6  nights  a  week.  Plus  punchy  ads  in  the  popular 
teen  magazines. 

Propa  P.H:  brings  you  hordes  of  teenage 
customers  who  want  a  product  they  can  rely  on. 

Get  to  the  spot  with  Propa  P.H. 

Call  your  Vestric  branch  or  usual  wholesaler. 


EX-LAX 

The  world's  largest  selling 
laxative 


independent  research 
figures  confirm  this  brand's 
continuing  dominance 


During  1977  advertising  will  be  much 
more  than  any  competitive  spending  in  1976 
and  will  increase  sales  yet  again! 

Don't  be  without  stock  of  Ex-Lax  chocolate  (6, 18  or  36  tablets) 
Ex-Lax  pills  (18  or  42)  or  Junior  Ex-Lax  (9  chocolate  tablets) 

Order  from  your  wholesaler  or  direct  from  Ex-Lax  Limited,  Fishponds  Road, 
Wokingham,  Berks. 


jam 

is 
our 
bread  & 
butter 


Whether  your  problem 
is  making  contract 
arrangements  for  the  first 
time,  replacing  existing 
sources  or  augmenting 
your  own  production 
facility,  you'll  find  we 
have  an  answer  for  you. 

We  specialise  in 
contract  manufacture 
and  packaging  of 
pharmaceutical  liquids, 
powders  and  creams 
(including  tube  filling) 


II 


to  the  high  standards 
required  by  the 
pharmaceutical  and 
toiletries  industries. 


D.  J.  Goodall,  B.Pharm.,  M.P.S.,  M.B.I. M., 
Walker  Davis  &  Co.  Ltd., 
Commerce  Way,  Lancing, 
Sussex  BN15  8TW.  Lancing  5344. 
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Jusoft  prices  and  range  changes 

idependent  Chemists  Marketing  Ltd,  51 
oreham  Road,  Warminster,  Wiltshire 
A12  9JU,  have  reduced  the  recom- 
lended  retail  selling  price  on  the  majority 
['  their  Nusoft  baby  toiletry  products  by 
egotiating  better  terms  with  suppliers. 
!lr  Keith  Sinclair,  marketing  and  buying 
ontroller  said,  "it  was  felt  that  the  price 
fferential  between  the  Nusoft  range  and 
ie  Boots  range  was  not  advantageous  to 
ne  independent  chemist.  Now  the  range 
as  come  into  line  with  the  price  structure 
the  multiples."  The  new  prices  are: 
aby  powder  HOg  £0.30  from  £0.31V2, 
50g  £0.49V2  from  £0.56;  baby  cream 
0.40  from  £0.48V2;  baby  lotion  £0.39 
-om  £0.44'/2;  baby  oil  £0.40  from 
0.45V2  and  babv  shampoo  £0.45  from 
0.5  IV2. 

The  company  have  also  decided  to  mar- 
et  their  range  of  rubber  gloves  under  the 
anner  of  Nusoft.  The  gloves  have  been 
spackaged  and  are  of  the  same  quality  as 
efore  with  non-slip  grip  and  lining.  Spe- 
ial  introductory  prices  are  being  offered 
3  the  consumer — household  rubber 
loves  at  £0.26  reduced  from  £0.31  and  de 
jxe  gloves  at  £0.29  from  £0.35.  The  cot- 
Dn  wool  puffs  have  also  been  repackaged 
nd  launched  with  a  consumer  offer  of  2p 
m  the  standard  (35g)  pack  and  3p  off  the 
conomy  (70g)  pack.  In  addition  inde- 
'endent  retailers  will  be  offered  one  case 
if  the  standard  packs  free  with  any  six 
ases  purchased. 

Vquafresh  position 

leecham  Proprietaries,  Beecham  House, 
preat  West  Road,  Brentford,  Middlesex 
rW8  9BD  say  that  for  the  second  month 
unning  Aquafresh  has  "fulfilled  its  May 
elaunch  prediction  of  establishing  itself 
I  the  third  brand  in  the  £48m  toothpaste 
larket."  They  claim  that  the  latest  inde- 
endent  consumer  audit  figures  show  that 
rie  brand  has  a  sterling  share  of  13  points, 
/hich  is  three  points  ahead  of  its  nearest 
ival.  Further,  they  say  that  the  figures 
lace  their  combined  share  for  Macleans 
nd  Aquafresh  at  the  head  of  the  "man- 
facturer's  league  table"  with  3 1  per  cent. 
Marketing  manager  Eddie  Styring  said. 
Future  advertising  and  promotional 
lans  for  both  brands  will  ensure  that  this 
sad  will  be  strengthened." 

John  O'Donnell  latest 

ft  seems  that  because  cotton  prices  are 
following  hard  on  the  heels  of  coffee 
prices,  facecloths  are  likely  to  be  25  per 
:ent   more   expensive   in    1978.  John 


O'Donnell,  Box  33,  Chelmsford,  Essex 
CM1  5NH,  are  offering  from  current 
stock  selected  cloths  on  a  "buy  6  dozen  get 
1  free"  bonus.  They  say  that  this  will  give 
an  80  per  cent  profit  on  cost  if  sold  at 
suggested  retail  prices  and  recommend 
that  dealers  take  adv  antage  of  this  and  buy 
now.  A  bonus  currently  available  on  their 
manicure  scissors  is  for  12  invoiced  as 
nine.  The  company  have  also  introduced  a 
men's  range  of  holdalls  in  their  Vagabond 
range.  There  are  four  styles  in  various 
fabrics  (£1.49  to  £3.25),  and  ladies 
shower  hats  (£1.99)  have  been  added  to 
match  the  existing  products  in  the  range. 

Weleda  campaign 

A  promotional  package  from  Weleda 
(UK)  Ltd,  Littlehurst,  East  Grinstead, 
West  Sussex  RH19  4ES,  will  afford  the 
consumer  an  opportunity  to  test  the  pro- 
ducts and  save  money  with  a  "30p  off" 
banded  pack  offer.  The  campaign,  which 
runs  throughout  September,  is  backed  by 
advertising  in  national  women's 
magazines  including  Cosmopolitan,  She, 
Woman's  World  and  19. 

The  trade  campaign  includes  an  incen- 
tive with  supporting  point  of  sale  material 
including  "Weleda  stockist"  door  stickers. 
The  entire  skin  care  range  from  Weleda  is 
featured  on  their  new  tester  bar  unit, 
including  the  new  moisturiser  which  is 
suitable  for  all  skin  types.  The  other  four 
products  are  an  astringent,  toning  lotion, 
creme  cleanser  and  cleansing  milk,  each  of 
which  is  banded  together  with  the  new 
moisturiser  as  a  special  offer  at  30p-off  the 
normal  price. 

Prinalgin  tablets  old  stock 

Berk  Pharmaceuticals  Ltd,  Station  Road, 
Shalford,  Guildford,  Surrey,  say  that 
Prinalgin  tablets  have  been  dispensed 
against  prescriptions  for  Prinalgin  cap- 
sules. The  tablet  formulation  was  dis- 
continued in  June  1974  and  any  residual 
stocks  should  not  be  dispensed. 

Arden  face  kits 

Mirrored  compacts  containing  three 
make-up  essentials  from  Elizabeth 
Arden,  20  New  Bond  Street,  London 
W1A  2AE,  in  personalised  colour  com- 
bcnations  to  suit  blondes,  mid-browns  and 
brunettes  will  be  available  for  sale  from 
October  10  for  a  limited  period  only.  Each 
kit  (£3.50)  contains  Flawless  Finish 
make-up  in  either  softly  beige,  porcelain 
peach  and  toasty  beige;  cheek  colour  in 
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field  heather,  cherrywood,  or  fresh  ginger; 
and  two  eye  shadows  in  honey  light  and 
blue  bell,  sea  pearl  aqua  and  wild  teal  or 
golden  grape  and  forest  fern. 


Pretty  Polly  promotion 

Vestric  Ltd,  Chapel  Street,  Runcorn, 
Cheshire  WA7  5AP,  are  running  another 
promotion  for  Pretty  Polly  support 
hosiery  from  October  17  to  November  5. 
Consumers  will  be  offered  a  saving  of  17p 
on  Stand  Easies  tights,  15  on  Stand  Easies 
stockings,  40p  on  Tru  Support  tights  29p 
on  sheer  support  tights,  9p  on  Trim  Tights 
and  30p  on  Lycra  seamfree  stockings. 
These  will  be  delivered  on  October  10, 
and  point  of  sale  material  is  available. 

Cutex  nail  shades 

Six  new  shades  have  been  added  to  the 
Cutex  range  of  nail  polish  from 
Chesebrough-Ponds  Ltd,  Victoria  Road, 
London  NW10  6NA.  The  three  new 
creme  polish  (£0.52)  shades  are  hazelnut, 
beechnut  and  cherry  and  the  opaline 
polishes  (£0.52)  are  sloe  pink,  bramble 
rose  and  platinum.  They  will  be  available 
for  sale  from  the  end  of  October  which 
coincides  with  the  autumn  phase  of  the 
Cutex  advertising  schedule. 

Gem  hairbrush 

A  free  hairbrush  with  every  Gem  aerosol 
plus  a  reduction  in  price  from  £0.67  to 
£0.55  is  being  offered  by  Richards  & 
Appleby  Ltd,  Gerrard  Place,  East  Gil- 
librauds.  Skelmersdale,  Lanes  WN8  9SU. 
The  puffer  packs  also  carry  a  special  price 
of  £0.29  instead  of  £0.36.  The  offers  run 
from  mid-September. 

Bonus  offers 

Jackel  &  Co  Ltd,  Kitty  Brewster  Estate, 
Blyth,  Northumberland.  Thicken  Hair  12 
as  9,  for  a  limited  period. 


on  TV 

next  week 


Ln—  London.  M— Midlands,  Lc— Lancashire. 
Y— Yorkshire;  Sc— Scotland.  WW— Wales  and 
West;  So— South;  NE — North-east;  A— Anglla; 
U— Ulster;  We— Westward.  B— Border; 
G— Grampian,  E — Eireann,  Cl— Channel  Island 

Anadin:  All  areas 

Aspro  clear:  All  except  E 

Correctol  laxative:  All  except  U,  E 

Crest:  All  except  E 

Farley's  rusks:  Lc,  WW,  A,  U,  We,  B 

Imperial  Leather  soap:  All  except  G,  E,  C1 

Maxi  Make-Up:  All  except  E 

Nivea:  Sc,  U,  G 

Nomor  grey:  All  except  Ln,  M,  Lc,  Y,  CI 
Philishave:  All  areas 
Roskens:  M 
Vitarich:  Lc 
Vosene:  All  except  E 
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New 
products 


Cosmetics  and  toiletries 

Faberge' s  Macho 

A  new  cologne  for  men,  Macho,  has  been 
introduced  by  Faberge.  Both  the  scent  and 
it's  distinctive  packaging  have  been  "in 
the  pipeline"  tor  some  time  now.  The 
company  are  at  pains  to  explain  what  the 
name  Macho  means  and  inform  us  that  it  is 
a  word  that  signifies  maleness — "a  man 
with  machismo  will  probably  be  a  leader 
of  men,  one  of  the  brave".  Macho  will  be 
available  as  a  lotion  (59ml  £4.75,  1 1 1  ml 
£7.25)  spray  lotion  (59ml  £4.95,  111ml 
£7.45),  spray  deodorant  (£2.50),  talc 
(£2.50),  creme  shave  (£2.50),  hand  soaps 
(£2.95)  and  a  soap  on  a  rope  (£2.95) 
(Faberge  Inc,  Ridgeway,  Iver,  Bucks). 

Vaseline  hand  cream 

Chesebrough-Ponds  are  launching  a  new 
hand  cream — Vaseline  Intensive  Care 
hand  cream  (50ml  tube  £0.42,  105ml  jar 
£0.72).  It  is  said  to  "protect  like  an  invis- 
ible glove,"  to  be  non-greasy,  easily 
absorbed  and  have  "excellent  water  resis- 
tant properties,"  The  product  is  lightly 
scented  and  is  designed  to  leave  an  invis- 
ible film  on  the  skin  to  protect  hands 
against  water  and  detergents,  and  to  dis- 
courage dust  and  grime  from  being 
ingrained.  A  display  unit  holding  24  tubes 
and  12  jars  will  be  available  and  standard 
stock  thereafter  will  be  packed  in  dozens. 
Introductory  prices  are  also  available. 

The  product  is  being  supported  with 
£300,000  in  the  first  year.  Of  this  sum 
£220,000  will  be  spent  on  full  colour  page 
advertisements  in  My  Weekly,  Woman, 
Woman's  Weekly,  Woman's  Realm, 
Woman  and  Home,  She,  Living,  Family 
Circle  and  Good  Housekeeping 
(Chesebrough-Pond's  Ltd,  Victoria 
Road,  London  NW10  6NA). 

Hair  care 

Bio  dry  with  colour 

Wella  have  introduced  their  Bio  dry  lotion 
with  a  "touch  of  colour."  This  product  is 


for  customers  who  want  "to  freshen  their 
natural  colour"  while  still  obtaining  "the 
benefits  of  a  normal  bio  dry  lotion." 
Available  in  three  shades — for  fair  hair, 
brown  or  mousy  hair  and  for  brunettes, 
Bio  Bry  with  a  touch  of  colour  (£0.36) 
does  not  give  any  build  up  of  colour  or 
regrowth  problems  (Wella  (Great  Britain) 
Ltd,  Wella  Road,  Basingstoke,  Hants). 

Jacket  hair  brushes 

Jackel  have  introduced  a  new  range  of  hair 
brushes,  the  professional  hair  stylist  range 
(£0.49  to  £1.15).  There  are  four  styles 
each  with  a  rubber  cushion  base  and  rows 
of  flexible  nylon  quills  which  are  remov- 
able for  washing  and  cleaning.  The  com- 
pany feels  that  "sales  success  is  guaranteed 
with  the  recent  growth  of  home  blow  wav- 
ing." Each  brush  is  individually  packed  in 
a  window  display  carton.  Deals  are  avail- 
able which  include  a  free  counter  display 
stand  (Jackel  &  Co  Ltd,  Kitty  Brewster 
Estate,  Blyth,  Northumberland). 


Resorption 


NERISONE  FORTE  oily  cream 
and  ointment 

Manufacturer  Schering  Chemicals  Ltd, 
Burgess  Hill,  West  Sussex  RH15  9NE 
Description  Oily  cream  (water-in-oil 
emulsion)  and  ointment  (anhydrous  base) 
containing  0.3  per  cent  diflucortolone  val- 
erate. Do  not  contain  parabens  or  lanolin 
Indications  Initial  and  intermittent  treat- 
ment of  severe  and  recalcitrant  corticoid- 
responsive  dermatoses  in  the  absence  of 
infection,  including  psoriasis,  endogenous 
eczema,  atopic  dermatitis,  lichen  planus, 
discoid  lupus  erythematosus  and  severe 
chronic  eczema 

Contraindications  Acne;  cutaneous 
syphilis  and  tuberculosis  in  the  treatment 
area;  smallpox,  chicken-pox  and  other 
viral  diseases  of  the  skin;  rosacea;  oph- 
thalmic conditions 

Method  of  use  Initially,  two  or  three  thin 
applications  daily  according  to  severity  of 
condition.  Patient  to  be  changed  to 
Nerisone  for  maintenance  therapy 
Precautions  As  with  all  topical  cor- 
ticosteroids, long-term  administration  to 
be  avoided  in  infants.  Should  not  be  used 
extensively  during  first  trimester  of  preg- 
nancy. Not  to  be  used  on  face  except  in 
rare  cases  nor  in  babies  or  children  under 
4  years  except  briefly  for  initial  control  of 
very  severe  lesions.  No  more  than  60g  a 
week  should  be  applied  and  usually  for  not 
more  than  one  or  two  weeks.  Occlusive 
dressings  should  not  be  left  on  for  more 
than  24  hours 

Storage  In  cool,  dry  conditions 
Packs  15g  tubes  (£1.12  trade) 
Supply  restrictions  PI,  TSA 
Issued  September  1977 
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VIRA-A  ophthalmic  ointment 

Vidarabine  is  an  antiviral  agent 
Manufacturer  Parke,  Davis  &  Co,  U«!| 
Road,  Pontypool,  Gwent  NP4  8YH  J 
Description  An  ophthalmic  ointment  coi 
taining  vidarabine  3  per  cent  in  a  steril 
inert  petrolatum  base 
Indications   Treatment    of  herpc 
keratoconjunctivitis 
Contraindications    In    patients  wh 
develop  intolerance  to  it 
Method  of  use  One  half  inch  of  the  oin 
ment  to  be  extruded  into  the  conjunctiv; 
sac  five  times  daily  until  corneal  ft 
epithelisation  has  occurred.  Treatmer 
continued  at  reduced  frequency,  such  i 
twice  daily,  for  an  additional  seven  day 
Precautions    Diagnosis    of  herpe: 
keratoconjunctivitis  should  be  establishe 
clinically  prior  to  use.  Should  not  be  use 
in  women  who  are  pregnant  or  ma 
become  pregnant  unless  clearly  neede 
and  benefit  outweighs  potential  risk  t 
fo;tus.  Mothers  should  not  breast  fee 
babies  whilst  using  this  preparation 
Side  effects  As  with  other  ophthalmi 
ointments  may  produce  a  temporary  vis 
ual  haze.  Lacnmation,  foreign  body  sen 
sation,  conjunctival  injection,  burning 
irritation,   pain,   photophobia.  Uveiti 
stromal  oedema,  secondary  glaucoma  am 
trophic  defects  have  been  reported  bu 
appear  to  be  disease  related 
Storage  In  a  cool  place 
Packs  3.5g  tubes  (£3.25  trade) 
Supply   restrictions   Recommended  or| 
prescription  only 
Issued  September  19,  1977 

PREMPAK  tablets 

Manufacturer  Ayerst  Laboratories  Ltd 
Invincible  Road,  Farnborough,  Hants 
GU14  7QH 

Description  Prempak  0.625  contains  21 
tablets  natural  conjugated  oestrogens 
(Premarin)  0.625  mg  plus  7  tablets  dl- 
norgestrel  0.5  mg.  Prempak  1.25  contains 
21  tablets  natural  conjugated  oestrogens 
(Premarin)  1.25  mg  plus  7  tabletsi 
dlnorgestrel  0.5  mg 

Indications  Menopausal  and  post- 
menopausal osteoporosis  and  also  senile 
vaginitis 

Contraindications  Uterine  myomatosis, 
endometriosis,  cancer  of  breast  and 
uterus.  Hepatic,  renal  and  severe  cardiac 
disease.  Undiagnosed  genital  bleeding, 
uterus.  Hepetic,  renal  and  severe  cardiac 
diseasese.  Undiagnosed  genital  bleeding. 
Not  to  be  given  to  patients  with  a  history 
of  thromboembolic  disease 
Dosage  Menopausal  and  post- 
menopausal oestrogen  deficiency:  Pre- 
marin 0.625  mg  or  1.25  mg  daily  cyc- 
lically. One  norgestrel  tablet  daily  from 
day  15  to  day  21  of  Premarin  therapy  fol- 
lowed by  7  tablet-free  days 
Precautions  Not  to  be  given  if  pregnancy 
suspected 

Packs  Prempak  0.625  mg  (£1.35  trade); 
Prempak  1.25  (£1.60  trade) 
Supply  restrictions  PI  S4B 
Issued  September  26,  1977 
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Sunless  tans 

How  to  get  and  keep  them 


Summer  this  year  has  been  an  on  and  off 
affair  and  recently  taking  continental  holi- 
days has  been  somewhat  problematical 
too,  so  it  is  entirely  possible  that  many  of 
your  customers  are  disatisfied  to  be  still 
wearing  their  winter  pallor.  They  will  prob- 
ably respond  well  to  the  suggestion  that 
they,  "amaze  their  friends  and  stagger 
their  enemies"  by  spending  the  autumn 
and  winter  months  draped  in  a  deliciously 
golden  and  natural  looking  tan.  Or  indeed 
if  they  did  manage  to  acquire  a  tan  this 
summer  they  will  probably  want  to  prolong 
its  life  as  long  as  possible  so  once  again 
information  about  artificial  tans  would  be 
welcomed. 

Artificial  tans  have  come  a  long  way 
since  the  streaky  orange  horrors  of  some 
years  ago,  and  people  today  tend  to  be 
better  informed  as  to  the  correct  appli- 
cation of  these  preparations,  thus 
eliminating  some  of  the  freakier  streaks. 
However  these  tans  work  when  a  chem- 
ical (usually  DHA)  in  their  formulation 
reacts  with  proteins  in  the  skin,  and 
because  the  distribution  of  this  protein  is 
not  completely  even  darker  patches  of  the 
tan  can  appear  even  when  the  product  is 
expertly  applied.  The  real  danger,  spots 
are  knees,  elbows,  knuckles,  the  hairline, 
eyebrows,  upper  lip  and  the  delicate  eye 
area  (contact  with  the  eyes  themselves 
must  always  be  avoided).  The  rule  for 
most  preparations  is  that  a  few  thin  coats 
evenly  applied,  preferably  with  cotton  wool 
or  a  cosmetic  sponge  are  better  than  one 


really  thick  coat.  Some  artificial  tans  stain 
the  skin  while  they  are  being  applied  but 
most  take  between  two  and  three  hours  to 
work  and  need  re-application  within  two  or 
three  days  to  maintain  their  depth,  other- 
wise they  will  gradually  fade  and  dis- 
appear. Some  may  turn  slightly  yellower 
at  this  time,  but  as  already  stated  the  pre- 
parations have  improved  so  much  over 
recent  years  that  this  is  now  the  exception 
rather  than  the  rule. 


Dual  purpose 

Certain  of  the  artificial  tans  now  avail- 
able contain  a  sun  screening  agent  as 
well  and  so  serve  the  dual  purpose  of 
tanning  with  or  without  the  sun.  One  such 
is  Duo  Tan  from  Ambre  Solaire.  This  is 
presented  either  as  a  milky  lotion  or  as  a 
cream  to  cater  for  the  personal  pre- 
ferences of  the  consumer.  Talking  to  pro- 
duct manager,  Ian  White,  about  Duo  Tan, 
C&D  learned  that  sales  of  artificial  tans 
have  in  fact  been  decreasing  over  the 
past  three  years.  (Figures  for  1976  were: 
81  per  cent  of  sales  in  regular  sun  tan 
preparations,  6  per  cent  artificial  tans,  1 1 
per  cent  after-sun  creams  and  2  per  cent 
pills.  Over  the  past  three  years  the  figures 
for  artificial  tans  have  dropped  from  four- 
teen to  ten  and  then  to  six.  Source  TCPI 
Purchasing).  But  Mr  White  believes  this  is 
largely  a  function  of  the  good  weather  we 
have  been  experiencing  over  the  past 
couple  of  summers  and  that  because  of 


the  bad  summer  in  1977  sales  figure: 
should  show  an  increase  again  soon,  h 
also  feels  that  this  sector  of  the  mall 
represents  a  "fantastic  cosmetic  oppo 
tunity"  which  is  only  being  held  back  1 
continuing  technical  probjems.  Peopi 
have  to  be  taught  how  to  apply  artiffl 
tans  correctly  to  avoid  as  much  patch 
iness  as  possible  and  the  laboratory,  bo, 
fins  must  come  up  with  some  way  to  ove> 
come  the  human  frailities  of  uneven  pre 
tein  distribution.  It  is  certainly  true  th<1 
women  prefer  the  "natural"  look  thes 
days  and  what  better  way  to  acquire  fjl 
than  by  having  a  gentle  tan  throughout  thjij 
year,  avoiding  the  necessity  of  wearing 
foundation. 

Bayer  Pharmaceuticals,  manufacturer 
of  Maxi  Braun  feel  there  is  a  lot  to  be  sail 
for  instant  tans.  When  people  take  off  fd 
their  annual  two  weeks  in  the  sun  they  ar 
often  so  eager  to  get  a  beautiful  tan  tha 
they  ruin  the  holiday  and  their  skins  bj 
overdoing  their  exposure,  and  suffering 
the  retribution  exacted  by  the  sun  god  fc, 
greediness — sunburn.  There  is  nothin 
worse  than  being  the  only  person  on  tb 
beach  whose  skin  is  whiter  than  an 
washing  powder  white,  so  by  using  ai 
artificial  tan  before  going  away  you  over 
come  the  psychological  problem  of  bein« 
whiter  than  anyone  else  and  can  promotfj 
your  sun  tan  gradually  and  safely.  Ma>| 
Braun  is  another  product  which  not  onh 
"tans  without  the  sun,  but  protects  in  the 
sun"  as  well.  It  is  also  available  in  either  I 
cream  or  a  milky  lotion,  the  cream  beinij 
recommended  for  use  on  the  face  ant! 
neck  and  the  lotion  for  the  body.  User: 
must  be  reminded  to  blend  their  artificia 
tans  into  the  neck  carefully  and  not  tc 
leave  a  tide  mark  either  on  the  jaw  line 
itself  or  half  way  between  their  collars  anc 
ears.  It  might  also  be  useful  to  reminc 
ladies  that  if  they  will  be  wearing  low  cu 
clothes  they  should  take  their  tan  fai 
below  their  decollte  neckline.  White  arm; 
are  also  a  bit  of  a  give-away,  so  they  migh 
as  well  be  encouraged  to  buy  both  pre 
parations  and  go  the  whole  hog,  tannine 
not  only  their  faces  and  necks  but  theii 
entire  bodies,  yes,  even  those  places^ 
other  tans  cannot  reach!  Like  Ambre  Sol- 
aire, Bayer  believe  that  this  market  is  as 
yet  somewhat  undeveloped  and  that 
there  is  considerable  potential  which 
could  be  realised  when  manufacturers 
begin  to  promote  their  products,  espe 
cially  if  they  use  an  educationally  biased 
campaign. 

Bronze  effect 

Plough  UK  Ltd  have  two  instant  tanning 
products  on  the  market,  Suddentan  and 
QT,  and  both  contain  a  sunscreen.  QT  is 
especially  recommended  as  suitable  for 
indoor  and  outdoor  usage  and  is  pre- 
sented either  as  a  lotion  or  in  aerosol 
form.  Suddentan,  also  available  either  as 
a  lotion  or  in  aerosol,  immediately  colours 
the  skin  so  that  users  can  see  that  it  is 
evenly  applied,  and  the  tan  deepens  after 
a  few  hours  to  last  for  "days".  The  bronzer 
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rhich  gives  the  instant  tanned  effect 
fashes  off  and  leaves  the  similar  tan 
fhich  has  developed  underneath.  The 
roduct  also  has  a  high  moisturing  con- 
3nt,  says  the  company. 
Piz  Buin  have  a  number  of  self  tan  pre- 
arations  available,  which  are  distributed 
i  this  country  by  Jean  Sorelle  Ltd.  Their 
'retan  cleanses  the  skin,  sloughing  off 
le  dead  cells  and  preparing  the  skin  so 
iat  the  self  tan  can  take  effect  on  a  per- 
jctly  fresh  skin — which,  they  say,  results 
i  a  longer  lasting,  deeper  and  more  even 
in.  Their  self  tan  is  available  either  as 
olden  or  golden  liquid  and  is  specially 
^commended  for  legs  and  body  use, 
tiile  their  self  tan  instant  is  a  natural 
hading  cream  which  gives  a  "fresh,  heal- 
ly  look  within  a  few  minutes"  and  a 
natural  effect  which  lasts  for  many 
ours".  This  is  in  fact  more  of  a  make-up 
lan  an  artificial  tan.  There  is  also  an  after 
eatment,  After  Tan,  which  activates  and 
rolongs  the  life  of  the  tan,  and  mois- 
jrises  the  skin. 

Skol  Rapid  Tan  from  Scott  &  Bowne  Ltd 
;  a  comparative  newcomer  to  this  mar- 
et.  It,  too,  contains  a  sun  screen,  tanning 
i  or  out  of  the  sun.  Directions  on  the  tube 
ay  that  the  tan  will  develop  in  three  to  five 
ours  and  that  after  the  first  application 
as  dried  two  more  coats  should  be 
pplied  at  half-hourly  intervals.  In  com- 
lon  with  all  the  artificial  tan  preparations 

is  recommended  that  users  carry  out  a 
;st  first  on  a  small  area  of  their  skins  and 
iave  it  overnight,  to  make  absolutely  sure 
iat  they  do  not  react  to  the  product, 
.dvise  customers  to  avoid  grey  or  light 
air  on  the  hair  line,  and  from  wool  or 
ylon  clothes  as  these  can  "tan"  or  dis- 
olour  too. 

Streakers 

\  self  tan  is  a  recent  addition  to  the 
"iroler  range  from  Natura  Products.  The 
nanufacturers  examined  the  three  main 
iroblems  associated  with  artificial  tans 
ery  carefully.  These  are  streaking  (and 
y  that  we  don't  mean  that  their  users  are 
o  proud  of  their  tans  that  they  flash  naked 
icross  television  screens  during  cricket 
latches  to  show  them  off!)  washing  off 
nd  colour.  They  advise  that  users  should 
nsure  that  their  skin  is  completely  dry 
md  free  from  grease  or  moisture,  apply 
ie  product  correctly  and  evenly  (this  may 
ound  repititous  but  it  is  very  important 
nd  should  wash  their  hands  immediately 
fter  application  to  avoid  the  dreaded  Yel- 
)whand  (rubbing  a  hand  or  barrier  cream 
/ell  into  the  hands  before  using  the  tan 
elps).  The  company  feels  that  they  have 
chieved  a  good  colour  producing  pro- 
uct  too  but  point  out  that  as  with  normal 
un  induced  tans,  fair  people  will  tan  a 
ghter  colour  than  darkerskinned  people. 
The  Tiroler  product  is  not  recom- 
lended  as  a  sun  protection  and  the  com- 
iany  says  that  while  self  tan  will  not  pre- 
ent  the  skin  from  tanning  normally  in  the 
un,  a  protective  product  should  be  used 
ver  it.  They  also  feel  that  not  enough 


people  realise  the  use  of  artificial  tans  as 
year-round  sellers  and  point  out  that  psy- 
chologically using  a  fake  tan  will  make 
people  feel  better  in  our  ever  uncertain 
weather. 

Helena  Rubinstein  have  an  interesting 
product  in  this  category.  Although  it  is 
called  an  after-sun  lotion,  it  is  also  tan- 
prolonging  since  it  contains  in  addition  to 
the  usual  moisturising  and  soothing 
ingredients,  an  extra  ingredient  which 
enhances  and  prolongs  the  tan. 

Tan  Orlane  is  an  overnight  tanning  milk 
from  Jean  D'Albret  Orlane  which  contains 
a  sun  filter  and  moisturisers.  The  com- 
pany recommends  that  two  or  three  appli- 
cations at  least  five  hours  apart  will  give 
users  a  natural  looking  tan  and  thereafter 
a  weekly  application  will  maintain  it.  They 
point  out  that  artificial  tans  are  so  much 
kinder  to  skin  in  the  long  run  as  it  has  now 
been  proved  that  strong  sunlight  is  one  of 
the  most  destructive  agents  of  the  col- 
lagen in  the  upper  layer  of  the  skin.  How- 
ever if  you  can't  keep  yourself  out  of  the 
sun  (and  who  wants  to  really)  their  after 
sun  preparation  Sol  a  Sol  is  a  soothing 
milk  which  they  say  contains  a  "fortifying 
serum",  moisturisers  and  an  overnight 
tanning  ingredient.  This  can  be  applied 
daily  and  should  ensure  a  fine  tan. 

Of  course  there  are  always  those  lucky 
customers  who  manage  to  get  away  for  a 
winter  holiday,  skiing  in  the  sunshine. 
Strong  winter  sunshine,  especially  when  it 
is  reflected  off  snow,  can  be  doubly 
dangerous  to  those  unprepared  for  it  so  if 
you  know  that  your  customer  is  preparing 
for  just  such  a  holiday  during  December, 
January  or  February,  swallow  your  envi- 
ous thoughts  and  suggest  that  she  should 
take  a  sunscreening  preparation  with  her. 
A  particular  problem  with  winter  sunshine 
is  blistered  lips  and  WB  Pharmaceuticals 
make  Uvistat  L  lipscreen  for  just  this.  It 
can  be  worn  under  the  wearer's  usual  lip- 
stick and  will  not  only  help  prevent  blis- 
ters, it  will  keep  cold  sores  at  bay  too. 
Uvistat  L  can  also  be  used  as  extra  pro- 
tection for  small  areas  on  the  face  that  are 
particularly  vulnerable  to  sunburn,  such 
as  the  nose  and  cheekbones,  but  to  pro- 
tect the  whole  of  the  face  the  company 
recommend  that  you  use  their  other  pro- 
duct Uvistat  sunscreen. 


Sunlamps 

Meanwhile  for  those  of  us  who  have  to 
stay  and  put  up  with  the  rigours,  shocks 
and  surprises  of  British  winters  (oh  look, 
there's  this  funny  white  stuff  coming  down 
from  the  sky,  surprise,  surprise!)  an  alter- 
native way  to  acquire  an  enviable  sunless 
tan  is  to  use  a  sun  ray  lamp.  Remember 
that  if  your  customers  want  a  tan  from  the 
lamp,  they'll  want  an  ultra-violet  lamp. 
Infra-red  lamps  are  very  relaxing  and  use- 
ful for  their  healing  properties  but  won't 
give  anyone  a  tan. 

The  Philips  Ultraphil  special  sun  lamp 
(type  HP  3114)  actually  combines  the 
benefits  of  both  infra-red  and  ultra-violet, 
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the  user  chooses  which  is  required.  It  has 
a  built  in  distance  measure  which  means 
that  people  who  are  over  eager  and  get  in 
too  close  won't  be  burnt  to  a  frazzle  and 
an  adjustable  stand  which  doubles  as  a 
carrying  handle.  Goggles  and  a  com- 
prehensive instruction  sheet  are  included 
and  the  customer  must  be  urged  to  read 
the  latter  very  carefully.  The  Philips 
Ultraphil  de  luxe  sun  lamp  (type  HP  31 1 5) 
has  all  the  features  of  a  "special"  plus  an 
electronic  timer,  invaluable  for  sleepy 
heads  and  a  built  in  treatment  prog- 
ramme. The  company  will  be  re-running 
their  sun  lamp  campaign  so  your  cus- 
tomers will  be  reading  all  about  these 
lamps  in  full  page  colour  advertisements 
in  {he  Observer  magazine,  Sunday  Times 
magazine,  Punch,  Radio  Times  and  the 
Sunday  Telegraph  magazine  until 
October.  Sales  of  these  lamps,  which 
reached  a  peak  in  1974,  went  through 
something  of  a  slump  during  the  following 
two  years  of  inflation  but  the  company 
feels  that  in  today's  improving  economic 
climate  (at  least  it  was  improving  at  the 
time  of  writing!)  demand  will  increase. 
They  describe  their  Ultraphil  lamp  as  the 
one  which  is  "bright  enough  to  switch 
itself  off". 

Philips  remind  users  of  sun  ray  lamps 
that  they  should  not  use  a  sun  tan  pre- 
paration before  exposure.  They  are  of 
course  free  to  use  a  moisturising  cream 
afterwards  to  prevent  excessive  drying  of 
the  skin. 

The  House  of  Carmen  also  offer  a  cou- 
ple of  sunlamps  to  the  home  tanner — the 
Sundial  filter  and  the  Sundial  filter  de  luxe. 
The  Sundial  filter  has  a  quartz  glass  filter 
which  is  said  to  cut  out  the  stronger  parts 
of  the  ultra-violet  light  until  the  skin  has 
built  up  adequate  protection.  The  de  luxe 
has  the  added  advantage  of  being  fully 
effective  from  the  moment  it  is  switched 
on — there  is  no  waiting  for  it  to  warm  up 
and  the  company  says  that  this  means 
users  may  need  as  little  as  three- 
and-a-half  minutes  a  day  exposure  to 
build  up  a  tan.  Users  also  dial  their  skin 
type  into  the  machine — fair,  medium  or 
dark — and  follow  the  chart  for  timing  the 
position  of  the  filter  so  that  they  don't  have 
to  increase  the  time  required  from  one 
tanning  session  to  the  next. 

So  acquiring  a  sunless  tan  is  as  simple 
as  that.  A  careful  application  of  an  over- 
night cream  or  a  regulated  dose  of  ultra- 
violet rays  and  hey  presto,  instant  suntan. 
Perhaps  the  word  suntan  is  redundant, 
however;  possibly  we  should  start  calling 
them  moontans! 
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You'll  find  Wella 

is  in  all 
the  right  places 

Yes,  all  the  right  places.  All  the  right  reflecting  our  confidence  in  the  future.  Ours, 

women's  magazines.  And  all  the  right  High  and  yours.  All  our  advertising  stresses  the  very 

Street  shops.  You  still  won't  find  Wella  in  real  value  for  money  that  Wella  products 

grocer's  shops,  of  any  size.  Our  advertising  and  represent.  And  that's  the  story  that  will  sell 

promotion  budgets  are  at  an  all-time  high  today.  Be  ready. 


wella  we  know  about  hair 
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FromV^lla,  the  hair  colour  you 
can  use  at  home... 
with  rnnfidervv  
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Contact  lenses 


Solutions  to  make-up  problems 


How  much  do  you,  as  a  pharmacy  assis- 
tant, need  to  know  about  contact  lenses 
and  the  problems  associated  with  their 
cleaning  and  storage?  Initially  it  is  the  job 
of  the  optician  to  explain  and  advise  on 
the  wearing  of  lenses  but  many  people 
find  it  more  convenient  to  go  to  the  chem- 
ist rather  than  to  the  optician  to  buy  their 
solutions  and  may  well  ask  you  about  their 
particular  make-up  problems  at  the  same 
time.  Of  course  your  pharmacist  will  deal 
with  any  technical  and  medical  inquiries 
that  arise,  but  many  assistants  are  con- 
fused about  which  solution  to  sell  to  which 
customer.  We  hope  to  be  able  to  clear  up 
some  of  these  confusions  in  the  following 
article. 

It  is  a  sad  fact  of  life  that  over  50  per 
cent  of  the  people  in  Britain  suffer  from 
some  form  of  vision  impairment.  How- 
ever, it  is  one  of  the  happier  facts  of  mod- 
ern life  that  so  much  can  be  done  to  help 
them.  The  main  problems  are  either  short 
sight  or  long  sight  and  both  can  be  cor- 
rected with  spectacles,  which  have  been 
worn  for  centuries.  Believe  it  or  not  the 
idea  for  contact  lenses,  or  something  simi- 
lar, was  conceived  over  400  years  ago  by 
none  other  than  Leonardo  da  Vinci  who 
also  foresaw  such  inventions  as  aero- 
planes, submarines,  and  of  course 
painted  the  Mona  Lisa.  In  1827  the  Eng- 
lish astronomer,  Sir  John  F.  W.  Herschel, 
commonly  regarded  as  the  father  of  Brit- 
ish ophthalmology,  suggested  and  illus- 
trated an  idea  for  contact  lenses,  and  60 
years  later  the  first  glass  contact  lenses 
were  developed  and  worn;  plastic  corneal 
lenses  were  invented  in  1948.  Since  that 
time  many  improvements  have  been 
made,  and  indeed  much  research  is  still 
being  carried  out. 

Although  no  detailed  figures  are  avail- 
able it  is  true  to  say  that  more  and  more 
people  each  year  are  deciding  to  wear 
contact  lenses  instead  of  spectacles. 
Perhaps  the  most  obvious  reason  for  this 
is  vanity,  and  of  course  other  basic  advan- 
tages are  that,  unlike  glasses,  contact 
lenses  are  unaffected  by  rain  or  perspi- 
ration, they  do  not  mist  up  in  steamy  con- 
ditions, and  they  cannot  pinch  or  rub  the 
nose  or  irritate  the  ears  as  some  heavier 
glasses  do. 

Another  and  possibly  more  important 
reason,  however,  is  that  in  many  cases 
contact  lenses  provide  truer  vision  than 
glasses,  they  allow  a  greater  field  of  view 
and  present  a  less  distorted  image.  They 
also  provide  a  more  realistic  size  of  the 
objects  viewed — because  glasses  are 


necessarily  placed  at  a  certain  distance 
from  the  eyes,  they  tend  to  make  objects 
look  smaller  to  the  short-sighted  person  or 
larger  to  the  long-sighted.  These  points, 
together  with  the  fact  that  the  price  dif- 
ference between  glasses  and  contact 
lenses  is  narrowing  all  the  time,  mean  that 
an  increasing  number  of  people  are  wear- 
ing contact  lenses — and  there  is  a  large 
growth  market  in  the  solutions  needed  for 
lens  maintenance. 

The  golden  rule  to  remember  when  sel- 
ling a  contact  lens  solution  is  first  to  find 
out  what  sort  of  lenses  your  customer 
wears — the  more  conventional  "hard" 
lenses  or  the  increasingly  popular  "soft" 
or  hydrophilic  lenses.  And  never  sell  hard 
lens  solution  to  soft  lens  wearers  or  vice 
versa.  The  customer  should  know  which 
type  of  lenses  they  are  wearing,  but  if  they 
don't  perhaps  it  would  be  wisest  to 
suggest  politely  that  they  find  out! 

Hard  lenses 

Hard  lenses  are,  as  their  name  implies, 
harder  than  hydrophilic  lenses,  they  also 
tend  to  be  smaller.  For  those  of  you  with  a 
technical  bent  they  are  manufactured 
from  polymethyl  methacrylate  and  be- 
cause this  material  is  inert  so  far  as  the 
eye  is  concerned  it  rarely,  if  ever,  pro- 
duces an  allergic  response.  However  the 
material  is  slightly  hydrophobic  (that  is  to 
say  it  rejects  water)  and  will  not  readily  be 
"wetted"  by  tear  fluid,  so  in  order  to  pre- 
vent discomfort  to  the  wearer  the  lenses 
need  to  be  wetted  before  placing  on  the 
eye.  Thus  one  of  the  solutions  needed  by 
hard  lens  wearers  is  a  wetting  solution.  A 
second  consequence  of  the  hydrophobic 
nature  of  the  material  is  that  foreign 
bodies  present  on  the  eye,  on  fingertips, 
in  soaps  or  cosmetics  which  are  likely  to 
irritate  the  eye,  will  adhere  readily  to  the 
lens  surface  so  a  cleaning  solution  will  be 
needed  to  clean  the  lenses  after  removal. 

Despite  rejecting  water,  hard  lenses 
are  capable  of  absorbing  a  small  quantity 
of  liquid,  which,  if  present,  makes  the 
lenses  more  comfortable  to  wear  and 
improves  vision:  a  soaking  solution  will 
help  to  maintain  the  water  balance  of  the 
lenses  whilst  they  are  not  being  worn. 

To  recap  then,  wearers  of  hard  lenses 
need  (1)  a  wetting  solution  which  is  used 
before  insertion  and  acts  as  a  lubricant 
between  the  surfaces  of  the  lens  and  the 
eye  and  minimises  discomfort  during 
insertion  and  subsequent  wearing,  it 
encourages  even  distribution  of  tears 
over  the  lens,  improving  optical  per- 


A  typical  range  of  solutions 

formance  and  acts  as  a  buffer  between 
the  finger  and  the  lens  during  insertior 
preventing  lens  contamination;  (2)  a  soak 
ing  solution  which  is  used  after  len 
removal  and  cleaning  and  which  serves  | 
sterilise  the  lens,  to  keep  the  water  con 
tent  stable  and  to  prevent  the  hardening  o 
any  deposits  on  the  lens;  (3)  a  cleansinc 
agent,  probably  the  most  important  sof 
ution  of  all  as  it  removes  mucus,  dirt 
cosmetics  and  other  contaminents  priort 
overnight  storage  in  a  soaking  solution. 

Here  it  should  be  pointed  out  that  som 
wearers  of  hard  lenses  resort  to,  and  stil 
practise  dry  storage,  wetting  them  befon 
insertion  by  (aaaaghl)  licking  them 
Although  this  is  certainly  the  cheapes 
procedure  it  is  also  the  most  dangerous 
The  mouth  is  probably  the  single  greates 
source  of  infection  in  the  body,  and  so  this) 
practice  must  be  discouraged  at  all  times 
Apart  from  the  fact  that  wearers  using  this 
method  will  not  be  getting  the  best  per 
formance  from  their  lenses;  they  are  also 
risking  eye  infections  and  damage  or,  at 
the  most  extreme,  the  possible  and  irre 
placeable  loss  of  sight. 

Soft  lenses 

Soft  or  hydrophilic  lenses  are  made  from| 
materials  containing  different  additives 
and  the  varying  physical  properties  makel 
it  important  that  the  solutions  for  hard; 
lenses  are  not  sold  to  soft  lens  users.  Onej 
of  the  commonly  used  preservatives  m| 
hard   lens   solutions  (benzalkonium 
chloride)  is  potentially  harmful  to  the 
cornea  if  a  substantial  concentration  of  it 
is  allowed  to  build  up  within  the  material  of 
the  soft  lens.  (Theoretically  soft  lens  sol- 
utions can  be  used  by  hard  lens  wearers 
but  they  are  probably  not  as  efficient  as 
conventional  hard  lens  solutions  and  it  is 
by  far  safer  to  sell  the  correct  solution.) 

Soft  lenses  are  flexible  and  have  a 
higher  water  content  than  hard  lenses 
—between  30  and  70  per  cent.  With  hard 
lenses  the  cornea  receives  its  oxygen 
requirement  by  fluid  movement  around 
the  lens  or  through  a  ventilation  hole;  soft 
lenses  are  largely  porous  and  can  be 
worn  for  a  longer  period  of  time.  But 
because  of  the  water  content  they  must 
be  kept  in  a  solution  when  not  being  worn, 
otherwise  they  dehydrate  (dry  out)  and 
become  unwearable.  This  can  happen 
very  quickly,  within  minutes. 

Soft  lens  wearers  will  need  two  basic 
solutions,  a  soaking  solution  and  a  cleans- 
ing one.  The  former  have  improved  con- 
Continued  on  p440 
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HARD  LENSES 


Product  Notes 

Allergan  Ltd,  Andre  House,  Salisbury  Square,  Hatfield,  Herts. 

Liquifilm  wetting  solution 
Soakcare  soaking  solution 

Clean-n-soak  A  combined  solution 

LC-65  cleaning  solution 

Blink-n-clean  A  comfort  solution  for  use  when  the  lens  is  on  the  eye 

Liquifilm  tears  As  above 

Total  An  all  purpose  solution  to  wet,  cushion  and  soak  hard  lenses  because  as  Allergan  put  it, 

"human  nature  being  what  it  is  ...  " 
Alcam  Pharmaceuticals  Ltd,  16  Childs  Place,  Earls  Court,  London  SW5 

Steri-clens  for  cleaning  and  wetting 

Steri-soak  for  disinfecting 

Sterilette  comfort  drops  for  use  when  the  lens  is  on  the  eye  (also  for  soft  lenses) 

Alcon  Laboratories  (UK)  Ltd,  PO  Box  187,  Imperial  Way,  Watford,  Herts. 

Dual-wet 

Cleaning  and  soaking 
Contique  solution 
Contique  soaking  solution 
Contique  wetting  solution 

Ashe  Laboratories  Ltd,  Ashetree  Works,  Kingston  Road,  Leatherhead,  Surrey 

K-lens  A  combination  solution  for  soaking  and  wetting 

Barnes-Hind  Ltd,  Holbrook  Street,  Swindon,  Wilts  SN1  1BZ 

Wetting  solution 

Cleaning  and  soaking  solution  A  combination  solution 

Get  clean  Recommended  for  use  twice  weekly  for  special  cleaning 

One  solution  A  combination  solution  for  wetting  and  soaking 

Comfort  drops  A  comfort  solution  for  use  when  the  lens  is  on  the  eye 

Soquette  A  storage  solution 

Burton  Parsons  Chemicals  (UK)  Ltd,  Unit  No.  4,  Rich  Industrial  Estate,  Crimscott  Street,  London  SE1 

Clens  Combination  soaking  and  wetting  solution 

Soaclens 

Adapettes  A  comfort  solution  for  use  when  the  lens  is  on  the  eye  (also  for  soft  lenses) 

Adapt  A  cushion  solution 

Contactasol  Ltd,  Ruxley  Towers,  Claygate,  Esher,  Surrey. 

Contactasol  wetting  solution 
Contactasol  soaking  solution 
Contactasol  cleaning  solution 

Optrex  Ltd,  City  Wall  House,  Basing  View,  Basingstoke,  Hants. 

Wetting  solution 
Soaking  solution 

Smith  and  Nephew  Pharmaceuticals  Ltd,  Bessmer  Road,  Welwyn  Garden  City,  Herts. 

Transol  A  wetting  solution 

Transoak  A  cleaning  and  wetting  solution 


A  combination  solution  containing  both  the  foregoing 

Containing  both  the  foregoing  plus  a  lens  case,  mixing  vials  and  a  lens  retriever. 
For  use  when  saline  is  recommended  for  rinsing  and  rewetting 


SOFT  LENSES 

Allergan  Ltd,  Andre  House,  Salisbury  Square,  Hatfield,  Herts. 

Hydrocare  protein  remover  tablets  Recommend  for  use  once  a  week  to  remove  protein  deposits 

Hydrocare  soaking  and  cleansing  solution 
Hydrocare  economy 
Hydrocare  system  pack 
Allergan  preserved  saline  solution 

Alcon  Laboratories  (UK)  Ltd,  PO  Box  187,  Imperial  Way,  Watford,  Herts. 

Pliagel  cleaning  solution 
Pliacide  solution 
Nutraflow  solution 

Pliacide  cold  disinfecting  kit  Contains  Pliacide  and  Nutraflow  solutions,  dropper  and  case 

Alcam  Pharmaceuticals  Ltd,  16  Childs  Place,  Earls  Court,  London  SW5 

Steri-solv  For  cleaning 

Steri-sal  For  disinfecting  and  storing 

Sterilette  A  comfort  solution  for  use  when  the  lens  is  on  the  eye  (also  for  hard  lenses) 

Steri-soft  An  alternative  storage  solution 

Salettes  A  saline  solution  for  disinfecting  by  boiling 

Barnes-Hind  Ltd,  Holbrook  Street,  Swindon,  Wilts  SN1  1BZ 

Hexidin  storage  and  rinsing  solution  A  combination  solution  for  cleaning 

Hexaclean  cleaner  No.  4  An  alternative  cleaning  solution 

Preserved  buffered  salt  tablets  A  solution  for  disinfecting  by  boiling 

Soft  comfort  A  comfort  solution  for  use  when  the  lens  is  on  the  eye 

Burton-Parsons  Chemicals  (UK)  Ltd,  Unit  No.  4,  Rich  Industrial  Estate,  Crimscott  Street,  London  SE1 

Preflex  For  cleaning 

Normol  For  rinsing 

Flexsol  For  soaking 

Adapettes  A  comfort  solution  for  use  when  the  lens  is  on  the  eye  (also  for  hard  lenses) 

Contactsol  Ltd,  Ruxley  Towers,  Claygate,  Esher,  Surrey 

Hydrosoak  soaking  and  storage  solution 
Hydroclean  cleaning  solution 
Hydrosol  lubricating  solution 
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Autumn 
looks 

The  words  being  used  in  the  women's 
Press  to  describe  the  "look  of  autumn  77" 
are  gold,  spicy,  exotic  and  warm.  The 
feeling  is  predominantly  one  of  warmth  of 
course  as  the  impression  that  both  the 
manufacturers  and  fashion  leaders  go  for 
during  the  cold  winter  months  is  one  that 
will  be  "warm",  and  as  such  autumn 
trends  can  be  a  little  repetitive.  This  year 
though,  "the  look",  properly  applied,  can 
be  very  attractive  and  indeed  succeed  in 
making  the  wearer  look  warm — even  if 
she's  freezing  to  death! 

There  is  a  marked  oriental  influence  on 
fashions  for  faces  this  year  and  eyeliner  in 
the  form  of  kohl  pencil  is  one  of  your  cus- 
tomer's most  vital  necessities  in  the  fight 
to  be  The  Face  That  Gets  Noticed.  Once 
again  blushers  will  be  a  major  factor  in  the 
arsenal  that  is  your  customer's  make-up 


Continued  from  p438 

siderably  in  recent  years:  it  used  to  be 
necessary  to  boil  the  lenses  every  night  in 
order  to  sterilise  them.  Happily  this  is  no 
longer  the  case  but  modern  solutions  do 
have  complicated  formulas  to  give  just  the 
right  balance  of  liquid  salts  in  the  lens  so 
that  there  will  be  minimum  reaction  on  the 
eye;  this  is  particularly  important  for 
lenses  with  a  high  water  content — any 
variation  can  cause  discomfort  to  the 
wearer  and  even  a  slight  dehydration  can 
be  caused  by  using  the  wrong  solution. 
The  lenses  are  soaked  overnight  in  their 
carrying  case,  thus  maintaining  their  cor- 
rect hydrated  state  and  being  sterilised  at 
the  same  time.  The  cleaning  solution 
should  always  be  used  when  the  lens  is 
removed  to  get  rid  of  the  mucus  and  bac- 
teria which  have  probably  adhered  to  the 
lens  during  wear.  If  these  are  not 
removed  they  will  impair  vision  and  shor- 
ten the  life  of  the  lens.  There  are  also 
solutions  (for  use  when  the  lens  is  on  the 
eye)  to  soothe  irritation. 

All  solutions  will  state  on  the  bottle 
which  kind  of  lens  they  are  designed  for 
and  it  is  important  to  read  these  directions 
before  selling  to  a  customer.  Don't  allow  a 
customer  to  open  a  bottle  of  contact  lens 
solution  in  the  shop  as  this  could  affect  its 
sterility  and  shelf  life.  Never  endorse  the 
use  of  ordinary  disinfectant  or  eye  drops 
on  lenses  and  if  a  customer  complains  of 
eye  irritation  or  discomfort,  your  phar- 
macist will  probably  recommend  that  they 
go  and  see  their  optician.  Further  con- 
fusion can  occur  because  some  man- 
ufacturers make  a  combined  cleaning  and 


Courtesy  of  Max  Factor 

bag  and  indeed  pinks  will  play  a  major  part 
in  the  colour  scheme  of  things.  Lip  and 
nail  colours  will  be  brown/red  with  gold 
lights.  Eye  colours  are  also  picked  out 
with  gold. 

The  colour  notes  for  faces,  the  sultry 
reds,  spicy  browns  and  shimmering  pinks 
and  gold  are  designed  to  reflect  well 
against  the  colour  themes  in  the  clothes 
being  promoted  as  currently  fashionable. 
Once  again  they  are  predominantly 
brown,  woolly  and  tweedy.  Flat  caps  are 
still  a  must  apparently  and  waistcoats  too 
now.  Girls  are  being  urged  to  adopt  the 
loose  baggy  skirt  over  flat,  comfortable 
boots;  a  hacking  jacket  over  The  Weskit 


wetting  solution  for  hard  lenses,  but  once 
again  this  will  be  marked  on  the  bottle. 

Make-up  problems 

Customers  may  ask  you  about  make-up 
problems  which  arise  when  they  wear 
contact  lenses.  It  is  always  advised  that 
lenses  should  be  inserted  before  make- 
up is  applied,  but  most  wearers  will  sort 
out  their  own  procedure.  For  instance,  the 
writer  applies  foundation  before  putting 
the  lenses  in  because  otherwise  she  can- 
not blend  the  colour  around  the  eye  area 
properly — but  she  applies  the  rest  of  her 
make-up  after  lens  insertion.  Always 
advise  washing  hands  before  inserting 
lenses,  however,  otherwise  make-up  can 
be  transmitted  to  the  lens  and  so  onto 
the  eye  from  the  finger.  It  is  in  fact  fairly 
obvious  that  when  an  ex-spectacle 
wearer  changes  to  lenses  she  will  be  over- 
joyed at  actually  being  able  to  see  to  apply 
her  make-up,  so  she  will  probably  put 
them  in  first  automatically.  The  "lick- 
and-spit"  type  of  eye  make-up  should  be 
avoided — as  already  stated  mouth  germs 
coming  into  contact  with  the  eye  can 
cause  irritation  or  conjunctivitis.  The  area 
at  the  base  of  the  lashes  is  particularly 
delicate  and  if  mascara  is  allowed  to  clog 
up  the  pores  in  this  area  it,  too,  could 
cause  irritation.  For  this  reason  it  is  vital 
that  after  lens  removal  at  night  make-up 
should  be  thoroughly  cleansed.  Oily  eye 
make-up  removers  should  be  avoided 
however  (the  recently  introduced  Max 
Factor  Quick  Action  eye  make-up 
remover  is  recommended  as  suitable  for 
lens  wearers  and  one  of  the  man- 
ufacturers, Alcam  Pharmaceuticals  (soon 
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and  a  soft  shirt  beneath.  A  bow  tie  is  nc 
compulsory   however!   Indoors  tht 
together  lady  of  the  late  seventy  seven'i 
will  don  a  couple  of  loose  and  flowinj 
cardigans,  yes  a  couple,  and  for  evenini 
she  will  turn  into  a  "classically  beautifi 
and  very  sophisticated  (anyone  got  & 
magic  wand?)  lady".  [ 
However  if  any  of  your  customers  arc 
punk  followers  their  needs  will  be  vastly 
different — apart  from  keeping  them  wef< 
supplied  with  plasters  for  razor  blade 
nicks,  they  will  need  enormous  amounts  i 
of  kohl  black  or  eye  liner,  a  wide  variety  o, ) 
hair  dyes  (recommend  semi-permanent :. 
you  never  know  how  long  this  is  all  goinc 
to  last)  and,  of  course,  safety  pins. 

Individuality 

There  is  always  the  possibility  that  cujj 
tomers  may  actually  wish  to  retain  an  md 
vidual  style  of  their  own.  This  does  nf 
mean  however  that  they  will  stick  year  i 
and  year  out  to  the  same  style.  They  an 
likely  to  be  just  as  interested  in  new  mtrci 
ductions  to  make-up  ranges  and  nevjt 
shades  as  is  the  avid  Vogue,  Harpers, 
Honey  or  punk  magazine  reader.  Indeed 
they  may  actually  be  more  adventurouj 
and  not  keep  to  the  rigidly  laid  dowt) 
patterns   of   make-up,   dress  an^s 
behaviour — and  isn't  that  nice? 


to  be  called  Sauflon  Pharmaceuticals) 
manufacture  Eye  1  which  is  an  oil  fre^ 
moisturising  cream  for  make-up  removal. 
The  fibrous,  lash-lengthening  types  o 
mascara  are  not  suitable  for  contact  lens 
wearers  as  the  bits  tend  to  fall  into  the  eye.! 
If  your  customer  uses  a  stick  or  crayon; 
type  of  eye  shadow  advise  extreme  carej 
and  a  soft  product;  it  is  preferable  that  she! 
should  apply  either  a  cream  type  with  her 
finger  (gently)  or  with  a  brush. 

Answers  to  common  queries 

Contact  lenses  are  safe  for  most  sports, 
with  the  exception  probably  of  swimming. 
In  the  majority  of  cases  contact  lenses  are 
not  visible;  wearers  rarely  feel  them  in 
their  eyes  once  they  have  become' 
adapted  to  them  (during  the  preparation 
of  this  report  it  has  to  be  admitted  that  the 
writer  became  more  and  more  aware  of 
her  lenses  simply  because  she  was  think- 
ing about  them  a  lot — rather  like  becom- 
ing aware  of  one's  tongue!) 
Contact  lenses  may  look  fragile  and  dif- 
ficult to  handle  but  they  are  really  quite 
strong.  In  the  case  of  soft  lenses,  wearers 
must  be  careful  not  to  tear  or  scratch  them 
with  finger  nails. 

If  a  wearer  is  staring  at  something,  for 
instance  when  driving  or  watching  tele- 
vision, they  may  not  blink  enough  and 
cause  the  lenses  to  dry  out  slightly.  "Com- 
fort solutions"  are  available  for  use  when 
this  occurs.  It  is  necessary  for  wearers  to 
blink  normally,  if  not  more  frequently. 
Soft  contact  lenses  will  not  absorb  bac- 
teria (germs)  simply  because  the  smallest 
harmful  micro-organism  is  larger  than  the 
pores  of  the  lens. 
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irugs,  driving  and  the  role 
if  the  professions 
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Ml  patients  prescribed  benzodiazepines 
hould,  at  the  very  least,  be  warned  about 
he  potential  dangers  of  driving  while  tak- 
ng  them,  warned  Dr  T.  Silverstone,  senior 
ecturer  in  psychiatry,  St  Bartholomew's 
nedical  college,  at  the  symposium  session 
>n  drugs  and  driving. 

During  the  past  1 5  years  there  had  been 
in  enormous  increase  in  benzodiazepine 
prescribing,  and  having  central  anxiolytic 
nd  sedative  effects,  they  presented  a 
>otential  hazard  when  considering  the 
andling  of  machinery  such  as  auto- 
nomies. The  evidence  was  confused,  Dr 
ilverstone  said,  but  it  could  be  safely  said 
hat  benzodiazepines  might  impair  driving 
lerformance  in  at  least  some  individuals, 
iome  studies  implicated  the  compounds 
s  a  causal  factor  in  road  traffic  accidents, 
ithers  failed  to  do  so. 

The  most  relevant  test — driving  a  car  in 
eal  traffic  conditions — had  not  been  used 
or  medico-legal  reasons  and  simulator 
hethods  were  open  to  objections  that  "a 
>ehind  the  wheel  road  test  was  not  sig- 
lificantly  related  to  driving  per- 
drmance". 
Dr  Silverstone  said  more  information 
nd  research  were  needed.  He  hoped  it 
vould  be  directed  towards  answering  two 
juestions:  How  do  benzodiazepine  drugs 
iffect  the  driving  behaviour  of  anxious 
patients  (they  might  improve  it  in  some 
ituations,  he  said);  and  did  such  drugs 
^lfluence  the  likelihood  of  accidents 
iccurring  in  patients  who  took  them.  With 
pproximately  a  quarter  of  a  million  road 
raffic  accidents  per  year  in  the  UK  and 
enzodiazepines  being  taken  by  an  ever 
ncr'easing  number  of  people,  the  yearly 
ccident  rate  might  be  reduced  by  warning 
>atients  about  possible  deleterious  effects 
>n  their  driving.  It  was  up  to  doctors  and 
>harmacists,  he  said. 

)etection  of  drugs 

)rug  testing  techniques  are  now  so  sen- 
itive  that  they  can  lead  to  difficulties,  for 
:xample,  cannabinoids  can  be  detected  in 
he  urine  of  non-smoking  subjects  who 
lave  been  in  the  same  room  as  cannabis 
mokers. 

This  problem  was  mentioned  by  Dr  A. 
2.  Moffat,  head  of  drugs  division,  Home 
Office  Central  Research  Establishment, 
Mdermaston,  who  spoke  on  analytical 
:onsiderations  of  drugs  and  driving. 

When  provided  with  a  limited  sample,  a 
lecision  must  be  made  as  for  which  drugs 
hould  be  analysed.  That  would  depend 
lpon  the  facilities  at  the  laboratory  and  on 


a  knowledge  of  those  drugs  which  might 
alter  the  performance  of  a  driver.  Aspirin 
or  tetracycline  would  not  be  included, 
whilst  sedatives,  hypnotics,  stimulants  and 
hallucinogens  would  be. 

Studies  in  the  USA  have  shown  that 
after  alcohol,  the  highest  chances  of  being 
fatally  injured  occur  after  taking  stimul- 
ants. This  is  followed,  in  decreasing  order 
of  importance,  by  antihistamines,  seda- 
tives and  hypnotics,  cannabis,  narcotics 
and  analgesics,  and  tranquillisers.  It  there- 
fore follows  that  analyses  should  be  aimed 
at  the  group  of  drugs  most  likely  to  cause 
accidents.  The  changing  pattern  of  drug 
prescribing  and  usage  must  also  be  taken 
into  account.  For  example,  the  ben- 
zodiazepines have  now  replaced  bar- 
biturates as  the  most  commonly  pre- 
scribed group  of  drugs  and  are  therefore 
encountered  more  often. 

The  nature  and  amount  of  specimens  is 
obviously  a  critical  feature  concerning  the 
analyst's  ability  to  detect  drugs,  said  Dr 
Moffat.  Blood  samples  have  a  nominal 
volume  of  only  2.5ml  and  may  therefore 
create  difficulties.  A  better  sample  for 
analysis  is  urine,  when  the  sample  may  be 
a  few  hundred  mis  and  the  drugs  in  much 
higher  concentrations.  Urine  is  easier  to 
analyse  since  drugs  can  be  extracted  more 
easily  and  interfering  biogenic  substances 
are  normally  minimal.  If  it  is  suspected 
that  cannabis  has  been  smoked  by  the 
driver,  the  swabbing  of  the  fingers  and 
mouth  by  a  piece  of  cotton  wool  soaked  in 
alcohol  may  prove  to  be  a  valuable  speci- 
men for  analysis.  When  the  driver  is 
deceased,  much  larger  samples  can  be 
taken  and  the  preferred  samples  are 
blood,  urine  and  liver,  although  brain 
samples  are  often  useful. 

The  choice  of  the  container  and  pre- 


servative is  important  to  ensure  that  the 
sample  can  be  successfully  analysed  by  the 
time  it  reaches  the  laboratory.  Because  of 
the  practical  limitations  to  the  analytical 
methods,  as  much  information  as  possible 
regarding  the  subject  from  whom  the 
sample  was  obtained  must  be  obtained  by 
the  analyst.  Information  as  to  whether  the 
driver  is  a  drug  user  or  addict  may  save 
considerable  effort. 

It  has  been  said  that  a  drug  from  a 
biological  medium  cannot  be  analysed 
until  it  has  been  extracted  and  that  it  can- 
not be  extracted  unless  it  has  been  iden- 
tified. That  statement,  said  Dr  Moffat,  still 
has  much  truth  in  it  and  sequences  of 
extraction  methods  are  used  to  ensure  that 
if  a  drug  is  present  it  will  be  extracted. 

Techniques  too  sensitive? 

Efficiency  is  the  keyword  and  when 
choosing  a  method  or  technique  for  a  par- 
ticular problem  the  following  con- 
siderations apply:  Sensitivity  too  much 
may  detect  a  drug  taken  days  or  even 
weeks  previously);  specificity;  reliability 
and  reproducibility;  cost;  speed.  All  need 
to  be  weighed  before  making  a  decision  as 
to  the  best  way  of  tackling  any  analytical 
undertaking.  The  use  of  automated 
techniques  and  computerisation  of  output 
can  increase  the  throughput  considerably 
and  although  this  type  of  approach  is  not 
extensively  used,  its  widespread  appli- 
cation is  inevitable. 

When  a  drug  is  detected  in  one  of  the 
samples,  the  question  "did  the  driv  er  take 
the  drug  prior  to  the  accident?"  is  asked. 
Obviously  drugs  such  as  caffeine  and 
nicotine  are  commonplace  and  must  be 
expected,  but  other  drugs  are  often  found 
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which  the  driver  did  not  ingest.  Typical 
illustrations  are  compounds  from  the  swab 
used  by  the  doctor  when  taking  the  blood 
sample,  lignocaine  in  the  urine  of  a  hos- 
pitalised driver  who  has  been  catheterised 
and  drugs  given  at  the  hospital  to  alleviate 
pain,  for  example  pethidine.  Close  co- 
operation between  all  those  involved  in 
the  treatment  of  the  driver  is  essential. 

Once  the  analyst  has  identified  and 
quantified  a  drug  that  he  is  certain  that  the 
driver  had  taken,  he  can  then  apply  him- 
self to  a  possible  interpretation  of  "what 
dosage  of  the  drugs  was  taken  and  when?" 
A  good  knowledge  of  the  phar- 
macokinetics of  the  drug  is  useful  here. 
With  more  and  more  information  being 
published  on  the  absorption,  distribution, 
metabolism  and  excretion  of  drugs  the 
task  is  becoming  in  some  respects  easier, 
but  in  others  more  daunting — a  single 
dose  of  nortriptyline,  for  example,  can 
give  peak  plasma  levels  that  differ  by  a 
factor  of  thirty  in  different  individuals. 

Dealing  with  professionals 

Bus,  lorry  and  taxi  drivers  taking 
medicines  which  might  affect  road  safety 
should  not  be  allowed  to  drive,  Dr  A. 
Raffle,  chief  medical  officer,  London 
Transport,  claimed:  "For  such  a  driver 
requiring  short-term  medication,  the  saf- 
est course  is  to  give  him  a  medical  cer- 
tificate for  an  initial  period  off  work  while 
he  is  being  given  a  drug  which  might 
impair  his  driving  ability." 

Professional  drivers,  as  a  class,  had  to 
drive  for  longer  hours  than  private  drivers, 
so  the  risk  of  adverse  drug  reactions  or 
interaction  producing  a  situation  in  which 
other  road  users  could  be  injured  by  loss 
of  control  was  far  greater.  Neither  was  it 
easy  for  a  professional  driver  to  stop  if  he 
was  feeling  unwell  as  a  result  of  adverse 
effects  of  drugs. 

For  heavy  goods  vehicles,  their  weight 
and  relatively  inefficient  braking  systems, 
together  with  possibly  hazardous  loads 
such  as  petrol  or  toxic  chemicals  increased 
the  risk  of  death  to  other  road  users  should 
loss  of  control  occur.  Buses  spent  the  gre- 
ater part  of  their  time  in  busy  streets  and 
were  having  to  stop  in  places  where  people 
were  waiting  to  board  them.  Frequently, 
lorry  and  bus  drivers  were  on  shift  work 
which  compounded  the  difficulties  of  pre- 
scribing and  the  risks  of  adverse  reactions. 

However,  Dr  Raffle  said,  the  pro- 
fessional driver  had  a  greater  driving 
experience  and  figures  showed  that  he  had 
a  lower  accident  involvement  rate  per  mil- 
lion vehicle  miles  than  the  private  driver. 


There  were  many  difficulties  involved 
in  dealing  with  drugs  and  driving.  The  first 
was  the  sheer  size  of  the  problem;  then 
there  was  the  lack  of  hard  data  relating 
drugs  and  driving  with  accidents;  thirdly, 
there  was  a  large  number  of  drugs  which 
might  affect  safe  driving;  and  all  drivers 
had  different  reactions  to  drugs.  Dr  Raffle 
gave,  as  an  example  of  idiosyncracy,  the 
case  of  an  underground  train  driver  on  a 
minimal  dosage  of  antihistamine  who 
drove  through  two  stations  without  stop- 
ping and  subsequently  denied  all  know- 
ledge of  it. 

The  serious  effect  of  alcohol  on  some 
drugs  was  well  known  and  patients  should 
be  warned  about  it,  he  said,  because  the 
social  drinker  who  was  careful  to  keep 
within  the  law,  so  far  as  drinking  and  driv- 
ing was  concerned,  could  be  in  trouble 
because  of  the  combined  effect  of  alcohol 
and  medication. 

Some  patients  required  medication  in 
order  to  drive  safely.  An  obvious  example 
was  the  diabetic,  he  said,  and  particular 
care  had  to  be  taken  to  ensure  the  dosage 
was  correct. 

Dr  Raffle  warned  private  car  drivers  to 
ask  their  doctor  if  the  medication  they 
were  taking  might  affect  driving  and,  if  so, 
not  to  drive.  Those  prescribed  medicines 
such  as  barbiturates,  tranquillisers  and 
antihistamines  should  probably  not 
drive.  Unfortunately,  the  drug  industry  all 
too  often  did  not  give  the  doctor  the 
necessary  information  to  pass  on  to  the 
patient. 

During  the  discussion  the  driving  capac- 
ity of  stabilised  diabetics  and  epileptics 
was  questioned.  Dr  Raffle  said  that  diabe- 
tics should  not  drive  vocationally  (heavy 
goods  or  public  services  vehicles)  and  if 
driving  professionally  (taxis,  etc)  should 
not  be  on  shifts  or  involved  in  heavy  work 
such  as  unloading.  Professor  Fish  pointed 
out  that  the  addition  of  further  drugs  for 
another  condition  might  affect  the  control 
of  epilepsy. 

When  Mr  C.  Hetherington,  Leeds, 
asked  who  should  be  responsible  for  advis- 
ing the  patient,  Dr  Moffat  stressed  that  the 
law  requires  evidence  that  the  patient  is 
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"unfit" — not  merely  that  he  has  been  tak- 
ing drugs — and  that  decision  rested  with 
the  patient.  However,  he  should  be 
warned  of  the  risks  and  the  pharmacist 
and  doctor  must  bear  an  ethical  if  not  a 
legal  responsibility.  Dr  Raffle  added  that  I 
police  surgeons  had  welcomed  the  setting 
of  alcohol  levels  which  constituted  an 
offence  because  "unfitness"  to  drive  was  a  j 
difficult  clinical  judgment.  But  it  would  be 
a  problem  to  set  levels  for  all  drugs,  even 
without  taking  into  account  individual  var- 
iation. 

Responding  to  Mr  S.  Durham,  Shef- 
field, Dr  Silverstone  agreed  that  where 
patient  response  to  a  drug  was  likely  to 
vary,  particularly  with  the  ben- 
zodiazepines, the  pharmacist  could  con- 
firm with  the  patient  that  the  doctor  had  | 
authorised  a  reduction  in  dosage  if  the 
patient  felt  it  necessary.  He  later 
suggested  that  the  pharmacist  had  a  key 
role  to  play  in  recommending  that  a 
patient  should  consult  his  doctor  about  ; 
coming  off  hypnotics  when  the  third  or 
fourth  prescription  was  presented. 

Mr  J.  C.  Bloomfield,  Portsmouth, 
hoped  that  investigation  into  the  effects  of  i 
cannabis  on  driving  would  be  taken  I 
further:  many  people  believed  the  drug  to 
be  harmless.  Professor  Fish  pointed  out 
that  such  drugs  were  taken  because  people 
wanted  to  lose  their  sense  of  time  and 
space. 


A  section  of  the  practice  session  audience  (see  p451 ) 


Hoechst  brand  of  metolazone 
actively  promoted  to  UK  physicians 

Following  a  licence  agreement  between 
Pennwalt  Corporation  and  Hoechst  UK  Limited, 
both  5  ancMOmg  strengths  of  Zaroxolyn 
will  be  discontinued  in  future  in  favour 
of  Metenix  5.  Metenix  5,  the  Hoechst  brand 
of  metolazone,  will  only  be  available  in 
the  form  of  5mg  tablets  in  packs  of  100. 
Metenix  5  can  be  obtained  from  your 

usual  supplier. 

Basic  NHSprice  £4.65  per  100 tablets 

Technical  information  is  available  from: 

M  R  Lane,  Senior  Product  Manager 
Hoechst  Pharmaceuticals 
A  Division  of  Hoechst  UK  Ltd 
Hoechst  House,  Salisbury  Road 
Hounslow,  Middlesex,  TW4  6JH 

Telephone:  01-570  7712 


Metenix  5  tablets  Prescribing  information 


Presentation 

Metenix  5  tablets  are  blue  bi-convex  uncoated 
round  tablets,  6  mm  in  diameter,  marked  with  a 
figure  "5"  on  one  side.  Each  tablet  contains  5  mg 
metolazone. 

Uses 

Metenix  5  is  a  diuretic  for  use  in  the  treatment  of 
mild  and  moderate  hypertension.  Metenix  5  may 
be  used  in  conjunction  with  non-diuretic 
antihypertensive  agents  and  in  these  circumstances 
it  is  usually  possible  to  achieve  satisfactory  control 
of  blood  pressure  with  a  reduced  dose  of  the 
non-diuretic  agent.  Patients  who  have  become 
resistant  to  therapy  with  these  agents  may  respond 
to  the  addition  of  Metenix  5  to  their 
antihypertensive  regimen. 
Metenix  5  may  also  be  used  for  the  treatment  of 
cardiac  oedema,  renal  oedema,  hepatic  oedema, 
ascites  or  toxaemia  of  pregnancy. 

Dosage  and  administration! 
Hypertension 

The  recommended  initial  dose  in  mild  and 
moderate  hypertension  is  5  mg  daily.  After  three 
to  four  weeks,  the  dose  may  be  reduced  if 
necessary,  to  5  mg  on  alternate  days  as 
maintenance  therapy. 
Oedema 

In  oedematous  conditions  the  normal 
recommended  dose  is  5-10  mg  daily,  given  as  a 
single  dose.  In  resistant  conditions  this  may  be 
increased  to  20  mg  daily  or  above. 
However,  no  more  than  80  mg  should  be  given 
in  any  24-hour  period. 

There  is  insufficient  knowledge  of  the  effects  of 
Metenix  5  in  children  for  any  dosage 
recommendations  to  be  made. 

Contra-indications  Warnings  etc. 
Contra-indications 

Metenix  5  is  contra-indicated  in  electrolyte 
deficiency  states,  anuria,  coma  or  precomatose 
states  associated  with  liver  cirrhosis,  also  in 
patients  with  known  allergy  or  hypersensitivity 
to  metolazone. 
Warnings 

The  dosage  of  concurrently  administered  cardiac 
glycosides  may  require  adjustment.  Metenix  5 
may  aggravate  the  increased  potassium  excretion 
associated  with  steroid  theapy  or  diseases  such  as 
cirrhosis  or  severe  ischaemic  heart  disease. 
Latent  diabetes  may  become  manifest  or  the 
insulin  requirements  of  diabetic  patients  may 
increase. 
Precautions 

Because  of  the  antihypertensive  effects  of 
metolazone  it  may  be  possible  to  reduce  the 
dosage  of  concurrently  administered  non-diuretic 
antihypertensive  agents. 

The  use  of  Metenix  5  during  the  first  trimester  of 
pregnancy  should  be  subject  to  the  normal 
precautions  which  apply  to  any  drug  given  at  this 
time.  If  Metenix  5  is  given  to  nursing  mothers 
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metolazone  may  be  present  in  the  breast  milk. 
Caution  should  be  exercised  during  Metenix  5 
therapy  in  patients  liable  to  electrolyte  deficiency. 
Fluid  and  electrolyte  balance  should  be  carefully 
monitored  during  therapy,  particularly  if  Metenix 
5  is  used  concurrently  with  other  diuretics; 
prolonged  therapy  with  Metenix  5  may  result  in 
hypokalaemia.  Serum  potassium  levels  should  be 
determined  at  regular  intervals  and,  if  necessary, 
potassium  supplementation  should  be  instituted. 
Chloride  deficit,  hyponatraemia  and  a  low  salt 
syndrome  may  also  occur,  particularly  when  the 
patient  is  also  on  a  diet  with  restricted  salt  intake. 
Hypomagnesaemia  has  been  reported  as  a 
consequence  of  prolonged  diuretic  therapy. 

Overdosage 

In  cases  of  overdosage  there  is  a  danger  of 
dehydration  and  electrolyte  depletion. 
Treatment  should  therefore  be  aimed  at  fluid 
replacement  and  correction  of  the  electrolyte 
imbalance. 

Side-effects 

Metenix  5  is  generally  well  tolerated.  There  have 
been  occasional  reports  of  headache,  anorexia, 
vomiting,  abdominal  discomfort,  muscle  cramps 
and  dizziness.  There  have  been  isolated  reports  of 
urticaria,  leucopenia,  tachycardia,  chills  and 
chest  pain. 

Hyperuricaemia  or  azotaemia  may  occur  during 
treatment  with  Metenix  5,  particularly  in  patients 
with  impaired  renal  function.  On  rare  occasions 
clinical  gout  has  been  reported. 

Pharmaceutical  precautions 

Metenix  5  should  be  stored  in  a  cool  dark  place 
protected  from  light  and  in  containers  similar  to 
those  of  the  manufacturer. 

Legal  category 

Prescription  only  (sec.  62) 

Package  quantities 

Metenix  5  tablets  are  available  in  packs  of  100. 
Further  information 

Metolazone  is  a  substituted  quinazolinone 
diuretic.  Diuresis  and  saluresis  begin  within  one 
hour  of  administration  of  Metenix  5  tablets, 
reaching  a  maximum  in  two  hours  and 
continuing  for  12-24  hours  according  to  dosage. 

Product  licence  number 

0086/0056 

Further  information  is  available  on  request. 
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Hoechst  Pharmaceuticals, 

A  Division  of  Hoechst  U.K.  Ltd., 
Hoechst  House,  Salisbury  Road, 
Hounslow,  Middlesex.  TW4  6JH. 
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Whatever  else 
you  look  for 
in  a  sandal,don't 
foi^et  the  most 
important  thing. 


Why  you  shouldn't 
settle  for  anything  less 
than  genuine  Scholls. 


Even  if  other  sandals  are  a  little 
similar  to  Scholls- a  word  of  warning. 
Since  Scholl  created  the  exercise 
sandal  many  imitations  have  come 
and  gone. 

Many  have  tried  to  copy  the 
unique  Scholl  design. 

All  have  failed. 

Probably  because  they  know 
a  lot  less  about  feet,  foot-care  and 
footwear. 

Others  have  come  along  with 
fancy  styles, greater  claims, lower  and 
higher  prices. 

But  no-one  has  ever  come  up 
with  a  sandal  to  match  the  Scholl 
exercise  sandal  for  design  or  compet- 
itive price. 

Which  is  why  Scholl  wearers 
ignore  imitations  and  keep  coming 
back  for  more. 

Scholl  sandals 
are  tried  and  tested 

Scholl  is  the  only  clinically  tested 
exercise  sandal  in  the  world. 

Research  has  proved  the  bene- 
ficial value  of  Scholl  exercise  sandals 
to  tone  up  feet  and  leg  muscles  and 
aid  circulation. 

Most  recently,  they  were  put  to 
the  test  in  England  at  North  wick  Park 


Hospital  and  Clinical  Research  Centre. 
This  showed  that  walking  in  exercise 
sandals  simulates  the  conditions  of 
barefoot  walking. 

To  add  to  this  and  current  research 
being  undertaken  in  the  U.K.,  America 
and  Italy,  Scholl  also  have  the  unparal- 
leled experience  of  selling  exercise 
sandals  all  over  the  world. 

In  fact, Scholl  dominate  the  Euro- 
pean and  World  markets. 

A  range  of  styles  to 
sviit  everybody 

As  no-one  buys  sandals  just 
because  they're  good  for  them,  Scholls 
designs  have  made  sure  they've  kept 
up  with  (and  even  ahead  of)  current 
fashions. 

So  Scholl  not  only  offer  your 
customers  their  original  exercise  sandal, 
but  also  a  new  and  up-to-the-minute 
range  of  comfort  sandals  aimed  directly 
at  the  fashion-minded. 

With  Scholls  range  of  styles  and 
colours  you  can  be  sure  of  meeting  all 
your  customers  different  tastes. 

And  it  goes  without  saying  that 
Scholl  only  use  top  quality  materials 
made  up  by  skilled  craftsmen, in  making 
their  sandals. 

BEWARE  OF  EXPENSIVE  IMITATIONS. 


They'll  demand  the  real  thing. 


Not  surprisingly  more  and  more 
teenagers  are  buying  Scholls.  And  not 
just  because  of  the  health  benefits.  But 
because  of  the  image.Whether  it's  Levis, 
Coke  or  Scholl  sandals -for  them  the 
originals  are  invariably  the  best. 

Scholl  are  the  originals.  But  there's 
more  to  it  than  that. 

Like  the  right  styles,  such  as  Scholl's 
'denim  look'  range. 

And  the  right  advertising.  In  all  the 
magazines  that  really  influence  teenagers. 


After  all  developing  new  markets 
is  what  you'd  expect  the  leaders 
in  any  field  to  do.  And  Scholl  are 
recognised  leaders  in  footwear  and 
footcare. 

The  Scholl  representatives  will 
be  coming  round  with  the  new  sandal 
range  and  more  merchandising  ideas. 

Talk  to  them.  And  youll  see  why 
it's  not  worth  settling  for  less. 

Scholl.  The  original. 
Don't  settle  for  less. 


Scholl 
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ieptemDer  iy// 

30  million 
adults  are 
more  likely  to 
take  baths  this 
Christmas 


This  Christmas,  Imperial  Leather 
Bathing  Foam  will  be  back  on 

television  with  a  specially  made  Christmas 

commercial. 

30,000,000  adults  will  seethe 
commercial  and  get  the  message 
that  Imperial  Leather,  the  luxury  Bathing 
Foam  makes  an  ideal  Christmas  gift. 


The  current  campaign  has  already 
established  Imperial  Leather 

Bathing  Foam  as  a  major  brand  in  the 

liquid  bath  additive  market. 

All  you  need  to  do  is  see  your 
Cussons  Salesman  or  call  Bill 
Finch  on  061 -792-6111  to  make  sure 
you're  stocked  up.  Askfor  Imperial 
Leather  Bathing  Foam  in  the  special 
Christmas  gift  pack. 


.  .  -  -  . 
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BPC  SHEFFIELD:  CONFERENCE  LECTURE 

Recent  steps  forward  in 
multiple  sclerosis 


24  September  197",! 


A  major  obstacle  in  the  investigation  of 
cause  and  treatment  of  multiple  sclerosis 
was,  until  recently,  the  absence  of  a  suit- 
able model.  Certain  strains  of  immature 
guinea  pigs  have  proved  to  be  such  mod- 
els, Professor  A.  N.  Davison,  institute  of 
neurology,  National  Hospital,  says  in  his 
paper,  presented  at  this  year's  conference 
lecture.  An  extract  ot  the  paper  "Multiple 
sclerosis — recent  steps  forward"  follows: 

Over  the  last  tew  years  in  particular 
there  has  been  a  striking  increase  in  new 
information  about  multiple  sclerosis.  This 
is  related  to  advances  made  in  scientific 
medicine,  especially  immunology,  but 
there  is  also  a  greater  awareness  that 
something  can,  and  must,  be  done  to  solve 
the  problem  ot  a  crippling  disease  which 
affects  40-50.000  individuals  in  the  UK. 

The  age  ot  onset  is  usually  between 
20-30  years,  but  it  may  occur  up  to  the  age 
ot  50.  The  disease  is  associated  with  var- 
ious signs  of  damage  to  the  insulating 
myelin  sheath  ot  the  central  nerv  ous  sys- 
tem and  is  characterised  by  the  dis- 
seminated nature  ot  the  lesions  in  both 
time  and  space.  It  is  the  resulting  unpre- 
dictable relapses  and  remissions  that 
make  diagnosis  and  evaluation  of  treat- 
ment in  clinical  trials  so  dilficult. 


Neurophysiological  techniques 

One  big  advance  has  been  the  use  ot 
neurophysiological  techniques,  such  as 
the  visual  evoked  potential,  which  can 
help  quantify  the  degree  ot  central  nerv- 
ous system  damage  in  a  particular  subject. 
The  patient  is  exposed  to  a  standardised 
stimulus  and  the  electrical  response  is 
monitored  by  scalp  electrodes.  Significant 
delays  in  response  (the  first  positive  wave) 
have  been  found  in  80  per  cent  ot  MS 
patients,  including  those  with  no  visual 
disturbance. 

There  is  some  evidence  that  an  in- 
herited factor  is  implicated  in  MS.  Sub 
jects  with  certain  tissue  antigen  types  (first 
identified  as  transplantation  antigens 
associated  with  cell  rejection)  have  an 
increased  incidence  of  certain  diseases 
thought  to  depend  upon  a  disordered 
immune  process.  Susceptibility  to  MS  may 
be  due  to  an  inherited  defect  in  immunity, 
for  the  genes  on  chromosome  6  con- 
trolling expression  of  antigens  detected  by 
lymphocytotoxic  antibodies  (designated 
A,  B  and  C)  are  closely  related  to  those  of 
the  immune  response  region  (la  gene). 

About  75  per  cent  of  MS  patients  have 
raised   gamma-globulin    (IgG)  con- 


centration in  the  cerebrospinal  fluid  and, 
in  90  per  cent,  oligoclonal  bands  can  be 
detected  on  electrophoresis  which  is  of 
considerable  value  to  confirm  the  diag- 
nosis of  suspected  MS  and  other  con- 
ditions. The  specific  bands  in  the  gamma- 
globulin region  indicate  that  there  is  prob- 
ably an  active  inflammatory  process 
occurring,  for  similar  changes  are  seen  in 
well-defined  encephalitis  and  there  are 
major  changes  in  the  oligoclonal  pattern. 

A  major  obstacle  in  the  path  of  inves- 
tigators had  been  the  absence  of  a  suitable 
model  ot  the  disease  until  in  1-ebruary 
1977,  Wisniewski  and  Keith  reported  the 
induction  ot  a  chronic  relapsing  form  ot 
experimental  allergic  encephalomyelitis. 
Recent  and  old  demyelinating  plaques 
resembling  lesions  seen  in  MS  were  pre- 
sent in  the  central  nervous  system.  The 
paralysis  was  produced  by  sensitisation  of 
certain  strains  of  immature  guinea  pigs  by 
injecting  an  emulsion  of  spinal  cord  in 
Freund's  adjuvant. 

Epidemiological,  clinical  and  serolog- 
ical research  suggest  a  paramyxovirus 
might  be  the  causative  agent  in  MS.  For 
instance,  measles-like  inclusions  have 
been  seen  in  the  glial  cells  ot  MS  sufferers 
but  this  may  yet  prove  to  be  an  artefact. 
Moreover,  no  one  has  yet  been  able  to 
grow  an  MS  agent  with  certainty  in  tissue 
cultu  re. 

Associated  with  the  primary  infective 
process  in  the  brain  it  seems  that  an 
inflammatory  reaction  is  responsible  for 
the  intermittent  attacks  and  for  the  per- 

Professor  Davison 


manent  damage  to  the  CNS.  Thus  lym 
phocytes  and  macrophages  are  found  at 
the  site  of  demyelination  in  the  white  mat- 
ter. It  is  of  interest  that  non-reactive  lym- 
phocytes are  also  found  during  an  attack 
the  significance  of  which  is  not  known  but 
they  may  be  suppressed  T-lymphocytes 
coated  with  antigen-antibody  complex 

Although  the  pattern  of  a  childhood 
viral  infection,  accompanied  by  a  delayed 
hypersensitivity  reaction,  seems  a  likely 
explanation  of  the  pathogenesis  of  MS,  at 
the  present  time  we  can  do  no  more  than 
speculate  as  to  the  nature  of  the  infective 
agent.  Antiviral  or  antibacterial  drugs 
have,  so  tar,  proved  ineffective.  It  is 
notoriously  difficult  to  treat  viral  infec- 
tions of  the  central  nerv  ous  system.  How- 
ever,  until  we  understand  the 
pathogenesis  ol  the  disease  it  is  unlikely 
that  drugs,  replacement  therapy  (transfer 
factor)  or  dietary  regimes  will  be  suc- 
cessful. Palliative  treatment  of  symptoms 
has  been  of  value  in,  for  example,  reduc- 
ing spasticity  and  dorsal  column  stimu- 
lation, but  even  in  selected  patients  its 
effect  is  still  uncertain  although  active 
studies  are  being  carried  out  at  present. 

Alternative  strategy 

An  alternative  strategy  is  to  treat  the 
potentially  damaging  immunological 
changes  resulting  from  the  primary  effect. 
Steroids  and  especially  adrenocortico- 
trophic  hormone  (ACTH)  are  used  to 
reduce  inflammation  and  oedema, 
thereby  shortening  the  length  ot  an 
exacerbation.  Some  success  in  the  treat- 
ment of  MS  has  been  claimed  for  the  use 
ot  intensive  immunosuppression,  which 
included  use  of  azathioprine  and  anti- 
lymphocyte  globulin.  In  Germany  this 
regime  has  been  accompanied  by  thoracic 
duct  drainage.  This  radical  form  of  treat- 
ment is  currently  being  re-investigated  in 
the  hope  that.it  may  give  a  clue  to  a  more 
generally  applicable  therapy. 

From  our  present  understanding  of  the 
pathogenesis  of  the  lesion  in  MS  it  may  be 
suggested  that  chronic  treatment  with 
anti-intlammatory  drugs,  for  example, 
indomethacin  and  aspirin  will  prove  effec- 
tive. This  is  because  the  drug  might  exert 
its  effect  well  before  damage  results  from 
an  exacerbation,  but  this  possibility 
remains  to  be  investigated.  Although  the 
question  of  the  primary  infective  agent 
remains  open,  permanent  damage  to  the 
central  nervous  system  might  be  pre- 
vented if  the  secondary  inflammatory 
reaction  could  be  repressed. 
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hen  we  uncover  Phil  Parkes, 
yer  a  lot  more  of  your  custom 


A  lot  of  your  customers  have  seen 
Phil  Parkes.  Stopping  footballs.  Out  o: 
the  football  pitch. 

Now,  they're  going  to  see  a  lot  mo: 
Plugging  Cossack.  The  coun 
eading  men's  hairspray. 

During  October  and  November, 
85%  of  all  the  me|n  tlmJ.K.  will 
see  5||§1  in  amhe^Hn 
and  inme Danj^lirrai 
and  the  Sr^ji. 

Afterwards,  a  lot 
of  that  85%  will 
want  to  see  Cossack 
on  your  shelves. 


s  magazines 


ma 


Stock  Cossack  for     .  , 

all3hairtypes:  ^"fr 
normal  and  greasy. 


Phil  Parkes:  Q.P.R.  and 
England  under-2  3  goalkeeper 
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Benylirf 

Fortified  Linctus 


For  the  dry,  irritating  cough 

Following  discussions  with  the  Pharmaceutical  Society,  Parke-Davis  will  replace 
Benylin  with  Codeine  125ml. by  a  new  product, BEN YLIN  FORTIFIED  LINCTUS,  with 
immediate  effect. 

Benylin  Fortified  Linctus  125  ml.  will  be  an  over-the-counter  product,  with  none 
of  the  restrictions  that  have  hindered  your  sales  of  the  Codeine  preparation.  Benylin 
with  Codeine  2'A  litre  will  still  be  available  for  dispensing  prescriptions. 

To  assist  pharmacists,  Parke-Davis  will  exchange  Benylin  Fortified  Linctus 
125ml. for  all  stocks  of  Benylin  with  Codeine  125ml. on  a  one-for-one  basis.  Also, an 
introductory  bonus  will  apply  to  extra  orders  for  the  new  product.  Ask  your 
Parke-Davis  representative  about  it,  or  ring  Sales  Order  Control  at  Pontypool  2468. 

PARKE-DAVIS 

Market  leader  in  cough  treatment. 


"Trade  mark. 


Parke,  Davis  &  Co.,  Pontypool,  Gwent. 
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tranches  should  appoint  drug 
nformation  officers 


.ocal  branches  of  the  Pharmaceutical  Soc- 
:ty  should  appoint  drug  information 
Beers  with  a  duty  to  interest  other  organ- 
sations  in  available  pharmaceutical 
peakers,  believes  Mr  David  Sharpe, 
nember  of  the  Society's  Council. 

Speaking  during  Wednesday's  pro- 
essional  session  on  the  role  of  the  com- 
nunity  pharmacist,  Mr  Sharpe  said  that 
ranches  should  not  wait  to  be  asked  if  a 
peaker  was  available,  they  should  offer 
hemselves  freely  and  willingly.  The  drug 
nformation  officer  should  be  chosen  care- 
ully  as  being  concise  but  not  shallow, 
mowledgeable  but  not  condescending 
nd  articulate  but  not  hypnotic.  Mr 
lharpe  felt  the  branch  Press  officer  should 
lot  assume  the  duty  because  the  written 
rord  was  not  communicated  in  the  same 
vay  as  the  spoken  word. 

'atients  ignored 

4e  questioned  whether  schools  of 
iharmacy  provided  the  best  practical 
raining  and  found  it  incredible  that  a  pro- 
ession  accepted  as  an  essential  part  of  the 
>rimary  health  care  team,  could  manage 
o  ignore  the  object  of  the  exercise — the 
mtient — almost  until  qualification. 

"My  experience  with  dozens  of  pre- 
egistration  trainees  confirms  that  the 
ingle  biggest  gap  in  their  pharmaceutical 
ducation  is  their  inability  to  com- 
nunicate  to  the  public  and  even  the  med- 
ial profession,  what  they  have  learned  of 
cientific  and  medical  theory.  The  com- 
non  cold,  indigestion  and  headaches  may 
veil  be  mundane  and  trivial  to  both  the 
'hysician  and  the  pharmacist,  but  to  the 
ufferer  they  are  of  sufficient  importance 
o  have  sought  advice  about  them  as 
ymptoms  of  discomfort.  Self  medication 
5  a  fundamental  part  of  everyday  life  and 
t  is  here  to  stay.  It  is  our  task  to  ensure 
hat  the  maximum  protection  possible  is 
•ffered  to  the  lay  public." 

Mr  Sharpe  mentioned  a  survey  he  had 
carried  out  in  his  pharmacy  on  recep- 
ionist  prescribing.  He  found  that  one  in 
ive  prescriptions  for  the  elderly  had  been 
lealt  with  by  receptionists.  Over  half  the 
descriptions  written  by  receptionists  had 
nsufficient  directions  (the  corresponding 
igure  for  doctors  was  46  per  cent).  In  35 
>er  cent  of  prescriptions  the  receptionist 
tad  written  no  instructions  compared  to 
he  doctors'  41  per  cent.  What  was  the 
nswer,  he  asked? 

Surveys  had  shown  that  GPs  spend  less 
han  five  minutes  with  a  patient  on  aver- 
ge.  Something  had  to  be  done  to  ease  the 
jP's  workload  and  the  logical  solution 


might  be  to  allow  some  of  that  work  to  fall 
on  the  shoulders  of  the  pharmacist,  rather 
than  the  receptionist.  A  closer  liaison  was 
needed  between  doctor  and  pharmacist, 
said  to  be  best  provided  in  the  health 
centre  environment,  but  the  profession's 
greatest  dilemma  for  the  future  was 
whether  the  pharmaceutical  service 
should  be  provided  from  such  centres  or  at 
points  convenient  to  the  public.  A  con- 
centration of  prescriptions  to  these 
centres  would  inevitably  have  an  adverse 
effect  on  community  pharmacies  and  con- 
sequently on  those  sectors  of  the  public 
who  most  often  sought  the  pharmacist's 
advice. 

Turning  to  the  role  of  pharmacists  in 
preventive  medicine,  Mr  Sharpe 
described  a  diabetes  detection  campaign 
held  by  pharmacists  in  Texas  to  discover 
undiagnosed  diabetics  and  to  demonstrate 
how  pharmacists  play  an  important  part  in 
the  health  care  team.  Besides  being  a 
public  service,  the  campaign  did  a  great 
deal  to  help  the  profession's  public  image, 
and  Mr  Sharpe  suggested  a  similar  scheme 
could  be  carried  out  in  the  UK  perhaps 
organised  by  regional  committees. 

On  another  aspect  of  preventive 
medicine — drug  abuse — Mr  Sharpe  said 
that  the  pharmacist  would  be  most  effec- 


tive in  minimising  drug  abuse  of  pre- 
scription and  non-prescription  drugs  if  he 
maintained  an  efficient,  comprehensi\ e 
family  and  patient  record  system.  But 
"such  systems  will  not  be  widely 
implemented  until  such  time  as  the 
Department  of  Health  is  prepared  to  pay 
us  a  realistic  fee  for  what  must  be  of  posi- 
tive benefit  in  safety  terms  to  society  as  a 
whole." 

Mr  Sharpe  suggested  that  a  potentially 
dangerous  development  for  the  profession 
was  that  as  a  result  of  the  then  president, 
Mr  J.  Bannerman's  letter  advocating  the 
recording  of  sales  of  three  preparations 
subject  to  abuse,  one  had  been  withdrawn 
as  a  counter  pack  and  another  had  been 
completely  reformulated.  From  reports, 
he  said,  it  appeared  that  many  pharmacists 
rather  than  be  bothered  with  keeping  a 
record,  decided  not  to  stock  any  of  the 
products  which  resulted  in  a  substantial 
overall  decrease  in  sales.  That  was  not  the 
intention  of  the  letter,  rather  it  was  to 
draw  the  patient's  attention  to  the  fact  that 
a  signature  was  required  because  the  pre- 
paration concerned  was  potent  but  safe 
and  that  due  caution  should  be  exercised. 

To  curb  the  use  of  drugs  obtained  illeg- 
ally, the  pharmacist  should  be  sensitive  to 

Continued  on  p449 


Visitors  from  Ireland.  From  the  left,  Mr  R.  P.  McMullan,  Belfast,  Mr  T.  I.  and  Mrs  C. 
O'Rourke,  Belfast,  Mr  M.  F.  Walsh,  president,  Pharmaceutical  Society  of  Ireland,  Mrs 
Walsh,  Mr  J.  Chambers,  president,  Pharmaceutical  Society  of  Northern  Ireland,  Mrs 
and  Mr  M.  J.  Cahill,  Dublin. 
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OCTOBERS  GREAT  HAND 

^fd^^^  FR0M 
™7JW  APOCAIRE 


ANDREX 

TOILET  TISSUE     TWIN  PACK 

31  p 
COMPLAN 

POWDER  PLAIN  454g 

72p 

ELNETT 

HAIRSPRAY  300g 

£1.01 


PALMOLIVE 

SHAVING  CREAM 

MOg 

38p 

RADOX 

BATH  LIQUID  ; 

500ml 

60p 

RECITAL 

HAIR  COLOURANT 

85p 

FLASHCIBES 

PHILIPS  PFC4  3 
ATLAS  Hf\ 


79p 


HARMONY 

HAIR  COLOURANT 


29p 


KOTEX 

NEW  FREEDOM  10 
TOWELS  OO 


33p 


KOTEX 


NEW  FREEDOM  10 
BRIEFS  Mi 


MAGICUBES 


PHILIPS 
ATLAS 


PANTIE  TOWELS  10 


27p 


TUFTY  TAILS 

NAPPIES  20  TODDLER 


VOSENE 

SHAMPOO 


87p 


I60cc 

39p 


DOUBLE  EDGE  S 
BLADES  *M 


34p 


18  ACES  TO  OUTBID  YOUR  COMPETITORS 

OTHER  SIZES  AND  VARIANTS  OF  SOME  OF  THESE  PRODUCTS  ARE  AVAILABLE. 
PLEASE  CONSULT  YOUR  APOCAIRE  DETAILER. 
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'otential 
ibusers 
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lose  products  most  likely  to  be  sought  by 
otential  abusers.  He  should  verify  the 
uthenticity  of  both  written  and  oral  pre- 
options and  he  should  maintain  his  most 
ttractive  drugs  in  the  approved  Con- 
■olled  Drug  safety  cabinets.  Random  dis- 
ersal  of  such  items  sounded  attractive  but 
/ould  it  be  accepted  by  the  public  at  large 
rthe  politicians  as  a  reasonable  method 
f  security,  he  questioned. 
Perhaps  the  single  greatest  area  in 
fhich  pharmacists  could  contribute  to 
educing  drug  misuse  was  in  OTC 
ledicines,  Mr  Sharpe  continued.  "Phar- 
lacists  should  strive  individually  and  col- 
;ctively  to  ban  advertising,  in  its  present 
orm,  of  all  OTC  medicines.  I  find  it  amaz- 
lg  that  proprietary  medicine  man- 
facturers  are  allowed  to  continue  to 
lake  extravagant  claims  for  their  pro- 
ucts  in  advertising  aimed  at  the  general 
ublic  who  cannot  possibly  discriminate 
nowledgeably,  whilst  manufacturers  of 
:thicaF  medicines  are  required,  before 
ending  promotional  material  to  the  med- 
:al  profession,  to  distribute  a  data  sheet 
iving  basic  factual  information  about  the 
roduct,  stating  in  particular  not  only 
/hen  it  should  be  taken  but  when  it  should 
pt." 

He  criticised  in  particular  the  laxative 
dvertisements  which  in  promoting  the 
ure  could  give  the  consumer  the  disease 
'hether  he  originally  had  it  or  not. 

Council's  practice  sub-committees 
pent  a  considerable  amount  of  time  dis- 
ussing  drug  information  leaflets,  but 
yere  unable  to  reach  a  concensus  of  opin- 
on  about  what  should  appear  on  them. 
There  were  two  schools  of  thought:  First, 
ust  give  enough  information  verbally  or 
n  abbreviated  written  form  ensuring  that 
he  medicine  is  taken  correctly  but  that  the 
latient  does  not  become  confused;  or  sec- 
mdly  give  the  maximum  information 
lossible:  Why  the  drugs  have  been  pre- 
cribed;  how  long  they  should  be  taken, 
vhat  the  major  side  effects  might  be  and 
vhat  should  be  done  if  adverse  effects 
)ccur." 

uture  roles 

Jrine  testing  for  infections,  diabetes  and 
>regnancy  together  with  blood  pressure, 
leight  and  weight  measurement  were 
>ossible  future  non-dispensing  roles  for 
he  retail  pharmacist,  suggested  Dr  M.  F. 
jreen,  editor,  Modern  Geriatrics,  in  his 
>aper  presented  at  Wednesday's  pro- 
essional  session. 

Other  current  and  future  roles,  he 
Jointed  out,  were:  Sale  of,  and  advice 


about,  over-the-counter  medicines,  in- 
cluding assessment  of  health  and  diagnosis 
of  illness,  taking  into  account  age,  sex, 
past  medical  history  and  any  other 
medicines  being  taken;  participation  in 
the  multi-disciplinary  primary  care  team 
as  a  more  effective  member,  not  just  a 
drug  packer  and  prescription  charge 
gatherer;  sale  of,  and  advice  about,  health 
and  illness  information. 

Dr  Green  also  suggested  that  phar- 
macists could  be  involved  with  community 
advice  for  doctors  and  the  public,  based  on 
the  ideas  of  Dr  D.  M.  Davies  from  New- 
castle. Duties  could  include:  Advice  on 
the  optimal  length  of  treatment,  when  and 
how  to  stop  or  withdraw  any  particular 
treatment,  and  what  to  do  with  unused 
drugs;  involving  GPs  more  in  controlled 
clinical  trials,  monitoring  of  patients  on 
particular  drugs  and  improving  drug 
information  liaison  by  the  use  of  drug 
record  cards  carried  by  the  patient; 
organising  a  local  information  centre 
about  therapeutic  and  toxicological  prob- 
lems and  a  regular  bulletin  concerned  with 
advances  in  therapeutics  and  adverse  drug 
reaction  knowledge;  responsibility  for 
constantly  encouraging  and  reminding 
doctors  about  the  need  to  report  possible 
adverse  reactions — yellow  card  reporting 
to  the  Committee  on  Safety  of  Medicines 
had  been  estimated  atlessthan  1  percent. 

Drug  dosage  tailoring 

Using  survey  results  from  Mr  David 
Sharpe,  Dr  Green  concluded  that  many 
GPs  may  not  be  able  to  pay  enough  atten- 
tion to  their  prescribing  so  the  retail 
pharmacist  was  in  a  perfect  position  to 
reduce  many  of  the  problems,  particularly 
in  older  people.  They  may  need  more 
individual  drug  dosage  tailoring  than 
available  in  commercial  ranges — a  recent 
survey  of  old  people  on  digoxin  showed 
that  no  patient  ended  up  on  the  standard 
0.25mg  per  day  dose  and  most  needed  a 
change  of  dose  to  produce  more  effective 
treatment.  Patients  and  their  doctors 
needed  continuing  help  and  up  to  date 
advice  regarding  choice  of  drugs  and  pos- 
sible interactions,  perhaps  most  approp- 
riately prov  ided  at  the  point  of  dispensing. 
Compliance  could  be  greatly  improved  if 
the  pharmacist  dispensed  the  medicines  in 
a  form  appropriate  to  the  patient's  under- 
standing and  administration  capabilities, 
and  possibly  reviewed  the  personalised 
packs  at  the  pharmacy  or  the  patient's 
home,  sometimes,  even  as  often  as 
weekly.  The  pharmacist  could  also  help 
correlate  prescribed  and  OTC  medicines, 
and  check  on  unused  medications. 

Much  of  the  discussion  centred  round 
who  should  be  responsible  for  teaching 
pharmacy  students  how  to  communicate 
with  the  public — the  schools  or  phar- 
macists themselves.  Professor  Frank  Fish, 
University  of  Strathclyde.  said  that  his 
students  paid  working  visits  to  GPs  and 
listened  in  on  consultations  with  patients; 
a  similar  scheme  was  planned  for  hos- 
pitals.   Third    year   students  were 
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"attached"  to  general  practice  phar- 
macists but  these  contacts  seldom 
matured  into  good  working  relationships 
and  he  felt  the  students  were  not  wholly  to 
blame. 

Mr  Sharpe  acknowledged  there  were 
many  practical  difficulties  for  retail  phar- 
macists in  encouraging  student  involve- 
ment but  the  effort  had  to  be  made  at 
some  stage  or  the  problem  would  never  be 
solved. 

Mr  J.  P.  Bannerman,  member  of  Coun- 
cil, pointed  out  that  retail  pharmacists 
were  often  having  to  do  for  their  pre- 
registration  students  what  should  have 
been  done  by  the  schools  in  the  previous 
four  years — that  is,  motivate  them  into 
seeking  more  patient  contact  and  care. 

When  asked  by  Mr  Bannerman  whether 
the  profession's  code  of  conduct  was  an 
obstacle  preventing  greater  involvement 
with  the  patient's  treatment,  Mr  Sharpe 
said  the  days  had  gone  when  the  phar- 
macist was  a  "handmaiden"  not  supposed 
to  question  the  doctor's  prescribing. 

Professor  H.  A.  K.  Whitney,  USA,  said 
that  the  need  for  two  types  of  phar- 
macist— distributive  and  clinical — was 
currently  under  discussion.  The  dis- 
tributive pharmacist  would  be  involved  in 
dispensing  and  the  clinical  pharmacist 
with  medical  advice.  Mr  Sharpe  said,  in 
the  UK,  Council  would  not  approve  of  two 
types  of  pharmacist  and  Mrs  Leigh  said 
the  common  undergraduate  education 
was  a  foundation  from  which  to  specialise 
at  a  later  stage. 

Mr  M.  F.  Walsh,  president.  Phar- 
maceutical Society  of  Ireland,  queried 
whether  it  would  be  better  for  patients  to 
take  their  own  blood  pressure  using 
machines  recently  introduced  for  home 
use  which  could  be  done  forexample  20  or 
30  times  and  the  results  given  to  the  doc- 
tor, who  himself,  might  have  time  to  take 
only  one  measurement.  Mr  Sharpe  said 
that  he  had  seen  in  the  US,  electronic  "- 
coin  in  the  slot"  machines. 

Symbols  on  labels? 

Miss  M.  P.  Green,  Great  Yarmouth, 
asked  the  speakers  if  they  felt  diagram- 
matic symbols  for  example,  a  heart,  on 
dispensing  labels  might  be  more  approp- 
riate for  some  patients  than 
would  nomen  propriuml  Mr  Sharpe 
agreed  but  suggested  the  more  alert 
patient  might  be  insulted  at  apparently 
being  thought  "senile". 

Mr  M.  E.  Q.  James,  Bentleet,  Essex, 
queried  the  relatively  low  number  of  gen- 
eral practice  pharmacists  at  the  Con- 
ference and  suggested  that  until  their 
views  could  be  obtained  and  the  views  of 
the  public,  Council  should  not  attempt  to 
design  a  future  role  for  the  community 
pharmacist.  Mr  James  did  not  wish  to  take 
blood  pressure  measurements  and  be  a 
surrogate  medical  technician  and  he  felt 
the  public  did  not  wish  the  pharmacist  to 
do  so.  Mrs  Leigh  reminded  Mr  James  that 
communication  was  a  two  way  process  and 
local  branches  existed  for  that  purpose. 
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Miner's  light  protection 
may  depend  on  curvature 


suggestion  that  curvature  of  containers 
ay  affect  their  degree  of  protection  from 
ght  was  made  in  Wednesday's  new  prac- 
ce  research  session. 

Presenting  a  paper  on  the  light  pro- 
ctive  properties  of  some  dispensing  con- 
ners,  for  which  she  won  the  first  C&D 
ledal  for  research,  Miss  L.  C.  Dudley, 
iston  University,  said  that  decomposition 
the  medicines  studied  was  less  marked 
hen  a  curved  polythene  container  was 
sed  than  when  a  piece  of  a  similar  con- 
iner,  pressed  flat  with  a  sample  behind, 
'as  exposed  to  light.  She  thought  internal 
sflection  to  be  responsible. 
Three  BPC  elixirs — chlorpromazine, 
hlorpheniramine,  and  orcip- 
naline — were  exposed,  under  controlled 
onditions,  to  various  light  sources.  By 
lonitoring  the  conversion  of  trans  to  cis 
tilbene  during  exposure  to  light  through 
ters  prepared  from  the  containers,  the 
ate  of  isomerisation  for  each  reaction  was 
etermined.  It  indicated  that  degree  of 
rotection  by  the  filters  in  descending 
rder  was:  Amber  glass,  white  glass,  high 
ensity  polythene,  no  filters.  But  from  a 
tudy  on  the  medicines  in  containers  the 
rder  became:  Amber  glass,  polythene, 
/hite  glass. 

For  the  chlorpromazine  sample,  poly- 
fiene  afforded  better  protection  than  the 
thers  and  this  was  attributed  to  its  curved 
lape — the  glass  containers  were 
nedicine  flats.  The  stilbene  isomerism 
xperiment  was  therefore  repeated  using 
ontainers  instead  of  filters  and  the  results 
vere  confirmed. 

ontents  inspection 

b  facilitate  contents  inspection.  Miss 
>udley  and  her  co-authors,  W.  J.  Irwin 
nd  M.  H.  Jepson,  suggested  protection 
om  light  could  be  afforded  by  white  glass 
r  translucent  polythene  impregnated 
ith  ultraviolet  absorbers.  The  paper 
oted  however  that  the  study  had  sup- 
orted  the  Society's  recommendation  to 
se  amber  glass  containers. 

Tablet  counting  machines  should  not  be 
sed  for  uncoated  drugs  which  produce 

lergic  reactions,  according  to  a  paper 
rom  A.  Li  Wan  Po,  I.  Morland  and  L. 
lobins,  Aston  University.  Presenting  the 
aper  Miss  Robins  said  that  penicillin  V 
/as  likely  to  be  the  main  contaminant  and 
tie  amount  of  penicillin  found  could  be 
nough  to  produce  allergic  reactions.  An 
xperiment  using  aspirin  tablets  as  con- 
aminant  and  hard  gelatin  capsules  as 
ecipient  showed  that  as  much  as  9.7mg  of 


aspirin  (from  100  tablets)  could  be  trans- 
ferred to  50  capsules.  Moreover  the  level 
of  contamination  depended  on  the  fria- 
bility of  the  tablets.  Prepacking  of  tablets 
using  a  counting  machine  would  increase 
the  risk  even  more  because  cleaning 
would  not  be  performed  between  counts. 
Miss  Robins  suggested  counting  anti- 
biotics by  other  methods  such  as  trays 
which  could  be  wiped  easily  after  use. 

The  incentive  to  develop  patient-record 
systems  was  not  commercially  based, 
because  in  the  pharmacy  studied,  £30 
would  be  spent  to  gain  an  estimated 
£12.46  from  the  National  Health  Service, 
according  to  a  presentation  by  Miss  F.  G. 
Finlayson.  The  paper  "an  economic  fore- 
cast of  maintaining  a  patient-record  sys- 
tem in  general  practice  pharmacy"  was  by 
Miss  Finlayson,  T.  G.  Booth  and  I.  F. 
Jones,  Bradford  University. 

The  main  costs  were  those  of  labour, 
Miss  Finlayson  said.  The  time  involved 
averaged  one  minute  per  item  which,  in 
the  pharmacy  studied,  demanded  18.3 
hours  per  week  for  the  1,100  pre- 
scriptions— a  cost  of  lp  per  item.  She 
envisaged  the  employment  of  a  further 
member  of  staff  at  a  nominal  wage  of  £30 
but  a  return  of  £12.46  from  the  NHS. 
However  savings  from  stock  control 
analysis  might  be  compensatory  and 
pharmacists  already  operating  such 
schemes  have  reported  a  new  confidence 
in  the  profession  and  a  raised  image. 

Half  of  a  sample  of  elderly  people  in 
Birmingham  said  they  would  transfer  the 
contents  of  a  child-resistant  container  to 
another  bottle  if  they  had  difficulty  open- 
ing it,  according  to  Mrs  S.  J.  Almond.  Uni- 
versity of  Aston.  A  third  would  seek  help 
from  a  neighbour,  only  a  tenth  would  ask  a 
pharmacist  and  a  further  third  said  they 


M.  H.  Jepson — a  C&D  Award  winner 


would  break  the  bottle  or  use  a  knife  or 
tin-opener. 

Mrs  Almond  and  M.  H.  Jepson  meas- 
ured the  ability  of  the  1 1 5  women  and  28 
men  to  open  various  closures.  While 
nearly  all  could  open  the  standard  screw 
cap,  a  fifth  could  not  open  Clic-loc  or 
Pop-lok  and  40  per  cent  failed  with  Snap- 
safe.  Even  after  demonstration  at  least  a 
quarter  were  still  unable  to  open  them. 

Two-thirds  said  they  never  had  any 
young  children  staying  with  or  visiting 
them  and  only  one  fifth  would  accept 
CRCs  with  their  next  prescription. 

Mrs  Almond  suggested  that  a  personal 
demonstration  by  the  pharmacist,  pre- 
ferably supported  but  not  substituted  by 
an  explanatory  leaflet,  would  help 
increase  public  acceptance  of  CRCs. 

24-hour  dispensing  service 

Mrs  E.  M.  Pilkington.  Cleveleys,  Lanes, 
the  only  general  practice  pharmacist  pre- 
senting a  paper,  carried  out  a  survey  on 
the  GP  pharmacist's  role  in  health  edu- 
cation and  community  health.  She  dis- 
tributed 200  questionnaires  to  a  random 
sample  of  patients  visiting  her  two,  trad- 
itional pharmacies.  Of  the  150  replying, 
92  per  cent  of  the  females  and  65  per  cent 
of  the  males  said  they  had  asked  the 
pharmacist  for  advice  at  some  time. 

Three-quarters  favoured  a  24  hour  dis- 
pensing and  health  advisory  service,  63 
per  cent  wanted  repeat  prescriptions 
direct  from  the  pharmacy,  70  per  cent 
were  for  patient  records,  79  per  cent 
would  welcome  more  information  on  pre- 
scription drugs  and  about  two-thirds 
favoured  the  pharmacy  as  an  official 
advisory  centre  for  minor  ailments,  with 
the  pharmacist  referring  the  more  serious 
cases  to  the  doctor.  Nearly  four-fifths 
wanted  any  changes  in  the  service  to  take 
place  in  the  traditional  retail  pharmacy. 

W.  Lund  and  M.  Lynch,  department  of 
pharmaceutical  sciences,  Edinburgh,  con- 
firmed that  water  losses  from  eye-drops 
stored  in  bottles  with  silicone  rubber  teats 
were  predominantly  a  result  of  perme- 
ation through  the  teat,  with  bottles  losing 
about  1 .9  percent  of  their  water  content  in 
12  weeks  at  ambient  room  temperature 
and  humidity,  and  7  to  8  per  cent  a  year. 

Mr  M.  H.  Jepson,  Mr  D.  S.  Butters  and 
Mr  V.  Chetwood,  University  of  Aston, 
carried  out  a  survey  of  four  abstracting 
publications  and  concluded  that  delays  in 
abstracting  reports  of  adverse  reactions 
first  published  in  medical  journals  ham- 
pered evaluation  and  awareness. 
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'Medicine  and  pharmacy 
close  as  should 


There  was  never  a  greater  need  than  now 
for  co-operation  between  the  medical  and 
pharmaceutical  professions,  said  Sir 
George  Godber,  chairman,  Health  Edu- 
cation Council,  proposing  a  toast  to  the 
Society  at  Wednesday's  Banquet. 

Medicine  and  pharmacy  were  not  as 
close  as  they  should  be.  One  of  the  great- 
est problems  in  medical  practice  was  mak- 
ing the  most  effective  use  of  the  ever- 
changing  array  of  pharmaceutical  pro- 
ducts. It  always  would  be  a  problem  until 
medical  and  pharmaceutical  expertise  was 
put  together  in  a  better  way,  he  said. 

The  pharmacist  was  important  in  his 
own  right.  The  medical  profession  did  not 
appreciate  how  much  use  the  public  made 
of  the  pharmacist.  The  HEC  hoped  to  turn 
that  use  to  advantage  in  a  campaign  soon 
to  be  launched,  Sir  George  added. 

Inadequate  rewards 

Replying  to  Sir  George,  Mrs  Estelle 
Leigh,  the  Society's  president  said  phar- 
macists shared  the  concern  of  other  health 
professions  that  their  services  and  dedi- 
catipn  to  the  community  were  not  ade- 
quately rewarded. 

"Occupations  and  trades  that  are  more 
aggressive  in  their  bargaining  appear  to 
benefit  at  the  expense  of  the  professions," 
she  explained.  "Some  see  the  solution  to 
our  problems  in  aggression  and  some  in 
abandoning  part  of  the  standards  or  ethics 
traditionally  associated  with  the  pro- 
fession. Advertising  is  an  example.  Should 
we  permit  the  use  of  one  or  more  of  the 
descriptive  titles  restricted  to  us  by  law  in 
advertising  the  non-pharmaceutical  goods 
which  we  sell?  If  we  appear  reluctant  to 
abandon  any  part  of  our  ethics,  we  should 
be  encouraged  in  our  caution  and  not 
criticised  for  lack  of  initiative." 

The  greatest  pressure  came  from  mar- 
keting forces  outside  the  profession,  not 
from  within  it.  The  Monopolies  and  Mer- 
gers Commission  had  reported  on  three 
other  professions  having  traditional 
restraints  on  the  advertising  of  their  ser- 
vices, and  had  recommended  against 
those  professions'  wishes  that  they  should 
be  modified. 

"No-one  can  explain  adequately  who 
will  benefit  by  such  a  change,  and  the 
introduction  of  what  is  called  'informative 
advertising'  to  the  public.  Is  it  the  pro- 
fession concerned,  the  public,  or  both?" 

Pictures  above  from  left  to  right: 
Professor  F.  Fish,  Mrs  E.  Leigh,  Mr  D. 
Lee,  master  cutter.  Sheffield,  Mrs  D.  S. 
W.  Lee,  Sir  George  Godber 
Below  general  view  of  banquet  hall 


Drugs  may  'stick'  in  the  oesophagus— demonstration 


Further  evidence  that  patients  should  take 
certain  drugs  either  before  or  during 
meals  rather  than  afterwards  came  during 
the  Conference  demonstration  session. 

Researchers  from  Cardiff  explained 
that  tablets  and  capsules  are  often 
retained  in  the  oesophagus,  particularly  if 
some  abnormality  is  already  present.  This 
prolonged  contact  can  cause  oesophagitis 
and  other  disorders,  especially  with  drugs 
commonly  associated  with  gastric  ulcers. 

The  passage  of  barium  sulphate  tablets 
was  traced  by  fluoroscopy  in  98  patients. 


In  57  the  tablets  took  over  five  minutesl 
reach  the  stomach  and  stayed  mainly  (41 
in  the  lower  oesophagus.  Dr  N.  A.  Ar| 
strong,  Welsh  School  of  Pharmacy,  saicl 
was  not  clear  exactly  when  or  why  "sticl 
ing"  occurred  but  it  could  explain  wl 
drug  absorption  was  poor  in  some  peopl 
The  best  way  to  avoid  problems  was  I 
take  certain  drugs — particularly  pot*| 
sium  chloride,  tetracycline,  doxycyclirl 
indomethacin  and  emepromiuf 
bromide — with  food  or  at  least  100i' 
water  rather  than  on  a  full  stomach. 
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Every  week  about  ft  million  people  ask 


Chemist  Gift  Tokens  provide  the  answer. 


And  not  just  for  birthdays  either.  Millions  of  gift 
jrchases  are  made  every  day  of  the  year-for 
eddings,  births,  anniversaries,  engagements  and 
3  on.  Already  over  2000chemists  throughout  the 
Knave  found  that  there  are  millions  of  good 


reasons  to  stock  Chemist  Gift  Tokens-the  perfect 
answer  to  all  gift  problems. 

If  you  would  like  to  provide  the  answer  too, 
contact  Sangers  Services  Ltd.,  102  Morden  Road, 
Mitcham,  Surrey.  Tel:  01  640  7142. 


1PORTANT  NOTE:  Whether  or  not  you  are  a  current  stockist  Sangers  will  redeem  all  Chemist  Gift  Tokens. 


NEW 


Products  from 


ALSO 
AVAILABLE 


LAKE  &  CRUICKSHANK  LTD 

Pseudoephedrine  Hydrochloride 
Pseudoephedrine  Sulphate 
Pseudoephedrine  Alkaloid 

Quinine  Alkaloid  and  Salts 
Quinidine  Alkaloid  and  Salts 
Ephedrine  Alkaloid  and  Salts 


For  samples  and  additional  Information,  contact: 


LAKE  &  CRUICKSHANK  LTD 

North  Bridge  Road,  Berkhamsted,  Herts,  HP4  IEP 
Phone:  Berkhamsted  (04427)  522 1    Telex:  82257 
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Thomas  Holloway  and 
Thomas  Bott 


24  September  197 


The  History  of  Pharmacy  Session  was 
opened  by  Dr  F.  C.  Tring  who  presented  a 
paper  on  "Thomas  Holloway  and  his 
Patent  Pills".  He  said  Thomas  Holloway 
was  born  at  Plymouth  Dock  (later  called 
Devonport)  in  1800.  He  was  educated  at 
Cambourne  and  Penzance  until  1816 
when  following  the  death  of  his  father,  he, 
along  with  his  mother  and  brother  Henry 
kept  a  grocery  and  baker's  shop.  This 
partnership  continued  until  about  1828 
when  Holloway  moved  to  London,  hold- 
ing various  appointments  until  1836  when 
he  established  himself  as  a  merchant  and 
foreign  commercial  agent. 

One  of  Holloway's  earliest  and  most 
significant  clients  was  Felix  Albinolo,  an 
Italian  settled  in  London.  Albinolo  was 
the  proprietor  of  an  ointment  and  a  ven- 
dor of  leeches.  The  encounter  with 
Albinolo  was  an  important  one  for  Hol- 
loway who  introduced  Albinolo  to  St. 
Thomas's  Hospital  as  "the  inventor  of  a 
new  ointment"  and  even  succeeded  in 
obtaining  testimonials  "as  to  its  use  and 
efficacy".  The  ease  with  which  he 
obtained  patronage  for  Albinolo's  oint- 
ment apparently  suggested  to  Holloway 
that  a  similar  ointment  generously  adver- 
tised might  be  a  profitable  speculation. 

Holloway's  Family  Ointment 

In  1837  Holloway  prepared  an  innocu- 
ous compound  which  he  called  "Hol- 
loway's Family  Ointment".  Two  years 
later  he  was  described  in  the  "London 
Directory"  as  "Thomas  Holloway,  patent 
medicine  vendor,  244,  Strand". 

Soon  after  his  arrival  in  London,  Hol- 
loway married  Miss  Jane  Driver,  who 
afterwards  helped  him  in  his  business.  He 
began  in  a  small  but  very  industrious  way 
with  a  daily  visit  to  the  docks  where  he 
brought  his  ointment  and  pills  to  the 
notice  of  captains  of  vessels  and  pas- 
sengers sailing  to  all  parts  of  the  world. 

The  first  of  Holloway's  advertisements 
appeared  in  a  local  newspaper  in  October 
1837.  From  this  humble  beginning  Hol- 
loway's advertisements  gradually  found 
their  way  into  columns  of  newspapers 
"circulating  in  the  most  remote  parts  of 
Europe,  Asia,  Africa,  America  and 
Australia  and  were  printed  in  almost 
every  language".  As  his  business 
increased  so  he  increased  his  expenditure 
on  advertising.  In  1842  he  spent  £5,000 
on  advertising;  in  1845  it  had  risen  to 
£10,000,  in  1851  to  £20,000  and  1855 
£30,000.  At  the  time  of  his  death  expen- 
diture exceeded  £40,000. 


As  Holloway's  commercial  strength 
increased  he  was  able  to  apply  rigid  con- 
ditions to  his  advertising  arrangements.  It 
was  an  important  condition  that  a  copy  of 
each  journal  or  periodical  containing  his 
advertisements  should  be  forwarded 
immediately  after  its  publication  to  his 
head  office  where  the  advertisement  was 
duly  checked  and  credited  on  its  appear- 
ance. If  it  was  not  inserted  according  to  the 
strict  instructions  Holloway  laid  down,  the 
advertisement  was  disallowed;  "often  to 
the  discomfort  of  negligent  printers".  As  a 
result  of  this  inflexible  rule  Holloway 
came  to  possess  the  most  complete  col- 
lections of  English,  Colonial  and  foreign 
newspapers  and  periodical  literature  in 
the  world. 

In  1867  Holloway  moved  to  new  pre- 
mises in  Oxford  St,  employing  at  that 
time  more  than  a  hundred  staff  (excluding 
"various  branches  of  outdoor  assis- 
tance"). A  few  years  later  annual  profits 
from  his  medicine  business  reached 
£50,000  which  combined  with  judicious 
speculation  in  stocks,  made  him  very  rich. 
Holloway  had  no  children  of  his  own  but 
he  showed  great  munificence  in  the  later 
years  of  his  life.  On  the  advice  of  Lord 
Shaftesbury  he  built  a  sanatorium  as  a 
hospital  for  the  mentally  afflicted  of  the 
lower  middle  class.  Holloway's  most 
generous  gift  was  £800,000  towards  the 
cost  of  erecting  and  furnishing  "a  vast  and 
sumptuous  pile  of  buildings"  known  as  the 
Royal  Holloway  College.  This  College 
was  opened  by  Queen  Victoria  on  June 
30,  1886,  almost  three  years  after  Hol- 
loway's death. 

An  18th  century  apothecary 

A  detailed  examination  of  the  lives  and 
families  of  some  apothecaries  of  the  late 
17th  and  18th  centuries  was  presented  by 
Mrs  Burnby,  president  of  the  British  Soc- 
iety for  the  History  of  Pharmacy. 

At  the  Derbyshire  record  office,  Mat- 
lock, are  the  day  book  and  account  book 
of  Thomas  Bott  covering  the  period  July 
1711  to  March  1734.  They  show  that  the 
apothecary  had  a  flourishing  shop  and  a 
busy  medical  practice. 

In  December  1712  he  supplied  a  Mr 
Walker  with  61b  of  "currants"  (3s  6d),  lib 
of  raisins  (6V2d),  61b  of  sugar  (2s  lOd),  2 
drachms  of  mace  (6d),  2  drachms  of  cloves 
(3d),  V20Z  of  nuts  (6d)  and  IV20Z  of 
pepper  (4V2d)  as  well  as  a  vomit  (12d),  a 
draught  (12d)  and  a  bitter  decoction  with 
compound  gentian  water  (3s  6d)  for  Mrs 
Walker.  Mrs  Bott  (his  mother)  had  every 


few  days  currants,  raisins  and  sugar  as  we 
as  indigo,  soap,  starch  and  treacle  spic 
and  black  pepper.  She  seems  to  have  beei 
a  careful  housekeeper  as  she  sometime 
had  "poor  soap"  or  "poor  sugar".  H 
twice  lent  her  money  or  possibly  paiil 
some  outstanding  account  for  her,  onol 
for  5s  4d  and  later  for  the  much  larger  sunl 
of  £25,  in  any  case  he  certainly  dealt  witl 
many  of  his  mother's  monetary  com1; 
mitments  such  as  her  land  tax  of  1  Is  6d,  I 
window  tax  of  10s;  7d  for  the  highway:' 
and  Is  garden  tax,  as  well  as  "20  pence  td' 
Ye  Poor". 

The  bulk  of  his  transactions  were,  how, 
ever,  for  medicines.  Mr  Lucas  received  :l 
bill  for  syrup  of  violets,  foetid  pills,  ser 
pentary  roots,  ichthyocoll,  flowers  0 
elder,  rose  syrup,  marshmallow,  lap.  d< 
Goa,  som.  milii  folis,  sal  volatile  and 
chalybeate  salts.  A  Mr  Bewley  was  th( 
unhappy  recipient  of  a  large  vesicatonl 
plaster,  a  vomit,  a  draught,  pixis  pil 
stomach,  and  an  electuary  contr.  haemor-i 
rhag. 

From  the  suggestion  that  apothecaries! 
were  only  the  doctors  of  the  people  who 
could  not  afford  better,  it  may  be  inferred 
that  the  apothecaries  themselves  came] 
from  the  "lower  orders"  but  this  can  be 
shown  to  be  far  from  the  case  with  the  Bott 
family.  The  Botts  were  connected  with  the, 
Gresleys  of  Drakelow,  a  powerful  familyl 
in  south-west  Derbyshire  and  were  them-i 
selves  according  to  Kippis  "seated  in  Staf- 
fordshire for  several  centuries";  the  arms 
of  the  family  are  engraved  on  the  map 
annexed  to  Dr  Plot's  "Natural  History  of 
Staffordshire". 

Thomas's  father  Septimus  had  an  older 
brother  John  who  had  an  estate  at  Dun- 
stall  in  the  parish  of  Tatenhill.  Mrs  Burnby 
reported  similarly  on  a  number  of  other 
apothecaries  including  Richard  Meynell, 
Robert  Baskerville,  John  Parker  and 
Thomas  Needham. 
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DUCHESS 

for  Smart  Professional  Wear 

Duchess  have  been  making  professional  wear  for  more  than 
40  years.  Our  secret  is  in  classic  designs,  excellent  cut  and 
finish,  super  quality 

All  styles  at  one  price  Only  £9  95  (inc.  VAT)  plus  55 p  per 
garment  for  packing  &  postage 


Write  or  phone  Redhill  66410 

PAM  (Style  X5) 
Perfect  for  your  busy  day. 
Princess  style  with  a  full  length 
front  opening  zip.  Stylish  front 
yoke  contains  a  pen  pocket 
Also  two  generous  side  pockets 
Made  from  our  special  luxury 
easy  care  fabric  —  KOOLTRON 

Colours:  White,  Navy,  Lt.  Blue, 
Brown. 


JAN  (Style  X6) 
Crisp  professional  styling 
highlighting  shoulder  yoke 
panels  and  neat  pen  pocket 
2  side  pockets  Princess  panels 
back  and  front  for  figure  flattering 
lines  made  from  our  super 
KOOLTRON  fabric 

Colours:  White.  Navy,  Lt.  Blue, 
Lemon. 


Duchess 


DUCHESS  UNIFORMS  | 

P.O.  Box  2,  Redhill,  Surrey  RH1  1 RJ.  , 
Tel:  Redhill  69064  or  01 -551  2767.  L 


To:  DUCHESS  UNIFORMS.  P.O.  BOX  2.  REDHILL,  SURREY  RH1  1  RJ. 
Please  send  colour  brochure  to:  — 


NAME 


ADDRESS 


Tel 


I 
I 
I 


CD  2 


these  doors 
can  open  for 
your  medical 

deliveries 
10,000  times 
daily 


A  large  stock  of  medical  products  are  just 
hours  away  from  your  pharmacy,  when  you  use 
the  Barclays  service.  Your  telephone  order 
will  be  dealt  with  quickly  by  experienced  staff 
and  delivered  by  one  of  the  230  vehicles  in  our 
national  transport  fleet.  Why  not  ring  your 
next  order  to  the  local  Barclays  branch  - 
it  will  make  all  the  difference. 


Barnsley  0226  6055  Belfast  0231  65155  Birmingham  021  472  7171  Blackpool  0253  23961  Bolton  0204  73441  Brighton  0273  62251 
Cardiff  0222  564841  Coventry  0203  462832  Croydon  01  688  5116  Darlington  0325  61491  Eckington,  Sheffield  024  683  2175 
Edmonton,  London  N18  01  803  4801  Grimsby  0472  58111  Horsforth,  Leeds  0532  589311  Leicester  0533  881354 
Leslie,  Fife  0592  743255  Liverpool  051  922  2732  Newport,  Gwent  0633  73391  Northampton  0604  31615  Nottingham  0602  862581 
Portchester,  Hants  07018  81124  Port  Dinorwic,  Gwynedd  0248  670401  Queensferry,  Clwyd  0244  812887 
South  Shields  0632  552473  Stoke  on  Trent  0782  659451  Swansea  0792  34831  Wednesbury  021  556  4471  York  0904  27451 


Barclays 


the  national  company  with  the  local  service 
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Ciba-Geigy  to  acquire 
control  of  Alza 

Under  the  terms  of  a  "letter  of  intent" 
being  prepared  by  the  boards  of  Ciba- 
Geigy  Corporation  and  Alza  Corporation, 
Ciba-Geigy  are  to  invest#35m  in  new  vot- 
ing stock  over  a  period  up  to  five  years. 
Purchase  of  this  stock  would,  upon  clos- 
ing, give  Ciba-Geigy  voting  control  of 
Alza.  In  addition  Alza  are  to  be  paid$  15m 
over  a  five  year  period  under  a  product 
development  agreement. 

It  is  expected  that  Ciba-Geigy's  phar- 
maceuticals division  will  market  in  the 
USA  Alza's  initial  pharmaceutical  pro- 
ducts, and  will  also  manufacture  certain 
Alza  products.  The  existing  international 
marketing  agreements  for  Alza  products 
will  continue,  but  Ciba-Geigy  will  have 
the  option  to  market  future  phar- 
maceutical products  developed  by  Alza 
over  the  next  ten  years  on  a  worldwide 
basis. 

Booker  McDonnell  well 
ahead  in  first  half 

Booker  McConnell,  whose  subsidiaries 
include  Kingswood  Chemists,  E.  E.  Rus- 
sell (Chemists)  and  the  pharmaceutical 
wholesaling  organisation  Rusco,  reports  a 
turnover  of  £230m  in  the  first  half  of 
1977,  an  increase  of  51  per  cent  over  the 
same  period  last  year.  Pre-tax  profit  at 
£9. 84m  and  attributable  after-tax  profit  at 
£4.1m  were  both  up  47  per  cent. 

The  UK  companies  in  the  group  earned 
80  per  cent  of  the  after-tax  profits,  and 
benefited  from  strong  export  per- 
formance. Commenting  on  the  results  the 
chairman,  Sir  George  Bishop,  says:  "The 
liquid  position  has  never  been  bet- 
ter ..  .  and  substantial  funds  are  available 
to  finance  expansion  .  .  .  The  results  for 
the  half-year  promise  well  for  the  whole 
year.  They  confirm  the  board's  belief  that 
the  profit  for  1977  will  be  substantially 
above  last  year's  level." 

Toothbrush  maker  plans 
Increased  production 

A  Norwegian  company,  Jordan  A/S, 
claimed  to  be  the  third  largest  seller  of 
toothbrushes  in  the  world,  plans  to  expand 
the  Oslo  production  centre,  with  a  total 
investment  of  over  80m  Norwegian 
kroner  (about  £8. 3m).  The  company  is  the 
sole  manufacturer  of  toothbrushes  in 
Norway,  where  it  employs  650  people, 
and  also  manufactures  under  licence  in  a 
number  of  countries  including  Mexico, 
Thailand,  Denmark  and  Kenya.  There  are 


plans  for  production  soon  in  Australia  and 
Venezuela. 

Consideration  is  also  being  given  to 
production  in  the  USA  of  oral  hygiene 
goods  appropriate  to  the  American  mar- 
ket. Last  year  the  turnover  was  130m  Kr 
(about  £13. 5m),  and  60  per  cent  of  the 
Norwegian  production  was  exported. 
Outside  Norway  Jordan  usually  coop- 
erates with  large  international  companies 
on  a  50-50  basis,  Jordan  providing  the 
know-how  and  machinery  in  ready-built 
factories,  and  the  other  companies  acting 
as  distribution  agents. 

Reckitt's  sales  rise  23  pc 
but  profit  only  2.8  pc  up 

Results  of  Reckitt  and  Colman  Ltd  for  the 
half  year  to  July  2  show  worldwide  sales 
increased  over  the  corresponding  period 
of  1976  by  22.9  per  cent  from  £226. 66m 
to  £278. 57m.  Of  these  sales  77.8  per  cent 
arose  outside  the  UK.  Operating  profit 
increased  by  18.3  per  cent  from  £23. 85m 
to  £28. 21m,  of  which  87.1  per  cent  came 
from  trading  operations  overseas,  includ- 
ing UK  exports.  Pre-tax  profit  rose  2.8  per 
cent  from  £26. 7m  to  £27.45m. 

The  chairman,  Mr  James  Cleminson, 
says:  "During  the  period  under  review,  we 
maintained  our  capital  expenditure  and 
development  programmes.  We  also 
invested,  both  in  the  UK  and  overseas,  in 
businesses  which  will  further  growth  in 
the  years  ahead  ...  In  the  UK,  domestic 
demand  was  curtailed  particularly  from 
the  second  quarter  of  the  year,  as  a  result 
of  inflation.  Thus,  our  UK  divisions  were 
only  able  to  increase  their  domestic  sales 
by  17.4  per  cent — a  performance  no  more 
than  in  line  with  inflation.  Operating  pro- 
fit from  the  UK  domestic  sector  was 
further  restricted,  rising  by  13.6  per  cent 
from  £3. 32m  to  £3. 77m. 

"Our  UK  export  operations  were,  how- 
ever, able  to  record  a  fine  performance. 
Sales,  both  to  independent  customers  and 
to  our  overseas  subsidiaries,  rose  by  49.5 
per  cent  to  £17. 95m.  Operating  profit  on 
these  sales  was  £2. 88m,  an  increase  of  87 
per  cent." 

In  Europe,  sales  increased  30.9  per  cent 
from  £35. 68m  to  £46. 72m,  and  operating 
profit  rose  24.5  per  cent  from  £3. 31m  to 
£4. 12m.  In  the  USA  there  was  some 
improvement  in  dollar  terms,  and  due 
mainly  to  the  change  in  exchange  rates 
there  was  a  substantial  improvement  in 
terms  of  sterling. 

Briefly 

S.  A.  Shepherd  &  Co  Ltd  are  now  at  Suite 
7,  Talland  Parade,  High  Street,  Seaford, 
East  Sussex  BN25  1PH  (telephone  Sea- 
ford  (0323)  896773,  cables  Sashep,  Sea- 
ford,  Sussex). 

Mr  S.  VY.  Cornes,  MPS,  announces  that 
the  pharmacy  at  364  St  Albans  Road, 
Watford,  which  he  has  run  for  the  past  24 
years,  is  being  taken  over  by  Mr  D.  S. 
Bhavsar,  MPS,  on  September  26.  The  bus- 
iness will  continue  under  the  same  title. 


Appointments 


/ 


Mr  Alan  Ruffhead,  MPS 

New  Era  Laboratories  Ltd:  Mr  All 

Ruffhead,  MPS,  has  been  appoint! 
technical  director.  He  joined  the  compal 
in  1973  as  production  manager,  followil 
18  years  with  May  &  Baker  Ltd  as  a  pi| 
duction  pharmacist. 

Gillette  Industries  Ltd:  Mr  John  Clarl 
has  joined  the  personal  care  division  asl 
brand  manager,  and  will  be  responsitl 
for  new  toiletry  products  currently  undl 
development.  He  was  previously  braiT 
manager  with  Gillette  South  Africl 
where  he  was  responsible  for  the  shavii] 
division. 


Coming  events 


Monday,  September  26 

Harrow  and  Hillingdon  Branch,  Pharmaceutical  Societ 

Northwick  Park  Hospital,  Harrow,  at  8  pm,  Mr  S.  R.  Ax| 
(assistant  secretary,  PSNC)  on  "Prescription  pricing". 

Tuesday,  September  27 

Plymouth  Branch,  Pharmaceutical  Society,  Board  rod 
Greenbank  Hospital,  at  8  pm.  Talk  on  "Pharmacy  in  Sovj 
Russia"  by  Mr  P.  Crees,  followed  by  discussion  of  PSIj 
recommendations. 

Burnley  Branch,  National  Pharmaceutical  Associatic 

Ram  Inn,  Cliviger,  at  8  pm.  Annual  meeting. 
South-eastern  Federation  of  Pharmacists,  Postgradu^ 
medical  centre,  Kent  and  Sussex  Hospital,  Mount  Ephraiifl 
Tunbridge  Wells,  at  8  pm.  Mr  A.  J.  Smith  (chief  executivf 
PSNC)  and  Mr  M.  D.  Brining  (financial  executive,  PSNC)  I 
"Current  NHS  matters". 

Wednesday,  September  28 

Crawley,  Horsham  and  Reigate  Branch,  Pharmaceutic! 
Society,  Boots  Ltd,  32  Queens  Square,  Crawley,  Sussex, 
7.30  pm.  Members'  slide  competition  and  social  evening. 
West  Metropolitan  Branch,  Pharmaceutical  Society,  Che 

ing  Cross  Hospital,  Fulham  Palace  Road,  London  W6,  at  6 
pm.  Talk  on  "Recent  advances  in  the  chemotherapy  of  sol 
tumours"  by  Dr  L.  A.  Price  (honorary  consultant  physiciai 
Royal  Marsden  Hospital). 


Thursday,  September  29 

Manchester  Local  Pharmaceutical  Committee,  Boy 

House,  Upper  Park  Road,  Manchester;  at  8  pm.  Meeting  ( 
chemist  contractors. 

Advance  information 

Chiltern  Region,  Pharmaceutical  Society.  Postgraduat 
courses:  "First  Aid"  by  St  John's  Ambulance  Association,  Clir 
ical  research  centre,  Northwick  Park  Hospital.  Harrow 
Middlesex.  Mondays  at  7.30  pm,  October  3  to  November ; 
Details  from  graduate  education  division,  department  of  phai 
macy,  Chelsea  College,  Manresa  Road,  London  SW3  6LX. 


September  1977 
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Market 
slews 


liet  tone  continues 

mdon,  September  21 :  Very  little  interest 
is  shown  by  buyers  in  the  past  week, 
sential  oils  being  a  particularly  quiet 
ctor.  Chinese  eucalyptus  was  sharply 
iwn  in  price  but  patchouli  rose  by  40p 
inging  it  to  £12  kg. 

In  spices  there  is  a  noticeable  premium 
iked  for  current  crop  Cochin  ginger  over 
iw-crop  offers  for  January-February 
ipment.  There  has  been  a  steady 
pry  for  Mexican  pimento  by  Eastern 
iropean  countries  and  rates  are  now 
imewhat  higher  than  previously.  Dearer 
nong  botanicals  were  most  of  the  bal- 
ims,  cherry  bark,  hydrastis  and  witch- 
izel  leaves.  Cascara  was  firmer  for 
lipment  and  gentian  root  on  the  spot, 
iwer  were  Cape  aloes,  benzoin,  hen- 
ine,  lobelia  and  senega  in  all  positions. 
In  pharmaceutical  chemicals  the  gap  in 
e  prices  of  certain  sodium  salts  between 
irious  producers  has  narrowed, 
iported  vitamins  may  soon  ease  as  a 
suit  of  stronger  sterling.  However  British 


This  September,  the  Health  Education 
Council  launch  their  National  Nit  Campaign 

The  reason:  an  alarming  rise  in  head  lice 
infestation,  particularly  amongst  school  children 

As  a  pharmacist  a  significant  action  you  can 
take  against  the  Louse  is  to  recommend  either 
Derbac  Liquid  (Malathion  0.5%)  or  Derbac 
Shampoo  (Carbaryl  0.5%). 

The  Head  Louse  has  developed  no 
resistance  to  Derbac  (unlike  the  more  traditional 
forms  of  treatment  e  g.  D  D  T.)  because 
malathion  and  carbaryl  are  known  to  be  effective 
against  head  lice  and  are  the  agents  currently 
recommended  by  the  Health  Education  Council. 


made  vitamins  which  did  not  rise  when  the 
imported  ones  were  last  raised  are 
expected  to  reflect  higher  production 
costs  shortly. 


Pharmaceutical  chemicals 

Calamine:  BP  £621  per  1,000  kg. 

Calcium  carbonate:  BP  light  £135  metric  ton. 

Calcium  gluconate:  £1,420  per  metric  ton. 

Calcium  lactate:  100-kg  lots  £1.35  kg. 

Calcium  pantothenate:  £7.29  in  25-kg  lots. 

Sodium  acid  phosphate:  BP  crystals  E1.07-E1.09 

kg  for  50-kg  lots. 

Sodium  benzoate:  £0.5459  in  500  kg  lots. 
Sodium  bicarbonate:  BP  £90.54  metric  ton  mini- 
mum 10-ton  lots  delivered  UK. 
Sodium  carbonate:  Anhydrous  £121  per  metric  ton. 
Sodium   chloride:    Vacuum-dried    in    10-ton  lots 
£36.59  metric  ton  delivered  London. 
Sodium  fluoride:  in  50-kg  lots  £1.4953  kg. 
Sodium  gluconate:  £720  technical  (1,000  kg). 
Sodium  hydroxide:  Pellets  BP  1973  in  50  kg  lots 
E0.72-E0.93  kg;  sticks  £3.731  kg. 
Sodium    nitrite:    BPC    1973   E0.79-E0.9257   as  to 
maker  for  50-kg  lots. 

Sodium  pantothenate:  (Per  kg)  £14.42;  £13.42  in 
5  kg  lots. 

Sodium  perborate:    (per  1,000  kg)  monohydrate 
£464  tetrahydrate  £274. 
Sodium  percarbonate:  £365  per  metric  ton. 
Sodium   sulphate:    Fine   crystals   BP  £72.00  per 
metric  ton. 

Sodium  sulphite:  Crystals  £0.1692  kg  (250  kg 
minimum). 

Sodium  thiosulphate:  photo  grade  £137  per  metric 
ton. 

Succinylsulphathiazole:  50-kg  lots  £5.32  kg. 
Sulphacetamide  sodium:  BP  £7.25  kg  for  50-kg. 
Sulphadimidine:  50-kg  lots  £5.20  kg. 
Sulphamethizole:  £8.26  kg  in  1,000-kg  lots. 
Sulphaquinoxaline:  BVetC  £10.28  kg;  sodium  salt 
£12.71  kg  both  in  50-kg  lots. 

Zinc  chloride:  Granular  96/98  per  cent  £405 
metric  ton,  delivered. 


Crude  drugs 

Aloes:  Cape  £1,360  ton  spot;  £1,330,  cif  Curacao 
£2,400,  cif. 

Balsams:    (kg)    Canada:    firm    at    £11.40  spot; 
£11.30,  cif.  Copaiba:  £2.05  spot;  £1.85,  cif.  Peru: 
£6.20,  spot;  £6.00,  cif.  Tolu:  £4.25  spot. 
Belladonna:  (metric  ton)  Leaves  no  spot;  £1,950; 
cif.  Herb  no  offers.  Roof  £1,400. 


Benzoin:  Block  £111  cwt  spot;  £110,  cif. 
Cascara:  £990  metric  ton  spot;  £975,  cif. 
Cherry  bark:  spot  £990  metric  ton;  £975  cif,  new 
crop. 

Chillies:  New  Guinea  birdseye  £2,250-£2,275  metric 
ton. 

Cloves:  Madagascar  or  Comores  £4,300  metric 
ton,  cif. 

Dandelion:  New  crop  for  shipment  £1.20  kg  cif. 
Ergot:   Portuguese-Spanish  £1.80  kg  spot;  £1.40, 
cif. 

Ginger:  Cochin  current  crop  £1.315  ton,  cif;  new 
crop,  Jan-Feb  shipment  £1,040,  cif;  Jamaican 
withdrawn;  Nigerian  split  £1,250  spot;  peeled 
£1,440,  cif. 

Gentian:  Root  £1.38  kg  spot;  £1.33,  cif. 
Henbane:   Niger  £1,060   metric   ton   spot;  £1,010 
cif. 

Hydrastis:  (kg)  £9.50  spot;  £9.35.  cif. 
Ipecacuanha:  (kg)  Costa  Rica  £8.25  spot  nominal, 
Lobelia:  American  £1,210  metric  ton  spot;  Euro- 
pean £1,120  spot;  £1,100,  cif.  shipment. 
Menthol:    (kg)    Brazilian  £10.00  spot;   £9.75,  cif. 
Chinese  £11.00  in  bond  nominal;  £10.50,  cif. 
Pepper:  (ton)  Sarawak  black  £1,500  spot;  $2,250, 
cif.  White  £1.700  spot;  $2,850,  cif. 
Pimento:  Jamaican  £1,150  ton,  cif;  Mexican  $160 
per  100  kg,  cif. 

Seeds:  (metric  ton,  cif)  Anise:  China  star  steady 
at  £8.40.  Caraway:  Dutch  £1.175.  Celery:  Indian 
£800.  Coriander:  Moroccan  £650  (Oct-Nov);  Indian 
£525  Cumin:  Egyptian  £915,  Turkish  £905.  Dill: 
£180.  Maw:  £725. 

Senega:  (kg)  Canadian  old  crop  £13.00  spot;  new 
crop  £12.60,  cif. 

Turmeric:  Madras  finger  £610  ton,  cif. 
Witchhazel  leaves:  Spot  £2.15  kg;  £1,95.  cif. 


Essential  oils 

Almond:  Sweet  in  drum  lots  £1.05  kg  duty  paid. 

Anise:  (kg)  £17.00  spot  nominal,  £16.25,  cif. 

Citronella:  Ceylon  £1.35,  kg  spot;  £1.35,  cif. 

Chinese  £2.20  spot.  £2.25  cif. 

Eucalyptus:  Chinese  £1.78  kg  spot  and  cif. 

Patchouli:  Chinese  £12.00  kg  spot;  shipment  not 

offering. 

Peppermint:    (kg)  Arvensis — Brazilian  £5.40  spot; 

£5.30,  cif.  Chinese  £5.10  spot;  £5.40,  cif.  Piperata, 

American  Far-West  from  £25  cif. 

Petitgrain:  £5.75  kg  spot;  £5.65,  cif. 

Spearmint:  (kg)  American  Far-West  £16.  Chinese 

spot  £13.00.  shipment  £12.50,  cif. 

The  prices  given  are  those  obtained  by  importers 
or  manufacturers  for  bulk  quantities  and  do  not 
include  value  added  tax.  They  represent  the  last 
quoted  or  accepted  prices  as  we  go  to  press. 


What  did  you 
do  in  the 
Great  Nit  War, 
Daddy? 


Derbac  -  in  liquid  or  shampoo  form  -  kills 
lice  and  their  nits  in  minutes 

What's  more,  Derbac  is  non-inflammable 
(therefore  pert jctly  safe  to  recommend  what- 
ever the  home  circumstances) 

It  has  a  fresh,  clean  smell,  (thus  avoiding 
embarrassment  to  the  user) 

And  it's  gentle  on  everything  but  the  head 

lice. 

If  your  child  had  head  lice  would  you 
recommend  anything  else? 

^■^^k  ■  TRADE  MARK 

Derbac 

De-house  the  louse 


Chemist  recommendation  -  the  vital 

factor. 

Obviously,  the 

pharmacists  role  in  the 

■»  IfcwHjjBiret  IcwbM 

National  Nit  Campaign 

is  a  vital  one.  You  can 

help  your  customers  - 

by  displaying  this 

special  counter  leaflet 

dispenser  during  the 

campaign 

For  your  tree  dispenser  and  leallels  wrrte  to  Dept  WEM. 

Bengue  Ltd .  St  Ives  House,  Maidenhead.  Berks  Tel  (0628)  33191 
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Classified 
Advertisements 

Post  to  Classified  Advertisements,  Chemist  &  Druggist, 
25  New  Street  Square,  London  EC4A  3JA 
Telephone  01-353  3212 

Publication  date  Every  Saturday. 

Headings  All  advertisements  appear  under  appropriate 

headings. 

Screen  100. 


Display/Semi  Display  £5.00  per  single  column 
centimetre,  min  25mm.  Column  width  42mm. 

Whole  Page  £350  (254mm  x  178mm). 

Half  Page  £200  (125mm  x  178mm). 

Quarter  Page  £110  (125mm  x  86mm). 

Lineage  £1.00  per  line,  minimum  5  lines  @  £5.00. 

Box  numbers  £0.50  extra. 
Series  Discounts  5%  on  3  incertions  or  over.  1 0%  on  7 
insertions  or  over.  15%  on  13  insertions  or  over. 

Copy  date  4  pm  Tuesday  prior  to  to  publication  date 
Advertisments  should  be  prepaid. 

Circulation  ABC  January/December  1976:  14,510 


Appointments 


Business 
Opportunities 


SALES  EXECUTIVE 

required 

to  sell  Contact  Lens  solutions 
to  the  Optical  and  Phar- 
maceutical professions. 

Experience  of  selling  to  retail 
pharmaceutical  outlets  an 
advantage.  Internationally 
known  company — London 
area — excellent  terms  and 
conditions  of  employment. 

For  further  details  apply  to 
Box  No.  2493 


CITY  OF  WAKEFIELD 
METROPOLITAN  DISTRICT 
COUNCIL 

CHEMIST'S  SHOP, 
LIVING  ACCOMMODATION 

AND  GARAGE, 
49/51  ELIZABETH  DRIVE, 
CASTLEFORD 

Tenders  are  invited  for  the  tenancy 
of  the  above  Chemist's  Shop. 
Further  particulars  and  form  of  ten- 
der may  be  obtained  from  The  Sec- 
retary, Room  34,  Town  Hall, 
Wakefield,  and  should  be  returned 
in  the  envelope  provided  by  the 
10th  October,  1977. 


\  Waited 


PHARMACEUTICAL  ANTIQUES. 

Drug  runs,  shop  interiors,  bottles,  etc., 
urgently  wanted.  Kindly  contact  Robin 
Wheeler  Antiques,  Parklands,  Park 
Road,  Ashtead,  Surrey.  Telephone: 
Ashtead  72319 


A.  &  H.  OTTER  LTD. 

(established  1920) 

Largest  cash  stock  buyers  in  the 

trade  for  manufacturers'  clearing 

lines,  and  retailers'  stocks. 

8  Northburgh   Street,  London 

EC1V  0BA.  Tel:  01-253  1184/5. 

Telegrams:  "Salvall",  London, 

E.C.1. 


WANTED  URGENTLY.  Old  Mahogany 
chemist  shop  fittings.  We  remove  and 
pay  cash  John  Derham  Ltd.,  Earsham 
Hall,  Earsham,  Bungay,  Suffolk  NR35 
2AN.  Tel  Bungay  3423. 

WANTED.  Attractive  old  chemist 
wooden  fittings  and  accessories  for  pri- 
vate use.  Phone  Mike  and  Lindy  Foster, 
Berkhamsted  (04427)  3615  (cash). 

TURN  THAT  EXCESS  STOCK  into 
cash.  We  buy  stock  of  all  description,  if 
in  good  condition.  No  quanity  too  small. 
Tel:  Blackburn  663532. 

PHARMACEUTICAL  FORMULAS: 

Any  edition  please  state  year  and  price. 
E.  W.  Slater,  42  Sandy  Lane,  Irby,  Wir- 
ral,  Merseyside.  051-648  1613. 


CLASSIFIED 
ADVERTISEMENTS 

Situations  Vacant? 
Hospital  Appointments? 
Trade  Services? 
Business  Opportunities? 
Wanted? 
For  Sale? 

A  classified  advertisement  in  Chemist  &  Druggist  gets 
results. 

Put  it  to  the  test  by  posting  us  your  next  ad.  or  by 
telephoning  us  on:  01-353  3212. 


Miscellaneous 


CHRISTMAS  1977 

BAGS,  WRAPPING  PAPERS, 
PURSE  CALENDARS,  CREPE 
PAPER,  CARRIERS,  GIFT  TAGS. 
GIFT    LABELS,    DIARIES,  ETC, 

Available  as  usual  from  : 

JAMES  TOWNSEND  &  SONS  LTD. 

P.O.  BOX  12  WESTERN  WAV,  EXETER  EX  1  2AB 


Write  or  phone  Exeter  79731 
for  Christmas  List 

Orders  accepted  now  for  delivery 
when  required 


Promotion  of  Pharmaceutical 
Speciality  in  Austria 

We  are  anxious  to  acquire  phar 
maceutical  products  for  promotior 
by  our  Austrian  Company. 
The  Company  is  situated  in  Vienna 
has  a  well  trained  sales  team  and  ii 
currently  calling  on  general  prac 
titioners,  hospital  doctors  and  reta' 
pharmacies. 

Please  reply  in  confidence  to 
Box  No.  2495 


"FASHION  JEWELLERY" 
Jodez  (Manchester)  Ltd., 
34  Shudehill,  Manchester  M4 1 EY 
Tel:  061-832  6564. 

Largest  and  most  exclusive  range 
of  direct  and  imported  continental 
jewellery. 


Agencies 


AGENCIES  WANTED.  Good  cla 
agencies  required  for  distribution 
retail  or  wholesale  trades  in  Glasgc 
and  West  of  Scotland.  Please  reply 
Box  No.  2494. 


Agents 
Wanted 


Shopfitting 


NEW  QUALITY  SKIN  CARE.  Range  of 
five  products.  Private  Company 
requires  Agents  throughout  the  United 
Kingdom,  selling  to  Leading  Depart- 
ment Stores,  Chemists,  Beauty  Salons, 
Exclusive  Fashion  Boutiques.  Appli- 
cations giving  details  of  current  ranges, 
territory  covered,  etc.,  to  Box  No.  2496 


AGENTS  REQUIRED  NOW 
FOR  1978  SEASON 

AGENTS  required  to  sell  top  class  range 
of  sunglasses  to  the  Wholesale  Trade  for 
ell  parts  of  the  country  except  the  London 
and  Scotland  areas.  Good  Commission. 
Please  apply  to  CROPTICS  LIMITED, 
Cornwall  Works,  Cornwall  Avenue,  Lon- 
don, N3.  Telephone  01-349  1691. 


FULL  SHOPFITTING  SERVICE  by  tl 

experts— E  Plan  Ltd.,  N.P.A.  recor 
mended.  E  Plan  Ltd.,  E  Plan  Estat 
Newhaven  BN9  0HE,  Sussex.  Tel 
phone  3323/6.  Telex:  87208. 

CHROMIUM,  CRYSTAL  DISPLA 
COUNTERS,  ISLAND  DISPLA 
UNITS,  SHOWCASES,  WINDOW  FIT 
TINGS,  COMPLETE  SHELVING  SYJ 
TEMS  with  or  without  canopy  lightini 
Prompt  delivery  direct  from  the  maker 
See  our  showroom  or  invite  us  to  a 
without  obligation  for  instant  quoti 
THIRSK  SHOPFITTINGS,  741-74 
Garratt  Lane,  London  SW1 7  0DP.  Te 
01-946  2291  (4  lines). 


Please  mention  C  &  D 
when  replying  to 
advertisements 


Our  address 
for  Box  No. 
replies  is: 

Chemist  &  Druggist 
25  New  Street  Square 
London,  EC4A  3JA 
Tel:  01-353  3212 
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Order  now 
and  get  this 
huge  dose 


Order  a  mini 


100  ml  size  for  delivery  now  ana  we  n  cnarge 
you  for  only  nine  in  each  dozen. 

What's  more,  you  can  get  the  benefit  of 
extra  discount  on  a  parcel  of  Copholco  if  you 
order  other  Wade,  Radiol,  Radian  or  Biovital 
products.  10%  on  a  £25  parcel  and  12%% 


unt  on  £50  parcel.  Don't  forget  Copholco 


is  well  priced  to  the  consumer  anchvery 
profitable  to  you. 

Give  your  order  to  your  Radiol 
representative  or  send  it  direct  to:- 
Radiol  Chemicals  Ltd.,  Stepfield,  Witham, 
Essex  CM8  3 AG. 


Copholco  for  your  O.T.C  anti-tussive  sales 
with  the  "Pholcodine  Plus"  formulation. 

ye  constituents:  Pholcodine  BP  5.63mg  (0.113%  w/v).,  Terpin  Hydrate  Bl*C  1968  2.82mg.,  Menthol  BP  1.41mg.,  Cineole 


Manufacturing  & 
Distributing  Services 


»KWEAR 


An  exciting  new  range  of  professional 
clothing.  Leaflets  and  details  from: 

NICHOLSON'S 

(Overalls)  Limited 
Georges  Road,  Stockport, 
^  Cheshire.  


CONTACT  LENS 
SOLUTIONS 

DISTRIBUTORS  OF  ALL 
CONTACT  LENS  SOLUTIONS, 
CASES  AND  ACCESSORIES 

Orders  welcomed  foi  1-1,000 
bottles 

DENNIS  HILLYARD  CONTACT 
LENS  SUPPLIES, 

55  Barton  Road, 
Water  Eaton  Estate, 
Milton  Keynes,  Bucks. 

Tel:  Milton  Keynes  74537 


ANGLIAN 
AEROSOL  ft  PACKAGING 
CO.  LTD. 

will,  with  effect  from  4  January, 
trade  under  the  name  of 

ANGLIAN  MANUFACTURING 
CHEMISTS 

This  name  will  more  accurately 
reflect  the  activities  of  the  Com- 
pany which  offers  a  comprehen- 
sive contract  packaging  service 
in  Toilet  and  Medicinal  Prepara- 
tions. Enquiries  please  to: 

Anglian  Manufacturing  Chemists, 

38/40  Featherstone  Street, 
London  EC1Y  8RN. 

Telephone:  01-253  0571. 

Telegrams:  COLLIGATE,  London 
EC1.  Telex:  LDN.  267391. 


PLASTIC  PRODUCTS 

BABY  PANTS 
TODDLER  PANTS 
INCONTINENCE  PANTS 
MATTRESS  SHEETS 
COT  SHEETS 

etc.,  etc. 

HENLEYS 
OF  HORNSEY 
LTD. 

London  N8  0DL 

Tel:  01-889  3151/6 


FALCONCRAFT 

PRICE  TICKETS 
CARD  HOLDERS 
SIGNS— INTERIOR 

AND  EXTERIOR 
TICKET  SECTIONS 
SHELF  ENLARGERS 
POSTER  FRAMES 

Send  for  catalogue  to: 

FALCONCRAFT  LTD., 
89/95  HAINAULT  ROAD, 
ROMFORD,  ESSEX 

TEL:  Romford  24621 


Please  mention 
C  &  D  when  replying 
to  advertisements 


Tolley's 
Tax  Tables 


1976/77 


Published  within  days  of  the 
chancellor's  budget  speech, 
these  detailed  tables  cover 
all  main  rates  of  income 
tax,  corporation  tax  and 
V.A.T.  and  include  a  sum- 
mary of  the  budget  pro- 
posals. 

Price  900. 


I 


increasing 
your  blinking 

Mm.  ^  — 

profits 

You'll  find  it  easier  than  you  think. 

Stock  Everlash  —  the  complete  range  of  semi-permanent  eyelashes 
—  they  keep  your  customers  and  your  profits  looking  beautiful  all 
year  round. 

Until  now  Everlash  has  only  been  available  as  a  Beauty  Salon 
Service  but  now  your  customers  are  being  told  that  they  are  available 
at  Chemists  and  leading  Department  Stores. 

Backed  by  consumer  advertising,  attractive  packaging  and 
point  of  sale  dispensers,  you'll  find  blinking  profits  easier  than  ever. 
Distributed  exclusively  through  Bellair  and  Facett  &  Johnson. 


Ask  your  representative  for  full  details. 


DUNKING  BEAUTIFUL  EYES 

Prince  of  Wales  Building,  Southport,  Merseyside. 


